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itish War Damage 
Claims Were Over 
593,000 to Sept. 1 


early 87% of These Were Settled 
Early Last Month, War Dam- 
age Chairmen States 


VIEWS CHANGES IN LAW 


Assureds Warned That Ruins Have 
Scrap Sale Value, Taken Into 
Account by Government 


Up to the end of August this year the 
ritish War Damage Commission had 
received 593,755 war damage claims for 
payment, according to a statement is- 
sued last month in England by A. M. 
chairman of the War 
This figure 
repair work 
done the 
into account 


Eve, 
Commission. 
which 
by 


rustram 
Damage 
based on 
has actually 
and does not build- 
ings repaired by local authorities. More- 
bears no exact relation 


is 
cases in 
been owner 


take 


over the figure 
to the number of properties covered by 
these claims for in many cases one build- 
than one claim. Of 
these claims 495,151, or 83% had been 
settled in full by the end of August and 
in September when Mr. Eve’s statement 
was issued the percentage had increased 
to about 87%. 
Risk Period Extended 

Despite this large number of claims 
the premiums collected from the public 
and the Government were sufficient to 
meet payments by such a wide margin 
that the Government this Summer 
amended the war damage act to extend 
the risk period indefinitely without any 
change in the number and rate of con- 
tributions. There has been discussion of 
widening the present liabilities of mort- 
gagees for a share of contribution. 

Mr. Eve stressed the point that debris 
on the site of bombed buildings remains 
the property of the owner to dispose of 
to the best advantage, unless the ruined 
materials are taken by the authorities 
under emergency powers. Frequently the 
Tuins are of considerable value as scrap 
or for re-use and if the owner can re- 
ceive money for them their value should 
be taken into account in assessing the 
amount of the assured’s damages. 

“But there is a further point,” said 
Mr. Eve, “an owner may carry out tem- 
porary repairs to his property for which 
the commission pays. Sooner or later 
the materials used for this purpose will, 
when permanent works are done, be- 
come available for disposal by the 
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NEEDED FOR COMPLETE 
PROTECTION 


Sound Insurance in a 
Dependable 
Company 


= LONDON & 
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INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- ouP 
PANY, LTD. « SAFEGUARD INSURANCE COMPANY OF NEW YORK = GR 





| STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
| LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 














Indian Corn 


Indian corn, growing on 86 million acres of our farmlands, is 
this country’s most valuable crop. We have Indian corn today only 
because the Indian realized that the tasselled treasure could be 
lost through inattention. It has never been known to grow wild. 
Year after year, through countless generations since “memory 
runneth not back to the contrary,” the red Indian first and the 
white man later farmed it. He never left it to Nature to preserve 


and maintain the strain. 








Husked ear by ear, placed kernel by kernel, the corn must be 
planted and cultivated, else there will be no harvest. Without the 
harvest, no seed; and without the seed, no harvest; therefore it 
has been planted and cultivated, patiently and faithfully, con- 








tinuously. 

Life insurance men have learned of their business what 
farmers red and white learned of their golden maize, that it is no 
wilding. The harvest of corn provides good food for man and 
beast, and it provides seed. The harvest of life insurance provides 
payments to beneficiaries, and it provides public faith in our 
institution. But Indian corn does not sow itself, life insurance does 
not sell itself. And that is why our salesmen are essential. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 

















Pacific Mutual Life 


To Restore Some of 
Non-Can Benefits 


Company Sets Aside $1,800,000 
Toward Restoration of Old 
Policy Benefits 


APPROVED BY DEPARTMENT 


Rehabilitation Agreement Had Pro- 
vided For Fund to Restore 
These Benefits 


of long 


present 


Culmination planning on the 
part the management 
Pacific Mutual Life was the announce- 
ment by President Asa V. Call that $1,- 
800,000 had been authorized by the board 
of directors with the approval of Insur- 
ance Commissioner A. Caminetti, Jr., to 
be applied toward restoration of benefits 
policies. 


of of 


under non-cancellable income 
This is the first appropriation of money 
toward the fund which was contemplated 
in the rehabilitation agreement of 1936 
looking toward the ultimate 


of benefits. 


restoration 
non-can 
Under the completed, the 
present authorization will be effective 
December 31. It is contemplated that 
hereafter, subject un- 
foreseen conditions which may arise, the 
Board of Directors will once each year 
appropriate from current earnings addi- 
tional sums to be applied to further aug- 
ment benefit payments until ultimate 
and complete’ restoration has been 
effected. 

In commenting on the action of the 
Company, Judge Caminetti said: “I am 
happy to give my approval to this action 
of the Board of Directors under the plan 
of reinsurance and rehabilitation. In my 
opinion it is an important step in the 
program of restoration of benefits, and 
marks the attainment of a first objective 
toward which the Company, its execu- 
tives, and the California Insurance De- 
partment have been working for more 
than six years. It is a tangible demon- 
stration of the soundness of the basic 
plan which the Company following, 
and is splendid tribute to the construc- 
tive vision of those who conceived and 
approved the plan. 

“This Department in conjunction with 
the Insurance Departments of a number 
of other states has conducted two com- 
prehensive convention examinations of 
the Company’s affairs, and in addition, 
we have had the benefit of careful 
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plans now 


to unusual and 


is 
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¥ i B. M‘SCulloch —Litterateur. 


Bon Vivant and Connoisseur 


In Indianapolis in June the 7\st birth- 
was celebrated of a member of 
F the life insurance profession on_ the 
| medical side who, in the words of Matt- 
hew Arnold “has seen life steadily and 
‘seen it whole’—one who has touched 
life in a gamut which has included poli- 
’ tics, literature, medicine and insurance. 
Subject of this sketch is Dr. Carleton 
/ B. McCulloch, born in Sheboygan, Wis., 
and son of the Rev. Oscar C. McCulloch 
and Agnes Buel McCulloch. Vice-Presi- 
' dent of the State Life and a member 
© of its board, he has lived in Indianapolis 
© since 1897. His father, a man of talent, 
culture and learning, was the highly 
| respected pastor of the Plymouth Con- 
gregational Church. 


Started Work in Furniture Factory 


© Asa boy while still at High School 
© Carleton McCulloch was taught to work, 
- first in a furniture factory at $2.50 a 
' week and, during vacations, at the Atlas 
» Engine works running a Drill Press and 
Speed Lathe. He wore overalls, carried 
his lunch in a basket and went to work 
with the whistle. He has always held 
that this was a really practical part of 
his education. He completed the sopho- 
more year at Rose Polytechnic, Terre 

Haute and was graduated in medicine in 
Chicago in 1895, interning in Cook 
County Hospital there for two years. 

Dr. McCulloch practiced medicine—old 
style family doctor—for thirty years re- 
tiring from active practice in 1925 in 
order that he might devote his full time 
to the medical directorship of the State 
Life with which he had been associated 
since 1902, 

Record in First World War 

Dr. McCulloch’s record in first World 

War was an extraordinary one. He was 
a member of the Staff of Lilly Base 
Hospital No. 32, which he helped to or- 
ganize. He served eighteen months 
overseas—with the American forces in 
the advance section; with the French 
near Compiégne, with the American Am- 
bulance Hospital in Neuilly; and as com- 
manding officer of Mobile Hospital No. 
ll, in the Marne Valley. He held suc- 
cessively ranks of lieutenant, captain, 
major, lieutenant-colonel, and, after the 
war, colonel in the Medical Reserve. He 
was decorated by the French Govern- 
ment with the Crois de Guerre for evac- 
uating a hospital under heavy bombard- 
ment, 
_ He represented the American Legion 
in 1923 when invitations were extended to 
Prominent foreigners to visit this coun- 
try. Among these was Lloyd George, 
whose autographed photograph, incident- 
ally, hangs on the doctor’s walls, along- 
side of an autographed picture of Win- 
ston Churchill, That year he delivered 
in French the memorial address at the 
American Cemetery in France on Dec- 
oration Day. He learned the French 
language via the talking machine method, 
the same method which he used in learn- 
ing Spanish. He also speaks German 
fluently. 

He is treasurer of the American 
| Legion Endowment Fund Corporation, 
Fad has been since its organization in 

25. 


> day 


Ran for Governor 

Dr, McCulloch was the Democratic 
nominee for Governor in 1920 and 1924, 
lefeated both times. He used to claim 
alter the 1920 campaign that he was 
defeated by more votes than any other 
Man in the history of Indiana. He has 
een active in civic affairs, having been 


a member of the Park Board and the 
Board of Safety. In 1933-1934 he was 
chairman of the Indiana Democratic 
committee. He has been a delegate to 
the Democratic national convention. He 
is a close personal friend of Paul V. 
McNutt and was active in his behalf 
when the latter was being considered 
for the nomination for vice-president. 


Friend of Many Celebrities 


Dr. McCulloch has many warm per- 
sonal friends among the literati—Booth 
Tarkington, George Ade, Meredith 
Nicholson, erstwhile Minister to Para- 
guay, Venezuela and Nicaragua, Kenneth 
Roberts. Also James Whitcomb Riley, 
whose private physician he was and Sir 
Hugh Walpole now dead. The walls of 
his office are covered with autographed 
photographs given him personally by 
statesmen, authors and soldiers of na- 
tional and international fame. In addi- 
tion to those already mentioned one will 
find Franklin D. Roosevelt, O. O. Mc- 
Intyre, Marshall Foch, General John J. 
Pershing, Alexander Woollcott, Will 
Hays, John W. Davis, James Cox, Albert 
J. Beveridge, Admiral Byrd, Paul Mc- 


By 
John W. Thomson 


Nutt and many others of the great and 
near great. 

He has a keen memory, often reciting 
poems he has not read since childhood. 
When cimplimented on this, he smiles 
and says, “When I was a little boy and 
was bad, my father punished me by 
making me learn a poem. I learned 
many of them.” One wonders how long 
a poem he had to learn when he demon- 
strated his idea of a generous nature 
by letting his brother chew his gum five 
minutes, rather than divide it with him. 
Incidentally, the two of them used to 
lean over the upstairs banister when 
there were weddings in their father’s 
parlor, and make bets as to whether 
it was a two-dollar wedding or better. 
In spite of the above, he claims that his 
parents were really very nice people. 

In 1936 Wabash College conferred 
upon him the honorary degree of Doc- 
tor of Laws. But he always says that 
the only law he knows anything about 
is the Law of Self-Preservation and he’s 
not sure about that. 

Raconteur and Poet 


The doctor is an excellent raconteur 


Percy H. Evans’ Letter to Insured 
Justifying Faith in Insurance 


A policyholder of the Northwestern Mutual Life, about to pay interest on some 
policy loans, wrote to the company a pessimistic letter about the state of the nation, 
saying the outlook was dark and gloomy from many angles, and he wondered what would 


be the future of the great American companies. 


He concluded by saying: “The many 


years of experience of insurance companies should result in their having some very 


definite views on the future of this country. 


those of the Northwestern, Mutual.” 


It would be a great pleasure to know 


In response Percy H. Evans, vice-president and actuary, one of the most common- 
sense letter writers in the business, made this response: 


My dear Mr. C.... 

I have your letter with reference to 
your insurance in this company and the 
doubts you express as to the future of 
the great American life insurance com- 
panies. 

There are several points in your letter 
as to which I should like to offer some 


comments. In the first place, you say 
that quite a few big business men tell 
you that you are making a mistake in 
continuing your insurance and that you 
know several who are cashing in their 
investments and buying land. You do 
not say that these men are converting 
their insurance policies into cash, but are 
cashing most of their investments. If 
vou have been given the impression that 
there is presently any tendency to con- 
vert existing life insurance policies into 
cash it seems quite clear that you are 
being misled for the reason that the 
present rate of termination of life in- 
surance outstanding is the lowest in the 
history of this company, and has been 
going down for some time. This clearly 
shows that the holders of life insurance 
policies in this company are not con- 
verting their policies into cash, but are 
maintaining them in force, and we have 
a good deal of evidence that one of the 
reasons is the public’s confidence in the 
fianancial strength and stability of the 
vreat life insurance companies. 
Wise to Own Insurance 

In your letter you say that you are 

wondering if you are making a mistake 


in placing so much money with insur- 
ance companies. In this connection I 
have examined the record of your poli- 
cies with this company and find that you 
are leaving a quite small percentage of 
the cash value of these policies in the 
company’s asset account, for the reason 
that you have withdrawn the greater part 
of these values in the form of policy 
loans. These cash withdrawals aggregate 
almost half the face amount of the insur- 
ance. It follows from this that your 
interest in your policies is very little in 
excess of the net death value. This value 
is the difference between the face 
amount of the policies and the cash sur- 
render value, and your contribution to 
the death losses is calculated on this net 
amount and not on the face amount. In 
this connection I am enclosing a copy of 
a document published by this company 
in which on page 36 you will find a tabu- 
lation showing how a life insurance con- 
tract is carried out. 

With reference to your interest in the 
views of this office in the future of the 
United States I would offer the com- 
ment that this company has been in 
operation for eighty-five years and it has 
gone through a great many critical 
periods beginning with the war between 
the states, numerous depression periods, 
the first World War and the depression 
of the 1930’s without any of these 
catastrophes in any way weakening the 
financial foundations of the company. 
With this sort of a background it would 
be strange indeed if those who have 
devoted their lives to the interest of the 


with a pawky sense of humor. His large 
and varied fund of stories, on and off 
the record, of those with whom he has 
mingled is highly diverting. His tales of 
France and Germany while with the 
AEF are pointed and Rabelaisian in 
their humor. I recall especially one in 
which the doctor relates how he owed 
his being taken into the hearts of the 
French Officers and a connoisseur’s din- 
ner to a beautiful and deathless lady— 
Helen of Troy. His knowledge of liter- 
ature is wide and profound and he is 
never at a loss for an analogy or an apt 
quotation. As a conversationalist he is 
unexcelled. Broadbased as his knowl- 
edge is, in argument he has the rapier 
thrust and loves to charmingly split an 
opponent on his intellectual sword. He 
can at will summon up to his aid spirits 
from the vasty deep. His hobby is belles 
lettres and he has dabbled in various 
forms of writing, both poetry and prose. 
He has the vision and imagination of 
the Celt, a heritage from his forebears. 
As exemplar I cannot do better than 
quote a couple of verses from one of 
his published poems “Ile Sainte Mar- 
guerite” written in Cannes, France. 


I. 


“A splash of white, a sapphire sea, 
And perfumes waft from Araby 
Propel my little boat and me 
Toward Sainte Marguerite. 
Tho slapping wave defieth me, 
Forbidding shore decrieth me, 
Thy cool green pine inviteth me 
Toward Sainte Marguerite. 
IV. 
I trust a Kindly Providence, 
In undeserved recompense 
For ever—steadfast confidence 
In future life complete 
May warrant me some haven, such 
As that green isle I yearn so much, 
With healing in her every touch, 


Beloved Sainte Marguerite.” 





company did not feel very strongly that 
whatever future may hold by way of 
changes in the social, political and eco- 
nomic structure of this country, the 
great American life insurance companies 
will come through with their colors fly- 
ing, as they have in the past. You will 
not find among the group of men re- 
sponsible for the management of our life 
insurance companies any who are dis- 
posed to sell this country short, but if 
there be any among that group who 
have any apprehensions their fears will 
be based on the question as to how 
large a percentage of our responsible 
population entertains the extremely pes- 
simistic views reflected in your letter. 
It seems to me that if a considerable 
proportion of our intelligent population 
is entertaining, expressing and acting 
upon defeatist views, the chances of de- 
feat will be greatly increased, and that 
such a group will be largely responsible 
for the defeat. 

It must be admitted that we are as 
a citizenship suffering from much doubt 
and confusion and that under.a govern- 
ment which permits freedom of speech 
much of this is getting public expression, 
but I should like to point out that the 
same psychological confusion existed 
during the war between the states in 
the 1860’s. We should not forget that 
we live under a pacifist form of govern- 
ment, and that in the beginning we are 
never efficient in meeting a war situa- 
tion. Great progress is being made in 
spite of confusion and many believe that 
the tide of war has turned in favor of 
the Allied Nations or if not, it soon will 
and when the Allied Nations begin to 
make their power felt the whole psy- 
chology of confusion and doubt will 
change over night. 

In the meantime let me urge you to 
keep your insurance in force, but if you 
finally decide that the United States of 
America is finished or soon will be, we 
shall be very prompt in furnishing you 
with the necessary forms for the sur- 
render of your insurance. 


Percy H. Evans 
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Insured Welfare Plans 
Growing in Canada 


NOORDUYN AVIATION CASE 


Group Life Gicinins in Sun; A. & H., 
Hospital Indemnity and Surgical 
Reimbursement in Travelers 





Industrial management throughout Can- 


ada is giving increasing attention to in- 
sured employe welfare plans embracing 
insurance and disability benefits. 
has been a tremendous increase 


the 


life 
There 
in this form of protection during 
current year. 

One 


cases 


largest Group insurance 
recently written Canada was 
that on the Noorduyn Ltd. 
The entire plan which has been adopted 
is most comprehensive and in addition 
to Group life insurance, the protection 
also includes accident and sickness, hos- 
pital indemnity and surgical reimburse- 
ment coverage. The Group life cover- 
age was furnished by the Sun Life, and 
the other coverages by the Travelers. 
Agent in the case was the brokerage 
firm of Merrill Stanley & Lowry, Ltd., 
Montreal. 

It is believed that by November 1 there 
will be between 7,000 and 8,000 employes 
eligible, nearly all of whom have signed 
up. The plan is contributory with the 
Noorduyn Co. paying a generous share 
of the cost. 

Noorduyn Aviation, Ltd., manufactures 
one of the two primary training planes 
used by the Royal Canadian Air Force. 
Manufacturing operations go on day and 
night and there is a permanent St. John’s 


of the 
in 
Aviation, 





ambulance man and six nurses in at- 
tendance. The formula is as follows: 
The Formula 

> 

oe 
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A—Executives . $40 $5,000 
B—Superintendents 

& Asst. Supts.. 30 4 150 3,000 
C—Foremen & Dept. 

eS POS 20 4 150 1,500 

D—All Others..... 15 3 150 1,000 


PINK GUEST SPEAKER 
Will Address Insurance Division of New 
York and Brooklyn Federations of 
Jewish Charities November 12 

The Life Insurance division of the 
New York and Brooklyn Federation of 
Jewish Charities will join with the gen- 
eral insurance division at the latter’s 
1942 dinner at the Hotel Pennsylvania 
November 12, it was announced this 
week by Meyer M. Goldstein, Connecti- 
cut Mutual Life, general chairman of 
life insurance division. Guest speaker 
will be Superintendent Pink. 

Samuel Dublirer, National Life of Ver- 
mont, and Max L. Wile, New England 
Mutual, are co-chairmen; and Benjamin 
Salinger, Mutual Benefit, is chairman of 
special activities. Members of the com- 
with 


mittee serving these officers are 
these: 

Fred S. Goldstandt, Equitable Society; Louis 
J. Fink, Connecticut Mutual; Philip S. Hodes, 
National Life; Leonora B. Licht, Equitable So- 
ciety; William L. Meissel, Massachusetts Mu- 
tual; Samuel Rosan, Union Central: Charles 

; , Prudential; William Smerling, Berks shire; 
S. Samuel Wolfson, Berkshire; Clarence K. 
Whitehill, Whitehill agency. 


PRUDENTIAL HONORS MAHLER 


_The entire staff of the Long Island 
City, N. Y. district of Prudential at- 
ended a r October 8 at the Hotel 





New York City, in honor of 
their s uperintenc lent, Malcolm Mahler. 
Other company representatives present 
at Mr. Mahler's twenty- ai anniversary 


as a Prudential man were = Schmidt, 
assistant secretary; O. ES Beal, super- 
visor; J. Arthur Kenney, division man- 
ager and D. W. Paterson, assistant divi- 
sion manager. All four executives were 
trom the home office. 


500 Civic Leaders Attend 
Reception by Prudential 


More than five hundred of the leading 
citizens of New Jersey and the metropoli- 
tan district were guests at the annual 
reception of the Prudential, held on Tues- 
day, October 13, in the assembly hall of 
the home office in Newark. 

Franklin D’Olier, president of the Pru- 
dential received the guests, who represented 
the religious, professoinal, business and 
political life of the state, and other execu- 
tives of the home office accompanied him. 

This was the sixty-seventh anniversary 
of the company, which was founded by 
Juin F. Dryden on October 13, 1875. 





JERSEY UNDERWRITING PLANS 


Northern Life Group to Hear Myrick, 
Mutual of New York, President 
Ramsay Announces 


Jolin A. Ramsay of the Life 
derwriters Association of Northern New 
Jersey, has announced that Julian S. 
Myrick, second vice-president of the 
Mutual Life of New York, will be the 
guest speaker at the association’s meet- 
ing to be held in the Robert Treat Ho- 
tel, Newark, N. J., on Thursday, October 
22. His topic will be :“What the C.L.U. 
Means to All Life Underwriters.” Mr. 
Myrick will also present diplomas to 
those who have completed the C.L.U. 
course at the University of Newark. 
The November meeting, President 
Ramsay has explained, will be one of 
the most novel ever presented by any 
life association. At the December meet- 
ing Herbert A. Hedges, vice-president 
of the National Association of Life Un- 
derwriters and general agent at Kansas 
City for the Equitable Life of Iowa, will 
be the guest speaker Since that will 
also be the annual Christmas party of 
the association, all members will bring 
a toy for the poor children in and around 
Newark who are in an institution. 


President 
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EXECUTIVES BIG BUYERS 


Lincoln National Survey Reveals Man- 
agers and Executives Most Sizable 
Insurance Buyers 


Managers and executives led all others 
in the purchase of big life insurance pol- 
icies during the third quarter of 1942, 
Lincoln National Life has reported in 
its survey of buyers of policies of $10,000 
and more. They led both in volume and 
in number of big policies bought. Pro- 
fessional men ranked second and indi- 
vidual proprietors third. 

Ranked according to number of big 
policies bought are: Managers and ex- 
ecutives, professional men, individual 
proprietors, clerks, skilled workers, sales- 
men, farmers, students, unskilled work- 
ers and housewives. Viewed from a 
volume angle the groups ranked the 
same except that students preceded 
farmers and housewives ran ahead of 
unskilled workers. 
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HARTFORD WAR BOND GROUPS | 


Shepherd, Aetna ‘Life, Heads Metropol. 
itan Pay Roll Deduction Commit- | 
tee; Ventres Active 


C. Gilbert Shepherd, general agent| 
Aetna Life, has been named chaimmas 
for metropolitan Hartford of the com 
mittee of local life insurance men who 
will work on the installation of the| 
Pay Roll Deduction Plan for the pur. 


chase of War Bonds in concerns | 
throughout the area. Francis T. Fenn, 
Jr., of the Connecticut Mutual, has been| 


appointed vice-chairman, Mr. Shepherd | 
is a native of Hartford and has been in| 
the insurance business there for 30 years, 





A committee of 142 life insurance 
agents working throughout Hartford : 
County under the _ chairmanship of} 


Fiske Ventres of Fidelity Mutual has 
placed 414 firms on the Pay Roll De- 
duction Plan for the purchase of War 
Bonds. Announcing the formation of 
the Hartford committee, Frank Alberts, 
president of Hartford Life Underwrit- 
ers Association, stated that it will be 
solely responsible for the plan through- 
out metropolitan Hartford but Mr. Ven- 
tres’ group will install the plan else- 
where in the county. 





BALTIMORE LIFE PROMOTES 


Walsh to Work With Niles; 
Duffy Is Acting Head in 
Wilkes-Barre 


The Baltimore Life has announced the 
appointment of Thomas J. Walsh to the 
position of acting superintendent of 
agencies for the duration of the war. 
He will work with Henry E. Niles, sec- 
retary of the company, who is devoting 
half his time to a special assignment 
in one of the Government war agencies. 

Mr. Walsh has been with Baltimore 
Life for 28 years, serving as agent, staff 
superintendent and, for the last thirteen 
years, as manager for the company at 
Wilkes-Barre. John J. Duffy has been 
promoted to acting manager of the 
Wilkes-Barre district. 


Names 





RAMSEY PRUDENTIAL VETERAN 


Henry B. Ramsey, Ordinary agency 
manager of the Prudential in Omaha, 
Neb., has been receiving congratulations 
of business associates and other friends 
on his thirtieth anniversary as a repre 
sentative of that company. Mr. Ranr 
sey began his career with Prudential on 
October 12, 1912, as a special agent in 
the Des Moines, Ia., office. He was pro 
moted to superintendent of agents i 
that office in December, 1914, and 
March 1915, was appointed manage! 
at Omaha. 
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Hundreds in Street 
See Banner Presented 


METROPOLITAN BOND RECORD 


Telegram of Congratulation From Secre- 
tary Morgenthau of Treasury; Pres- 
ident Lincoln’s Remarks 


One of the most impressive, patriotic 
street scenes in New York since Pearl 
Harbor was enacted in Madison Avenue 
Wednesday afternoon when hundreds of 
employes 0 the Metropolitan Life’s 
home office gathered in front of the 
company’s building to witness the cere- 
monies when the United States Treas- 
ury’s T flag was presented to President 
Lincoln in recognition of the remarkable 
record by employes of the company in 
purchase of War Savings Bonds. Among 
Metropolitan Life groups in the audience 
were 390 from American Legion, 100 
from N. Y. City patrol, 1,000 first aid 
wardens, 800 first aid contingent. 

The banner was presented by Colonel 
Richard C. Patterson, former Assistant 
Secretary of Commerce and now New 
York State chairman of the War Sav- 
ings staff. ; 

The Metropolitan's home office em- 
ployes number 16,000, Their payroll per- 
centage in buying War Bonds is 10.42%. 
Number of employes buying Bonds is 


Lucy Monroe, former opera star, sang 
“The Star Spangled Banner” after the 
assemblage had joined in singing “God 
Bless America.” 

Colonel Patterson read a_ telegram 
which had been sent to President Lin- 
coln by Secretary of the Treasury Mor- 
genthau. It read: “I want to congrat- 
ulate the members of your home office 
for the splendid showing they are mak- 
ing in the War Savings program. This 
is patriotism of the most practical kind. 
1ou are enlisting your dollars to help 
win the war and you are protecting the 
future of both your country and your- 
selves.” 

President Lincoln’s Remarks 
President Lincoln said in response: 
“We are met to receive one of the 

Government awards available to civilian 
groups, in the hope that news of our 
accomplishment may serve as an ex- 
ample to other groups of citizens, and 
serve to show that once the need is real- 
ized, patriotic Americans are not only 
willing but anxious to do their part in 
financing the war on a voluntary basis. 
In this effort we have been making we 
have, of course, known we were making 
the finest investment in the world, but 
we have been principally motivated by 
the fact that our country needs all the 
money that we can lend it, and to do 
that is our real objective. 

“It is no easy matter for many of 
these men and women to allocate 10% 
of their entire compensation for the 
purchase of War Bonds. Probably in 
more cases than we realize, these people 
have domestic obligations and commit- 
ments which serve to make any addi- 
tional drain upon their incomes a real 
sacrifice. Notwithstanding the invest- 
ment and savings characteristics of these 
Government obligations (and these fac- 
tors are important), nevertheless these 
alone would surely fail to make their 
appeal in many instances. The real ex- 
planation for the extraordinary showing 
which we are celebrating is to be found 
in the spirit of patriotic devotion which 
Is evident on all sides. 


Also Protects Against Inflation 
_ ‘In giving their support by subscrip- 
tion to War Bonds, they are by no 
means blind to the effect which their 
action, along with that of millions of 
other subscribers in the country, will 
have as a measure of protection against 
Price inflation. They know that money 
saved, and thus diverted from competi- 
tion for the purchase of goods, does 
thereby relieve the demand which, under 
the inexorable laws of supply and de- 
mand, brings about increased prices. 
Here, too, as in the furnishing of means 
lor the support of our armies and the 


(Continued on Page 8) 
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Emloyes of the Acacia Mutual Life, cooperating 100% with company’s unique 
War Bond purchase campaign, paint “signature-regards-to-Tokyo” on huge torpedo 
adorning Acacia Building lobby. At left J. M. Robeson, manager of the drive, 


looks on. 





All-Time Low Lapses, 

Says Provident Mut. Man 
H. BOSSERT, JR. GIVES RECORD 
Compares Present Situation With That 


of Decade Ago; What Improvement 
Means to Field 





Lapse rates in 1942 have hit an all- 
time low, according to Henry Bossert, 
Ir., assistant manager of agencies, Prov- 
ident Mutual, who has charge of con- 
servation. The first-year lapse rate in 
1942 is down to 10% and the second-year 
lapse is 3.6% of exposure. 

Just ten years ago the company had 
its highest recorded lapse rate in its 
history with a 25% first-year lapse rate 
and a 12% second-year lapse rate. “The 
difference in persistency not only has a 
great effect upon the company’s insur- 
ance in force, and upon the service of 
life insurance to our policyholders, but 
a great effect on the agent’s pocketbook 
as well,” said Mr. Bossert in a message 
to the company’s agents. 


Difference in Agent’s Commissions 


“To visualize just what the difference 
in lapse rates means in agents’ com- 
missions, we have calculated that nine 
renewals of 5% each would have had a 
total value of $2,400 for each $10,000 of 
new premiums based on the termination 
rates of ten years ago. They have a 
total value of $3,700 based on the termi- 
nation rates in effect today. 

“If the nine renewals were followed 
by ten years of forty-cent fees (payable 
to agents with over a million of life in- 
surance in force), $300 would be added 
if 1932 termination rates were effective, 
but $900 would be added under today’s 
termination rates. 

“Thus, twenty years of renewals are 
worth a total volue of $2,700 on the ter- 
mination rates of a decade ago, while 
they are worth $4,600 on the termination 
rates of today. 

“In addition, a far larger percentage 
of the full first commissions is likely to 
be collected when the total first-year 
lapse rate is only 10% instead of 25%.” 





RUST ON LOMA BOARD 
Richard S. Rust, vice-president and 
secretary of the Union Central Life, has 
been elected to the board of directors 
of the Life Office Management Associa- 
tion for a two-year term. He has been 
active in LOMA several years. 


Conn. Life Groups Sign 
Many in Bond Drive 


UNDERWRITERS ENROLL 2,500 


Reach 500,000 Workers For Sales of 
$75,000,000 in Pay Roll 
Plan 


The Connecticut State Association of 
Life Underwriters has reported that its 
committees installing the Pay Roll De- 
duction Plan for the purchase of War 
Bonds have enrolled more than 2,500 
concerns with about 500,000 employes. 
Bond sales to date are estimated at 
$75,000,000. Future sales should run 
about $10,000,000 a month, according to 
Herbert Behan, Massachusetts Mutual 
Life, Hartford, who is the association’s 
president and chairman of its pay roll 
deduction committee. 

President Behan also announced the 
new personnel of various committees. 
Sales congress chairman is Frank B. 
Alberts, Aetna Life, Hartford, and co- 
chairman is Thomas S. Silva, John Han- 
cock, Bridgeport. Since few company 
conventions are being held this year, it 
is believed that the Sales Congress, to 
be held in April, is especially important. 

Wilbur W. Hartshorn, Metropolitan 
Life, Hartford, is extension and member- 
ship chairman. In connection with the 
work of this committee Meriden and 
New Britain are considering the estab- 
lishment of branch membership in the 
Hartford association. 

Educational chairman is Franklin F. 
Pierce, Connecticut Mutual Life, Hart- 
ford. The association is planning an- 
other advanced underwriting school 
jointly with the University of Connecti- 
cut. The school will be held at the 
University next summer. Also in co- 
operation with the same institution the 
association is sponsoring C.L.U. classes 
in Hartford. 

Other committee heads named were: 
Annual convention, Elmer Lloyd, Sun 
Life, New Haven; publicity, William L. 
Camp, Connecticut Mutual, Hartford; 
cooperation with trust councils, John H. 
Duncan, Travelers, New Haven; finance, 
Francis S. Hamilton, Travelers, New 
Haven. 





SCOVILL NAMED AT ALBANY 

Royal J. Scovill has been appointed 
general agent for the Security Mutual 
Life at Albany, succeeding the late Clar- 
ence R. Bailey. He has been district 
manager in the agency since 1941. 


Life Presidents Ass’n 
Cancels Its Meeting 


FIRST BREAK IN CONVENTIONS 


For Years Meeting of Presidents, Com- 
missioners and Life Counsel Made an 
“Insurance Week” in New York 


The Association of Life Insurance 
Presidents has canceled its annual con- 
vention which had been scheduled for 
December 10 and 11 in New York City, 
Vincent P. Whitsitt, manager and gen- 
eral counsel of the Association an- 
nounced yesterday. The gathering would 
have been the thirty-sixth annual con- 
vention of the Life Presidents’ organi- 
zation. It is the first break in more 
than three decades of conventions of 
the Association. 

There was unusual interest in whether 
the association would hold a convention 
this vear. The meetings have aiways 
been held early in December and a num- 
ber of other conventions have been held 
in the same week, including National 
Association of Insurance Commissioners 
and Association of Life Insurance Coun- 
sel. 

Decision to cancel the convention was 
reached at a regular meeting of the As- 
sociation, Wednesday. It was made in 
recognition of the nation’s wartime 
transportation needs, Mr. Whitsitt said, 
and in harmony with the policy, urged 
by Josenh B. Eastman, director of the 
Office of Defense Transportation, of dis- 
couraging gatherings which add to the 
travel burden. 

The Association’s annual conventions 
have brought together around 600 mem- 
bers and guests, including life insurance 
executives and sunervisory officials from 
all parts of the United States and from 
Canada. The Association has sixty-four 
member companies domiciled in the two 
countries. Leaders in such fields as 
government, industry and education, as 
well as life insurance, have customarily 


taken part in the discussions. These 
conventions covered two days with 
morning and afternoon sessions. In- 
formal luncheon gatherings were held 


between the sessions. 





ELECT BALLANTINE PRESIDENT 


Director of New York Life Now Heads 
Greater New York Fund, Suc- 
ceeding T. S. Lamont 


Arthur A. Ballantine, a director of 
New York Life, former Under-Secretary 
of the Treasury, and one of New York’s 
best known lawyers, has been elected a 
member of the executive committee of 
the Greater New York Fund, succeding 
Thomas S. Lamont, a vice-president of 
J. P. Morgan & Co., who resigned last 
summer to enter the Army as a major. 
Mr. Ballantine is also a vice-president 
of the United Hospital Fund, a member 
of the planning committee of the Hos- 
pital Council of Greater New York and 
a trustee of Memorial Hospital for the 
Treatment of Cancer and Allied Dis- 
eases, as well as being an overseer of 
Harvard. 

The Greater New York Fund, through 
its broadly organized annual campaigns, 
raises money from business firrhs and 
employe groups for essential support of 
400 voluntary welfare and health agen- 
cies and hosnitals. serving the people of 
New York City. The campaign for 1942, 
drawing to a close. has resulted to date 
in contributions of $4,220,000. 


EQUITABLE GROUP CHANGES 

The Equitable Society announces the 
appointment of Franklin C. Jacobson as 
divisional group manager of a new di- 
vision comprising Missouri, Kansas and 
Oklahoma and the counties of Madison 
and St. Clair in Illinois with headquar- 
ters in St. Louis. He will have charge 
of sales and service in that territory. 

James E. Brudenell formerly service 
supervisor in the Chicago office of the 
group department, has been named as- 
sistant divisional group manager with 
headquarters in St. Paul under Divi- 
sional Group Manager Ivan Ricks. 
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- Drum Bids Lifemen 
Focus on Regular Job 


SPEAKER BEFORE N. Y. C. ASS’N 





Prominent Guests at Opening 
Meeting; President Lester 
Einstein Speaks 


Many 





So long as you do your daily job— 
the job you are doing now—you are a 
worthy participant in the war effort, 
Lieutenant General Hugh A. Drum, head 
of the Eastern Defense Command and 
First Army told 1,000 members of the 
Life Underwriters Association of the 
City of New York, Inc. at the opening 
meeting of their 1942 season, October 9, 
in the Hotel Pennsylvania. 

Securing General Drum as the opening 
guest speaker of the season was con- 
sidered a coup for the Association and 
the attendance of so many officers and 
also members of the Association in uni- 
form gave a distinct war-time atmos- 
phere to the occasion. 

“Many have asked me,” said General 
Drum, “particularly those a bit beyond 
in age but not in spirit, ‘What can I 
do to help?’ My answer is: ‘Don’t be 
too much concerned; attend to your daily 
job.” 

On the same subject, Lester Einstein, 
president of the Association, remarked 
that “many of us are undoubtedly upset 
from time to time by conflicting and 
confusing statements made by even high 
government officials. Probably many of 
us question, ‘Where is my place in the 
war effort? Will I be called into the 
armed forces or put into a defense 
plant.’ We don’t know the answers to 
these questions. There is nothing we 
can do about it as it is something we 
have no control over. 

“There is something, however, we do 
know the answer to and something we 
can control and that is the kind of job 
we do now—every day. May I ask you 
all to clear your minds of those things 
you can do nothing about and until we 
are called—if we should be—let us do a 
real job in a very real way for our 
policyholders, our families and _ our- 
selves.” 

At the opening of the meeting Beatrice 
Jones, retiring president, presented Mr. 
Einstein as incoming head of the Asso- 
ciation, with the gavel, wished him 
success in a year that is not going to be 
too easy. 


Many Officers Present 


Seated at the head table with President 
Einstein and Miss Jonés were Lieut. 
Gen. Hugh A. Drum, Major Gen. Thomas 
A. Terry, commanding general, second 
service command; Brigadier Gen. Ken- 
neth P. Lord, H. Arthur Schmidt, presi- 
dent, Life Managers Association of 
Greater New York; Cecil J. North, field 
vice-president, Metropolitan Life; Major 
Gen. R. M. Danford (ret.), City Patrol 
Corps; Captain Stephen B. Robinson, 
aide to Vice Admiral Adolphus Andrews, 
U. S. N.; Col. W. H. Wells, chief, New 
York Office, War Department Bureau of 
Public Relations; Lieut. Col. Charles T. 
Gwynne, executive vice-president of the 
New York State Chamber of Commerce; 
Lieut. Col. Edward J. F. Glavin, Lieut. 
Col. David Kirk, Lieut. Col. G. F. 
Hawkins, Lieut. Col. L. M. Nisbet and 
Captain Horace H. Wilson, U. S. A. 

Among those introduced by Presi- 
dent Einstein were John A. Stevenson, 
president of Penn Mutual Life; K. T. 
Allen, McMillen agency Northwestern 
Mutual Life; H. Arthur Schmidt, Allen 
& Schmidt, general agents New Eng- 
land Mutual and president of Life Man- 
agers Association of Greater New York; 
Captain John A. McNulty, U. S. A,, 
manager Prudential; Captain Horace H. 
Wilson, U. S. A., general agent Equit- 
able Society and Private James M. 
Franklin, George P. Shoemaker agency, 
Provident Mutual. 

H. Arthur Schmidt responded with a 
brief address pointing out that no cost is 
too high for victory in this war but 
that meanwhile life insurance people 
have a double duty inasmuch as they 


must continue on the home front the 
battle against insecurity. 
Speech Was Broadcast 

In a speech broadcast over Station 
WMCA and which attracted wide at- 
tention in the daily press, General Drum 
stressed the necessity for being rough in 
this war as well as tough. “The old 
lush days filled with fancy talk and fine 
debate about the war are over,” he said. 
“We cannot talk or argue our way out 
of this one. We are in and we've got 
to fight it out. 

“We cannot delay for a normal peace- 
time procedure. Victory will not be 
found in any prize package wrapped 
up in red tape. It is a tough war and 
only a tough people can push through 
to victory. If we discount our enemies’ 
determination and underrate their capa- 
city to go on paying the price of war 
for a long time to come we are in grave 
danger.” 

Stressing the need for immediate reali- 
zation of our principal target, he em- 
phasized the danger in the call for dis- 
persal of our forces all over the world. 
“In our eagerness to overcome weak- 
ness everywhere, we may find ourselves 
strong nowhere. We must see the real 
target and strike ruthlessly.” 

125 Members in Service 

Association President Einstein, in his 
greeting to the audience, remarked that 
“we wish it might have been possible 
to have welcomed 125 more of our 
members here tonight but | am sure you 
will agree with me that they have a valid 
excuse for not being here with us. These 
125 are now members of our armed 
forces and tonight are scattered over all 
parts of the world. Some of them have 
already made the supreme sacrifice. One 
of my own associates has just been killed 
in action in the Solomons. Other com- 
panies have reported numerous losses of 
their enlisted personnel and one com- 
pany reports five of their men killed in 
action.” 

Turning to activity on the home front, 
Mr. Einstein explained that “about a 
year ago a committee of several hundred 


N.Y.C.Ass’n Meeting Nov. 5 
To be All Day Conference 


“How to bring the business in these 
days,” will be the general theme of a 
Life Underwriters Association of the 
City of New York, Inc., meeting to be 
held in the Hotel Pennsylvania on 
Thursday, November 5. 

Representatives of the Life Insurance 
Sales Research Bureau will conduct 
meetings morning and afternoon, Lester 
Einstein, Association president, has ex- 
plained. They will expound the result 
of their investigation into tested methods 
which are in actual use now. “The Job 
of the Agent,” “Finding Today’s Buyer,” 
“Making a Sales Talk Talk,” “Why a 
Man Buys Life Insurance Today”— 
these scheduled topics convey the use- 
fulness of the meeting. 

Morning session will open at 9:59 
am. and afternoon at 1:59 p.m. The 
meeting will adjourn at 3:59. No regular 
luncheon is scheduled so that those at- 
tending may, during a two-hour recess 
at noon, eat where they choose, look to 
private business that just won’t wait. 


men and women was formed with John 
M. Fraser as chairman. Over 770 of 
the largest firms in New York City were 
called on and our committee helped to 
establish the Payroll Deduction Plans 
in these firms for the regular monthly 
purchase of War Bonds by employes. 

‘Later a top-flight committee was put 
to work to bring these and other firms 
up to at least 90% participation and 10% 
of payroll. Still later another group was 
selected to aid coverage in the aviation 
industry alone. There is another special 
group selected by the Treasury De- 
partment known as the ‘Speakers Bureau’ 
whose function is to address large or- 
ganizations of employes either on the 
formation or the increase in the salary 
deduction purchase of bonds. All these 
underwriters have been working without 
publicity as their part in the war effort. 
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“The Brooklyn ’90 and 10’ Club we. 
conceived by the steering committee - 
put over the great drive last Spri : 
wherein 5,081 employes and agents © 
the 228 insurance offices in Brookh. 
all, without exception, sjgned up for Wa, 
3onds and Stamps. Each of the 2 
members of the ‘90 and 10’ Club fine 
taken on for the duration, personal ~ 
tact and sales promotional work a 
sary for each man to bring these firm 
up to 90% participation in payroll all. 
ment and 10% of payroll. The sum total 
is that Brooklyn’s 774 largest firms ant 
being actively worked by the life under. 
writers. ; 
“There is another small committee with 
Ralph KE. Carpenter, Jr. as chairman 
which has sold, outright, over $500,000 o; 
Series F and G bonds within the past 
four months.” i 
Relative to the Washington sector 
President Einstein explained that “our 
association has been very active during 
the year attempting to squarely bring 
to the attention of the legislators just 
what life insurance means to morale 
through its outstanding record in pro. 
tecting and keeping together the corner 
stone of American democracy, the farp. 
ily, and the real force which it is as an 
inflation preventive.” : 


ELECT G. C. CLARK PRESIDENT 


New Head of Middle Atlantic Actuarial 
Club; W. illiamson 
Vice-President 

The Middle Atlantic Actuarial Clu} 
held its Fall meeting on September 2 
in the home office of the Acacia Mutual 
Life. Officers elected for the coming 
year are: 
President, Gilbert C. Clark, assistant 
actuary, Equitable of Washington, D, ¢ 
Vice-president, W. R. Williamson, ac. 
tuarial consultant, Social Security Board 
Washington, D. C ‘ 
Secretary, Helen R. Gibson, assistant 
actuary, Baltimore. 
The first paper at Fall meeting was 
presented by R. J. Towne, assistant actu- 
ary, Life Insurance Co. of Virginia, on 
the subject “Handling Service Men’s Al- 
lotments.” Cases of this kind handled 
by the companies have increased. Fol- 
lowing this paper, a short talk was made 
on “Service Men’s Family Allowances” 
outlining the steps being taken by the 
Government to provide for the depent- 
ents of service men. 
T. N. E. Greville, associate actuarial 
mathematician, Census Bureau, Division 
of Statistical Research, Washington, D. 
C., discussed briefly “Recent Mortality 
Trends in the General Population.” 











MASS. MUTUAL REVIEW CLASS 





President Perry and Others Will Dis- 
cuss Sales Problems at Spring- 
field Sessions 


President Bertrand J. Perry of Mas- 
sachusetts Mutual Life will discuss the 
business policies and practices of the 
company at a session of its review school 
to be held at the home office in Spring- 
field, October 19-23. Twenty-two field 
representatives will attend. Hampton H. 
Irwin, CLU company’s education direc: 
tor, will be in charge of the program. 

Specific selling problems will be dis 
cussed by Joseph C. Behan and Chester 
O. Fischer, vice-presidents, as well as by 
Charles Hall, assistant director of aget- 
cies, and Kenneth W. Perry, agency a 
sistant. Only new agents who have cot 
pleted the basic training course, “Mas 
sachusetts Mutual Selling,” and have met 
reasonable production requirements art 
eligible for attendance. 





SECURITY BOND PLEDGE 
Frederick D. Russell, president of the 
Security Mutual Life, has pledged tha! 
for each $1,000 of new business paid for 
during October the company will pur 
chase $100 in Government bonds. Dur 
ing the first nine months of this yeah 
Mr. Russell has explained, the equivalent 
of approximately 47 cents out of every) 
life insurance net premium dollar ft) 
ceived by the company has gone to buy i 
War Bonds. f 
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Where does this happen except in a Free Country? 


IFE INSURANCE thrives only where men are 
free to plan their own futures. About 
70% of all the world’s life insurance is owned 
today in the United States, where life insur- 
ance is truly a servant of the people. 


PAs a protection for its citizens, the laws of 
each state require that its insurance-supervis- 
ing officials shall examine into the financial 
condition and business methods of life insur- 
ance companies of that state. These examina- 
tions are conducted at periodic intervals, 
usually at least once every three years. 


The supervising officials also have the au- 
thority to examine any company doing busi- 
ness in the state, at any other time that the 
interests of policyholders require it. They are 
officers of the State Government and are re- 
sponsible to the citizens of their state for the 
protection of the interests of policyholders. 


Of course, not every state examines every 
company, but in order that all the interested 
states may be represented in the examina- 


tions, the National Association of Insurance 
Commissioners has divided the states into six 
zones. The insurance commissioner of one 
state in each zone is named to represent all 
the states of that zone when the zone takes 
part in an examination of a company. 


Since Metropolitan is licensed in every state 
and in the District of Columbia, representa- 
tives of all these jurisdictions take part in an 
examination of Metropolitan. 


After such an examination, an exhaustive 
report is written, and copies are sent to the 
supervising authorities of the states, the Dis- 
trict of Columbia, and the Dominion of Can- 
ada and its Provinces in which the Company 
does business. At the offices of these supervis- 
ing authorities, this report is available to all 
who care to see it. 


You may never meet him, but the insurance- 
supervising official of your state is a man you 
ought to know about. He and the members 
of his department are supervising insurance 


companies in behalf of policyholders. 


It goes without saying that Metropolitan, 
and other life insurance companies, welcome 
these examinations and the opportunity to re- 
view their affairs with the supervisory officials. 

It is only right that life insurance dollars... 
the most important dollars many men ever 
put aside ...should be safeguarded in every 
practical way. 





COPYRIGHT 1942—METROPOLITAN LIFE INSURANCE COMPANY 
This is Number 53 in a series of advertisemens designed 
to give the public a clearer understanding of how a life 
insurance company operates. Copies of preceding adver- 
tisements in this series will be mailed upon request. 


Metropolitan Life 
Insurance Company 
(A MUTUAL COMPANY) 
Frederick H. Ecker, CHAIRMAN OF THE BOARD 


Leroy A. Lincoln, PRESIDENT 





1 MADISON AVENUE, NEW YORK, N. Y. 
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THIS IS THE FIFTY-THIRD in Metropolitan’s series of advertisements de- 
signed to give the public a clearer understanding of how a life insurance 
company operates. It appears in: Saturday Evening Post, Oct. 3; Col- 


lier’s, Oct. 3; Business Week, Oct. 3; Forbes, Oct. 1; Nation’s Business, 
October; American Mercury, October; This Week, Oct. 11; Newsweek, 
Oct. 5; American Weekly, Oct. 4. 
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Bankers Life Changes 
Texas Agency Lineup 


R. H. CHERRY IS DISTRICT HEAD 





Walter B. Dale Named San Antonio 
Manager Following Retirement of 


Pioneer R. B. Cherry 





Bankers Life Co., Des Moines, has 
announced several changes in its agency 
organization in Texas. 

R. H. Cherry has been appointed as- 
sistant superintendent of agencies in 
charge of the company’s southern dis- 
trict, following dissolution on October 1 





TROY N. WHITEHURST 


of the pioneer Cherry and Cherry agency 
in San Antonio. Dissolution there re- 
sulted from the retirement of R. B. 
Cherry after fifty-seven years of con- 
tinuous service with Bankers Life. Wal- 
ter B. Dale, a twenty-year member of 





WALTER B. DALE 


the San Antonio agency has been ap- 
5 J 


pointed agency manager for the San 
Antonio territory. 

The company is setting up a new 
agency in Houston to serve that city and 
adjacent territory, formerly a part of 
the San Antonio agency jurisdiction. 
Troy N. Whitehurst will be agency man- 
ager at Houston. He has been the com- 
pany’s agency manager at Fort Worth 
[ past five years. 

N. J. Bradbury, also a veteran of the 
San Antonio agency, has been appointed 
agency supervisor of the San Anntonio 
agency while Ralph J. Beaver becomes 
agency supervisor in charge of the Fort 
Worth agency. 


for the 





Paul B. Banks, Equitable Society at 
Philadelphia, was speaker before the 
Pittsburgh Life Insurance and Trust 
Council yesterday. 
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Prudential’s New War Clauses and 
Underwriting Practices Due to War 


The Prudential recently sent to its 
field force a letter advising of the adop- 
tion of new war and aviation clauses 
for Ordinary and Intermediate monthly 
premium policies and the use of war 
clauses in all weekly premium Industrial 
policies. Part of the letter, which was 
signed by Valentine Howell, vice-presi- 
dent and actuary, discussing underwrit- 
ing practices in connection with war 
hazards, follows: 


New Clauses—Ordinary and I. M. P. 


New War and Aviation Clauses will be 
used in Ordinary (including Wholesale 
and Loan Insurance) policies issued from 
the home office on and after September 
28, 1942, and in Intermediate Monthly 
Premium policies issued beginning with 
the official week of October 12, 1942. 
Specimens of the new forms are being 
sent to each field office, local and de- 
tached. Different forms are required in 
certain states because of differing re- 
quirements. They are in general the 
same in principle and any important dif- 
ferences will be commented on in a later 
section of this letter. The forms are 
Comb. 18191 in Illinois and Mississippi, 
18192 in Minnesota, 18193 and 18194 in 
Nebraska, 18201 in Oklahoma, and 18186 
in other states. 

Policies issued with earlier clauses 
cannot be rewritten with the new clause. 

The new clause provides that the lia- 
bility of the company is limited: 

“(a) If the insured dies outside the 
home areas from any cause while in the 
military or naval forces of any country 
at war, or dies inside the home areas 
within six months after returning there- 
to and while in such forces or within 
six months after ceasing to be in such 
forces, as a result of service outside the 
home areas in such forces; or 

“(b) If, within two years from the 
date of issue of this policy, the insured 
dies inside the home areas within six 
months after returning thereto, as a re- 
sult of an act of war committed outside 
the home areas while the insured was 
not in the military or naval forces of 
any country at war, or dies outside the 
home areas while not in such forces, as 
a result of an act of war committed out- 
side the home areas; or 

“(c) If the insured dies as a result of 
operating, riding in or descending from 
any kind of aircraft, except as a pass- 
enger on a regularly scheduled passen- 
ger flight of a commercial aircraft.” 

The “home areas” shall mean the 
forty-eight states of the United States 
of America, the District of Columbia, 
the Dominion of Canada and Newfound- 
land. The term “war” shall mean de- 
clared or undeclared war. Military or 
naval forces shall include land, sea and 
air forces. 

The limited benefit has not been 
changed and is, in general, the return 
of the premiums paid plus 3% interest. 

It will be noted that the limitation 
with reference to military and naval 
service differs in principle from the 
clauses in use since September, 1941. 
We believe the new clause is more sat- 
isfactory because it more definitely de- 
fines the conditions under which the lia- 
bility of the company will be limited. 

It will also be noted that a limitation 
applying to civilians that is effective 
during the first two policy years has 
been incorporated in the clause. There 
was no similar limitation in the clause 
adopted in September, 1941. 

An aviation limitation is included in 
the clause, and this remains substantially 
the same as in the clauses adopted in 
September, 1941. Because of state laws 
the wording is not the same in all 
clauses, but the principle in all is that 
the liability of the company is limited 
if the death results from aviation except 
when the insured is a passenger on a 
regularly scheduled passenger flight of a 
commercial aircraft and applies whether 


or not the insured is in the military or 
naval forces. 
Special Rules in Minnesota and 
Nebraska 
In Minnesota the aviation limitation is 
effective only during the first two policy 
years. Because of this incomplete limi- 
tation it will be necessary to restrict the 
amount of Ordinary insurance issued on 
young men who may be presumed to be 
potential aviation risks under present- 
day circumstances. Not more than $5,000 
of Prudential Ordinary insurance will be 
issued in Minnesota on the life of any 
unmarried male who has not yet attained 
age 30. In some instances it may be 
necessary to reject applicants who are 
at present exposed to aviation hazards. 
In Nebraska it will be necessary to 
complete form 18194 in connection with 
any Ordinary or Intermediate applica- 
tion which is to be issued with War and 
Aviation Clause form 18193. <A supply 
of form 18194 is being sent to each office. 
War Clause in Weekly Premium 
Industrial 
A War Clause will be used in all 
Weekly Premium Industrial policies is- 
sued from applications secured beginning 
with the canvassing week of October 5, 
1942, This clause will be the same as 
the Ordinary and Intermediate Monthly 
Premium clause, except that the .avia- 
tion limitation is omitted and the limited 
benefit is not less than one-fifth of the 
face of the policy. Specimen policies 
with the War Clause endorsed on page 4 
are being sent to each Industrial district 
office and each detached assistancy. 


Benefit in Event of Death by Acci- 

dental Means 

The new War and Aviation clauses in 
Ordinary and Intermediate Monthly 
Premium policies and the War Clause 
in Weekly Premium Industrial policies 
will supplement the provision for an ad- 
ditional benefit in the event of death 
by accidental means to make it clear 
that this additional benefit is not payable 
if the death of the insured occurs while 
he is in the military or naval forces of 
any country at war, whether death oc- 
curs inside or outside the home areas. 
3ecause .of this limited coverage Ordi- 
nary policies will not be issued with 
this benefit if the proposed insured it in 
military or naval service or expects soon 
to be in service. 

If an Ordinary policy providing for 
this additional benefit is issued and the 
insured subsequently enters the military 
or naval forces, the policy, upon request, 
will be amended to omit the provision 
for the additional benefit and the pre- 
mium will be reduced, but if this is done 
no promise can be made that the benefit 
will be restored after the insured is no 
longer in such forces, 


Disability Benefits 


_ The new War and Aviatien Clauses 
in Ordinary and Intermediate Monthly 
Premium policies will supplement the 
provision for benefits in event of total 
and permanent disability to make it 
clear that such benefits will not be al- 
lowed if disability results from disease 
originating or bodily injury occurring 
while the insured is in the military or 
naval forces of any country at war 
whether he is inside or outside the home 
areas, or results within five years rom 
the date of issue of this policy from an 
act of war committed outside the home 
areas, while the insured was not in the 
military or naval forces of any country 
at war, or results from operating, riding 
in or descending from any kind of air- 
craft except as a passenger on a regular- 
ly scheduled passenger flight of a com- 
mercial aircraft. 

The War Clause in Weekly Premium 
Industrial policies will supplement the 
provision for a benefit in event of the 
loss of eyesight or limbs to make it clear 
that such benefit will not be allowed for 


(Continued on Page 13) 
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California Life Men 
To Dine Legislators 
REPEAT “ACQUAINTANCE” EVENT 





Managers Hear Patterson, Mutual 
New York, Praise Their Adver- 


tising Program 


Life, 





Life Insurance Managers Association 
Inc., at their meeting in Los Angeles 
on October 12 voted to hold a dinne 
in that city again this year for members 
of the legislature from southern Caf. 
fornia. The date will be set later, Sim. 
ilar dinners were held in 1936, 1938 and 
1940. 

Purpose of the dinner is to bring 
members and legislators together in 3 
friendly way and political matters are 
strictly excluded. It will be given py 
the managers and the Life Underwriters 
Association as part of the annual pro. 
gram of the State Association of Life 
Underwriters. The dinner for northern 
California is being held in Sacramento, 

Besides voting the dinner resolution, 
members heard an address by Executive 
Vice-President Alexander Patterson of 
the Mutual Life of New York, who com- 
plimented the managers and underwrit- 
ers on the series of advertisements they 
are running in local papers. They will 
repay their cost many times, he re- 
marked. 

Touching on the investment problem, 
Mr. Patterson explained that if other 
outlets for life insurance continue to 
shrink, it is conceivable that in time the 
companies will be forced to put all their 
funds in Government bonds. Relative 
to the scarcity of field men, he pointed 
out that Canadian companies with 40% 
fewer agents had written 24% more bus- 
iness in 1941 than in the preceding year. 
This, he said, could be done in this coun- 
try and a smaller number of men in the 
field turning in more business would 
have a stabilizing effect on life insur- 
ance generally. 

Explaining the delays managers and 
field men experience now in communicat- 
ing with home offices, he said that at 
his home office employe turnover in the 
past year has been 60%. 





Met Gets Banner 


(Continued from Page 5) 


purchase of equipment, these men and 
women are rendering a distinct service 
to their country. 


“In the course of our campaign we 
have lost no opportunity to emphasize 
the desirability of keeping the Bonds 
which have been purchased and the in- 
propriety of surrendering such Bonds. 

“The impact of war shatters the habits 
and the routine of our everyday life 
We are reconciled to these dislocations 
and to such sacrifices as we can make, in 
the thought that our country, with such 
assistance and man-power and with such 
financial support as we in the Metro- 
palitan can give, will be found doing its 
part in the great crusade of all decent 
people to stamp out aggression through- 
out the world, now, once and for all. 
Each and every one of us stands with 
the President of the United States, our 
Commander-in-Chief in this war, in his 
unquestioned determination to see to tt 
that treachery shall be avenged and that 
autocratic domination of the peoples ot 
the world shall be stamped out.” 





BROWNING’S PILOT RECORD 


R. O. Browning, Burlington, N. C, 
general agent of Pilot Life of Greens- 
boro, has just completed twenty-five 
years’ membership in the companys 
App-a-Week club. He has won every 
agent’s honor offered by Pilot and has 
qualified for every convention. He has 
been president of the Convention Club 


four times, vice-president three times | 


and second vice-president six times. _In 
his quarter century of service Mr. 
Browning’s sales have exceeded $8; 
000,000. 
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The , Way of Wel 


The American Way of Work makes possible that bigger thing we prize 
so highly—the American Way of Life. Without the one we could not 


The American Way of Work had an early start. It began with the very 
first settlers of our country. When Captain John Smith established that 
first colony at Jamestown, Va., in 1607, he handed out the edict that he 
who would eat must work. Work has developed America and made it 
the land we love. The energy, enterprise, determination, skill and resource- 
fulness of our forefathers have become national traits, a vital part of our 
people. Today the might of America at work is being demonstrated as 
never before. Americans are self-starters, go-getters. They are self- 
reliant and believe that God helps those who help themselves. They cherish 
the Four Freedoms and are fighting for them. They also prize still another 


Our life underwriters, exemplifying the American Way of Work, have 
erected a 130-Billion-Dollar bulwark of insurance protection. This year they 
will add several billions to that bulwark, and by their efforts they are help- 
ing to assure the American Way of Life by indirectly contributing to the 
War Chest. Let us give it full scope for action, this American Way of 
Work, and thus perpetuate the American Way of Life. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE JU. S. 


Thomas |. Parkinson, President 














eee 
ees 
ooo 
have the other. 
freedom—freedom of endeavor. 
393 Seventh Ave., New York, N. Y. 
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Actuaries to Discuss 
War Topics Next Week 


ANNUAL MEETING IN TORONTO 





Joint Gathering of Actuarial Society of 
of Actuaries 
Actuaries 


The joint meeting of the Actuarial So- 
ciety of America and American Institute 
oi Actuaries will be held at the Royal 
York Hotel, Toronto, October 19 - 20. 
Theme subjects are the war problems 
President of 





affecting life insurance. 
Actuarial Society of America is Joseph 
B. Maclean, vice-president and actuary, 
Mutual Life. President of American In- 
stitute of Actuaries is H. H. Jackson, 
vice-president and actuary, National Life 
of Vermont. Meetings will last two 
days. 

Topics set for informal discussion at 
the joint sessions are as follows: 


War Clauses 


1. Should the companies be urged to 
use standard wording as well as similar 
provisions in war clauses? 

2. Is the exclusion of all deaths while 
in service outside the home areas justi- 
fied? 

3. Is it desirable to exclude deaths 
due to an act of war while in service 
in the home areas? 

4. What should constitute the “home 
area?” 

5. What rules are being followed with 
respect to the insertion of war clauses 
(a) upon reinstatement, and (b) upon 
selection of a contractual option which 
requires submission of evidence of in- 
surability ? 

Other Wartime Problems 

1. Do current war losses either on 
men in service or on others represent an 
appreciable part of total claim payments 
in 1942? 

2. What allowances or other privi- 
leges are now being granted to company 
employes in military service? 

3. What changes have been made in 
salaries and in hours of work of home 
office employes since January 1, 1942? 

4. To what extent have women re- 
placed men either in the home office or 
in the field? What types of office work, 
if any, are being eliminated, and what 
attempts are being made to shorten or 
simplify home office procedure? 

5. What is the effect on insurance 
companies of Canadian war measures 
with particular reference to wage and 
price controls, financing of war, and in- 
come tax provisions ? 

Underwriting 

1. What has been the experience un- 
der non-medical insurance with respect 
to (a) mortality, (b) persistency, and (c) 
cooperation of the field force? 

2. In view of greatly increased de- 
mands on the medical profession under 
present conditions, what changes in un- 
derwriting practices, such as liberaliza- 
tion of rules for non-medical insurance, 
are practicable ? 

3. Based on current conditions, what 
is a reasonable schedule of extra pre- 
miums to cover (a) civilian travel or 
residence in locations outside the home 
areas, or (b) marine risks not in the na- 
tional services? 

4. In view of conditions surrounding 
wartime industrial employment, (a) what 
changes in occupational classifications 
are indicated; (b) what problems are 
arising in connection with inspection re- 
ports? 

Premium Rates, Reserves and Policy 

Dividends 

1. What changes have been made, or 
are contemplated, in premium rates, re- 
serves, and policy dividends? Do these 
changes adequately reflect current and 
probable future trends in mortality, in- 
terest, taxation and expense rates? 

2. Should policy reserves on existing 
business be placed upon a more conserv- 
ative interest basis? 

3. What is a reasonable valuation 





Surrenders Drop to All-time Low 


Life insurance surrender values now 
are at an all-time low rate, according 
to the results of a survey just revealed 
by the Institute of Life Insurance. While 
this reflects a greatly strengthened 
financial position for American families, 
it is explained, it implies an important 
contribution to the nation’s anti-inflation 
program. 

The study, which covers the period 
1900-1942, disclosed that during 1941 the 
surrender of life insurance policies 
reached a point very near the lowest in 
the history of the business. This year 
there has been a further decrease to a 
record depth. 

The current rate of 1.60 is 23% below 
that of 2.10 last year and 79% below the 
high point of 1932, when it was 7.74. 

If the 1932 surrender rate ruled now, 
total surrender values paid out in 1942 
would be $1,750,000,000 greater than they 
will be for the year on the basis of the 
present outlook. 

“This indicates how directly the call 
for policy surrender values is related to 
the state of business activity, increasing 
in periods of bad business and decreas- 
ing in boom times,” Holgar J. Johnson, 
president of the Institute of Life Insur- 


ance explained. “That has been the ex- 
perience since 1900, covering several de- 
pressions and booms. Today, with the 
nation in the midst of the greatest pro- 
duction boom in its history, we find the 
call for surrender values at the lowest 
rate in history. 

“The reduction in calls for cash sur- 
render values represents an important, 


though little recognized, anti-inflation 
aid today,” he added. “It is just as 


definitely money applied to the preven- 
tion of inflation as are the funds going 
into savings, life insurance purchase, 
debt payment and similar anti-inflation- 
ary avenues. 

“In fact there is a still further item 
which could be added to this, the re- 
duction of policy loans, which is a form 
of debt reduction and thus another anti- 
inflation factor. Total policy loans out- 
standing today are approximately $1,- 
000,000,000 less than at the depression 
peak.” 

Surrender values are being paid out 
this year at an annual rate $110,000,000 
lower than in 1941 and policy loans out- 
standing are now about $190,000,000 less 
than a year ago. This makes a total of 
$300,000,000 of money which has been 
anti-inflationary. 





basis for existing individual and Group 
annuities ? 


Education of Students 


1. Should the pure mathematics por- 
tion of the Associateship examinations 
be curtailed or eliminated? 

2. Should some of the subjects cov- 
ered in the Fellowship examinations be 
placed upon an optional basis? 

3. What alternative steps might be 
taken to reduce the average time re- 
quired (now eleven years) to qualify as 
a Fellow? 


MASS. MUTUAL ZONE PARLEYS 
Massachusetts Mutual Life is conduct- 
ing a series of zone conferences for gen- 
eral agents at key cities. Joseph C. 
Behan and Chester O. Fischer, vice- 
presidents, are attending and _ steering 
the discussion of modern sales prob- 
lems. Meetings already have been held 


in Chicago, Kansas City and Philadel- 
phia. Others scheduled for October are, 
Springfield, 20-21; Columbus, 26-27 and 
Atlanta, 29-30. 








needed assistance. 





One of a series— 
Giving facts about 
the Fidelity 


holders and agents. 














Income for Life, Modified Income 
for Life, Family Maintenance, Family 
Income, Modified Life, Term to 65, 
Five Year Renewable Term, Disability 
Income, Juvenile. Standard and Sub- 
standard. In short there is a Fidelity 
coverage to meet all the present day 
needs which agents encounter — and 
Fidelity’s successful direct mail lead 
service is more than ever valuable in 
prospecting to conserve the time and 
travel of its users. 


Operating in thirty-six states, including New York and 
the New England states, with more than $387,000,000 of in- 
surance in force, the Fidelity is large enough to command 
prestige, small enough to maintain the common touch. Since 
1878 it has been faithfully serving insurers and steadily 
building its reputation as a company friendly alike to policy- 





ARMS FOR THE FRONT LINE 


Out on the firing line, underwriters, like soldiers, need 
powerful modern equipment with which to meet the condi- 
tions they face. Fidelity provides them with this vitally 














THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


PHILADELPHIA 
Walter LeMar Talbot, President 








Metropolitan Life Awarded 
War Bond Buying Emblem 


On behalf of 16,000 employes j 

, n 
home office, Leroy A. Lincoln, ab 
dent of Metropolitan Life received from 


Col. Richard C. Patterson, Jr, New 
York State chairman of the War Say. 
ings Staff, the coveted “E” banner oj 


mony in Madison Square Wednesday 
afternoon, October 14. The banner is 
emblematic of an average salary invest- 
ment of at least 10% in War Bonds and 
Stamps. Lawrence Washington, assist- 
ant treasurer and chairman of the com. 
pany’s War Bond Committee, was , 
speaker. 


Non-Can Benefits 


(Continued from Page 1) 


studies made by several independent ac. 
tuaries of national repute. From these 
exhaustive reports it has been deter- 
mined that most satisfactory progress 
is being made by the Company, and that 
a start toward restoration of benefits 
is warranted at this time. 

“In particular, I should like to ae. 
knowledge the untiring efforts and co- 
operation of the Board of Directors of 
the Company, the officials, A. N. Kemp 
Asa V. Call, William Breiby, and many 
others, in the work that has been done” 

The rehabilitation agreement, included 
in the court proceedings, filed as of Dee. 
4, 1936, and approved by the court, in 
the second paragraph of Section 14, after 
reciting that a special fund shall be set 
up for the purpose of restoration, reads: 

“The moneys and other assets from 
time to time held in such special fund 
shall be used by the New Company, with 
the approval of the Commissioner, and 
in such manner as he may from time to 
time require, for the purpose of paying 
additional disability benefits to holders 
of non-can policies then, thereafter, or 
theretofore entitled thereto, in excess of 
the amounts required to be paid under 
paragraph 11 hereof, to the end that the 
benefits originally provided in said non- 
can policies as written may eventually 
be fully paid, including eventual full 
payment of benefits becoming due prior 
to the time of such restoration, with in- 
terest on deferred restoration payments 
of such benefits at the rate of three and 
one-half per cent (34%) per annum. 
The extent and manner of the restora- 
tion so required or approved by the 
Commissioner shall be binding upon all 
holders of non-can policies, and all other 
persons interested therein.” 


Following the completion of the tri- 
ennial convention examination of the 
company, and its filing with the depart- 
ment of Insurance, Insurance Commis- 
sioner Caminetti, on August 25, 1942, 
named Harold P. Benjamin, deputy in- 
surance commissioner; William Schliepp, 
supervising examiner, and Prof. A. N. 
Mowbray, actuary, all of the department 
of insurance, and Vice-President Wil- 
liam Brieby of the Pacific Mutual as a 
committee to study the examination re- 
port and make a report as to the ad- 
visability of proceeding with the non- 
can provision of the rehabilitation agree- 
ment. This committee concluded its 
work some days ago, and the action an- 
nounced by President Call followed. 


Tom Card Now Cleveland 
Manager Union Mutual 


Tom Card, CLU, has been made man- 
ager of the Union Mutual Life’s Cleve- 








land office. He succeeds the late Paul 
E. Kelly. 

A graduate of Western Reserve Uni- 
versity Mr. Card went into the insut- 
ance field after leaving college. He be- 
came a supervisor and agency consultant 
for Massachusetts Mutual. He is a mem- 
ber of the board of directors of the 
Cleveland Life Underwriters Association, 
is chairman of the Cleveland chapter 0 
CLU, and has taken an active part m 
civic affairs in that city. 
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Life Insurance’s Part 
Under War Conditions 


SEEN BY JAMES LEE LOOMIS 





ticut Mutual President Addresses 
eel Life Underwriters on Ad- 
justment to War Economy 


Speaking before the Hartford Life Un- 

derwriters Association last week, James 
Lee Loomis, president of Connecticut 
Mutual Life, said the question confront- 
ing people today was “shall the civili- 
zation that has progressed from the 
original seeds of liberty and democracy 
continue, or shall the whole human 
family return to the conditions of the 
ancient pagan world?” 

“No issue, or One more important to 
our well-being and that of future gen- 
erations, can possibly be imagined,” said 
Mr. Loomis, “This is the picture in 
briefest outline, as I conceive it, with 
which we must attempt to make mental 
adjustment and reconciliation. 

Will Need Life Insurance 


“Fifty years ago, we lived successfully 
without automobiles and many other 
things now listed as essentials. It 1s 
agreed that we cannot carry on today 
without automobiles. Neither do I be- 
lieve that the people of this country will 
carry on to their full capacity without 
life insurance. How damaging and last- 
ing would be the shock to this country 
if every policy of life insurance ceased 
to exist at this instant, cannot be ap- 
praised. For millions of persons to lose 
the hope that the security they have 
built up for their families and themselves 
vas to terminate, would be a calamity 
of the first magnitude. 

“The President’s order of October 3 
respecting wages and salaries gives full 
recognition to this outstanding insur- 
ance. If we may so measure the values 
of existing insurance, we may likewise 
measure the value of insurance now 
heing written and to be written in the 
future. whether by law it is given 
favorable consideration or not. Each one 
of us, therefore, must cooly, wisely and 
courageously enlist. That is to say, we 
must determine to our own satisfaction, 
accountable to our own consciences, in 
what ‘fashion individually our ability, 
training and experience will produce the 
greatest contribution to the desired end. 
Until each one of us has definitely de- 
termined either to enlist in the armed 
forces or to enlist in the life insurance 
business, he won’t be of much use to 
himself, to his family or to the national 
government. To be engaged in the oc- 
cupation of life insurance does not ful- 
fill the import of the word ‘enlist.’ To 
consider one is in the pursuit of life 
Insurance in the hope that someday he 
may overtake it, is not sufficient. No, 
the word ‘enlist? means to enter heartily 
and enthusiastically into an enterprise 
in which one pledges all he has to the 
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our control. 
, féconciliation and adjustment, or perish. 





cause he is serving. If we are to do 
our full part in these hazardous times, 
we must choose the channel into which 


' we will throw our efforts and then really 


enlist in that service. Let me now 
assume that most of you have already 
definitely determined to make your ef- 
fort in the life insurance field. 

“What is the next adjustment you 
must make? You must reduce your 


_ Worries as much as possible. One can- 


not work effectively and worry at the 
same time. The greatest single source 
ot worry the world around is the failure 
to keep expenses inside of income. 

Some of the conditions with which 


» We contend are by our own efforts sub- 


sect to alleviation. Some of the en- 


; ‘ronments in which we find ourselves 
/ are by our own labors possible of bet- 


terment. Many of the difficulties of the 
Present, however, are entirely beyond 
With these we must make 


he challenge is severe and inexorable. 


I know of no way out of the dilemma. 
My advice to you is to make these ad- 
justments promptly and adequately. The 
ability to do just this thing is perhaps 
the best single test of successful living.” 


Fortunate to be in Insurance 


In concluding his talk Mr. Loomis 
said: “How fortunate you are in being 
engaged in the business of life insur- 
ance. I can think of no form of enter- 
prise, in spite of our troubles, which is 
less moved or disturbed by the ravages 
of war. There is no other form of finan- 
cial structure that rests so squarely 
upon the certainty of human existence. 

“There is no other scheme of non- 
charitable relief that so well meets, and 
is so well prepared to meet, the wide- 
spread losses of great national emer- 
gencies. It is not the hazard of battle 
in some far distant land that now so 
greatly increases the need for life in- 
surance; but the unavoidable pressure 
of economic and social forces upon near- 
ly every one’s external and internal re- 
sources. 

“Every dollar we are paying to win 
this war is a life insurance premium for 
the security of the nation. Should we 
not pay a few dollars for our own de- 
pendents as individuals? A thousand 
may fall at your side, and ten thousand 
at your right hand; but as great as the 


tragedy is, it may not mean so much 
to members of your family as if you 


alone were to fall. What greater serv- 
ice can you render the individual than 
to afford him the opportunity of putting 
his excess into life and endowment in- 
surance now? What greater service can 
be rendered the government and our 
national economy than that of first con- 
verting this expendable surplus into pro- 
tection and then through the treasuries 
of the companies, into United States 
bonds. 

“A last suggestion I make to you, con- 
fident it is good. Take a bright after- 
noon, drive on the back roads of our 
nearby country, and see the beauty of 
the land in which we live. If you can 
spare the gas, the time will be well 
spent. 

“I congratulate you upon being asso- 
ciated with one of the most important 
private enterprises in the whole social 
structure. The quality of its manage- 
ment, the fidelity with which it has 
met and is prepared to meet its obliga- 
tions, and the confidence with which it 
may look to the long future, are not 
excelled in any other form of private 
industry. This quality of management 
ought always to be expected and de- 
manded. It is a beneficent service and 
deserves, and I am sure will receive, your 
best endeavors.” 
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WOOD SPEAKS IN DES MOINES 
J. Harry Wood, second vice-president 
and manager of general agents for John 
Hancock Mutual Life, discussed “Time 
Control” before a recent meeting of the 
Des Moines Association of Life Under- 
writers. Curtis Lamb of Aetna Life 
and chairman of Des Moines chapter of 
Chartered Life Underwriters, presented 


CLU certificates to Fred Haskins of 
John Hancock and Don Davidson of 
Aetna Life. 


W. E. Watson, president of the Des 
Moines association, announced that Dr. 
John Stevens, president of Grinnell Col- 
lege, will address the November meet- 
ing and that Grant Taggart, president 
of the National Association of Life Un- 
derwriters, would be the principal 
speaker at the December meeting. 





Our Next 





“There He is— 


(reneral Agent!” 


How does the Home Office know that 
this ambitious LNL agent is to be the 
next LNL General Agent appointed? 
Simple! He’s a leading Spotlight Club 
member. He has had his chance, while 


still an agent, to focus Home Office at- 


THE LINCOLN 
INSURANCE 


Fort Wayne 


bitious man. 





Geared To Help Its Fieldmen 





tention on his potential abilities as a 
General Agent. 

Membership in the Spotlight Club is 
won by those LNL men who help hire 
and train successful new field men for 
the Company. 
to greater opportunities for the am- 


NATIONAL LIFE 


COMPANY 


It can act as a springboard 


Indiana 
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ia L. Bewvioen Tells 
Of Big U.S. Financing 


BILLIONS NEW MONEY NEEDED 


$50 Billions Must Be Raised This Year; 
$40 Billions From Public Other 


Than Permanent Investors 


In opening his discussion on “The 
Role of Life Insurance in War Financ- 
ing” at the October 8 life insurance panel 
on the general subject, “Life Insurance 
Companies and the War Financing,” 
which marked the closing session of the 
37th annual meeting of the American 
Life Convention at the Edegwater Beach 
Hotel, Chicago, George L. Harrison, 
president, New York Life and chairman 
of the Co-operative Committee on Life 
Insurance, pointed out that in the brief 
period of thirty years we have faced a 


first World War, a post-war boom, a 
deflation, a period which some called 
“A New Era” the world’s greatest de- 


pression, a recovery, and now we are 
up to our necks in a second World War. 


Terrific Economic Pressure 

He then pointed out that this war, 
and all the suffering which goes with 
it, has already engulfed many countries 
in all parts of the world. In those war 
torn countries, even in countries. still 
free from active conflict, people in every 
walk of life have felt the terrible eco- 
nomic pressure that always accompanies 
war, he said. 

“Its impact on us in this country,” 
he continued, “our tremendous effort 
both to equip ourselves and our allies 
and to carry on the actual fight, have 
faced us with a growing demand for 
daily sacrifices and hard work that are 
constant reminders of the enormity of 
the task still ahead. And let us not 
fool ourselves, the task is an enormous 
one.” 

Mr. Harrison then brought out that 
the growing casualty lists from far-flung 
battle fronts and the burdens of rising 
prices, rationing of supplies, heavy taxes 
and shortages of labor and materials are 
rapidly changing our whole method of 
life and for the first time we are be- 
coming intimately acquainted with the 
seriousness of total war. 

He added that in such an atmosphere 
it is perhaps well that life insurance 
executives take stock of the situation 
from time to time with a view of seeing 
in what ways and to what extent the 
life insurance business can best do its 
part to aid in the successful prosecution 
of the war. Then, to emphasize the size 
of the task ahead, he reviewed the fiscal 
plans of the Treasury Department which 
rasdemelaae that during this fiscal year 
the Government will have to spend at 
least $75 billion, most of which is for 
the prosecution of the war including 
Lease-Lend. This is almost two and one- 
half times what the Government spent 
last year and about twenty-three times 
what it spent in 1929, he said. 

He added that the mere getting of 
this money is perhaps not the major 
task, since a sovereign government al- 
ways has the power to get the neces- 
Sarv money in one way or another. 

“What we are interested in and what 
the Treasury is interested in is how this 
money may be raised with the least harm 


to the nresent generation and with least 
dangers to future generations,” he con- 
tinued. 

He said that while the new Federal 
tax bill has not vet been enacted it is 
expected appre ximat ely $25 billion will 
be raised through taxes of all kinds, and 
that at least $5 50 billion of new money 
must be raised this vear by borrowing, 


from the current 
obligations. 


apart 
of maturing 


quite refunding 
Allocation of Subscriptions 


He ventured the opinion that perhaps 
from $5 to $6 billion of the $50 billion 


of new money will come through sub- 
criptions of life insurance companies, 
the savings banks, trusts and other 


groups known as permanent investors, 
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leaving more than $40 billion to be sub- 
scribed either by individuals and_ cor- 
porations, who are not ordinarily regular 
investors in large amounts of Govern- 
ment obligations, or the commercial 
banks of the country. 

This remaining $40 odd billion of new 
money he said, is the crux of the Treas- 
ury’s borrowing program. The Treas- 
ury’s goal is $12 billion for War Savings 
Bonds this fiscal year, but recently sub- 
scriptions have been running below this 
quota. 

The balance of over $30 billion he said 
in his opinion is altogether too big a 


proportion of the total for the com- 
mercial banks to buy. d 
“As you know,” he continued, “when 


commercial banks buy Government 
bonds, they in effect pay for them with 
newly created deposits. As the Treasury 
spends these deposits they come back 
into the banks as deposits to the credit 
of the corporations or individuals to 
whom the Treasury pays them. They 
are then new or additional funds avail- 
able for private spending. Already in 
the twelve months ending June 30, 1942, 
demand deposits of commercial banks 
have increased from $37 billion to $42 
billion, almost double the $23 billion of 
demand deposits existing in the dis- 
astrous boom year of 1929.” He warned 
those present of the potential dangers 
of this rapid increase in spendable 
money. 

Significance of Public Bond Buying 

“It puts up to all of us the challenge 
to finance more and more of this Gov- 
ernment deficit through sales of bonds 
to the public rather than to the banks,” 
he added. “Sales of bonds to the public 
not only do not increase bank deposits 
but they also serve to mop up consumer 
purchasing power that might otherwise 
be used in the purchase of goods and 
services of which there is already a great 
shortage. Such sales then are one of 
the best preventions against a rapid price 
inflation. Taxes on current income of 
course are also most effective.” 

As a means of relieving the pressure 


on the production of our factories and 
the shortages in vital materials and 
manpower he said private expenditures 
and consumption of materials must be 
curtailed as the government's expendi- 
tures and consumption of goods and 
services increase. 

“If humanly possible,” he continued, 
“we should have every dollar that the 
Government spends for war goods or 
services balanced by a dollar that some- 
one else fails to spend either because 
the dollar is taken away by taxation or 
because it is saved in one form or 
another.” 

“Of course, the Government will get 
the $75 billion which it is going to 
spend,” he added, “but it also wants 
to be sure that, as far as possible, these 
borrowed dollars are acquired directly 
or indirectly from the people who other- 
wise would be tempted to spend their 
current earnings for so-called ‘consumer 
goods.’ Whenever we buy War Savings 
3onds, whenever we amortize our mort- 
gage or pay off a debt, whenever we buy 
life insurance or add to our savings de- 
posits, we not only make our savings 
available to the Government, directly or 
indirectly, but we also refrain from con- 
suming goods and services which we 
might otherwise have bought. We thus 
make those goods and services available 
to the Government in the prosecution of 
the war. And we remove the pressure 
towards an upward price spiral which 
if unchecked would ultimately work 
great hardships on the living standards 
of rich and poor alike. 





BRADFORD WALKER SPEAKER 


sradford H. Walker, president of the 


Life Insurance Co. of Virginia, was 
guest speaker before the Roanoke As- 
sociation of Life Underwriters at the 


recent meeting. 





William Elliott, general agent for the 
Philadelphia Life in Philadelphia, has 
been commissioned a lieutenant senior 
rade in the Navy. 
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Taylor Praises Joint 
Taxation Committees 


HAD HARMONY AS _ OBJECTIVE 


Tells ALC That “ewer Was Treasury 
Better Informed Relative to Life 
Insurance Taxation 

Discussing before American Life Con- 
vention last week the work of the com- 
the ALC and 
Insurance Presidents appointed to 
consider matters of Federal taxation, 
Charles G. Taylor, Jr., vice-resident of 
Metropolitan Life, said the two commit: 
tees had agreed at the outset that they 
would not object to any reasonable tax 
that was equitably assessed against the 
companies, and that they would continue 
working together until they reached an 
agreement. He declared that during the 
entire discussion, beginning in January, 





mittees of Association of 


Life 


1941, when the two committees were far | 


apart, they never ceased working with 
the objective of agreement and were 
able to agree at each step of the work 
of the joint committee. 

While the committees were able to 
agree, in view of the fact that there was 
some disagreement among companies the 
Treasury recommended its own plan, 
Further objections raised by some com- 
panies resulted in a reconsideration by 
the two committees and the final adop- 
tion of the so-called McAndless formula 
which used the Treasury plan as a base, 
but redistributed the tax among the 
companies. 

Action a Tribute to Consideration of 


Best Insurance Interest 

The willingness of a number of.com- 
panies to accept the so-called McAndless 
plan for the sake of harmony in_ the 
business, Mr. Taylor said, is a tribute 
to their consideration of the best inter- 
est of the business. While one large 
company by the redistribution had its 
tax reduced 50%, another company, about 
the same size, would have its tax in- 
creased about three and a half times, 
based upon the 1941 return. 

Other striking illustrations could be 
presented to show the spirit of the com- 
panies in trying to bring about a har- 
monious agreement. Because of the 
agreement among the companies and the 


fact that the new formula would raise [ 


probably a slightly greater tax than the 
Treasury formula the Treasury was will- 
ing to agree to the modification, and one 
of the conditions exacted by the Treas 
ury officials was that the two committees 
would advocate the so-called McAndless 
plan throughout consideration of the tax 
bill by the Congress. 

Mr. Taylor said that never before in 
the history of tax legislation was the 
Treasury better informed in regard to 
the matter of life insurance taxation. 
The experts handling the matter for the 
Treasury knew the answers to all of the 
questions and were fully cognizant of 


the results of the final recommendations. | 





Norman T. Carson, agency secretary 
at the home office of the Security Mt 
tual at Binghamton, has been given 4 
leave of absence to enlist in the Army. 





Equitable Society representatives from § 





Massachusetts and New Hampshire at & 


tended a breakfast meeting at Sam 4 


Hotel, Boston, October 3. 
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Pru War Clauses 
(Continued trom Page 8) 


sical impairment sustained while 
red is in the military or naval 
f any country at war, nor for 


any phy 
the insu 


forces OF, : ; 
any impairment sustained as a result ot 
an act of war committed outside the 


home areas while the insured was not 

in the military or naval forces of any 

country at war. i . 
insurance on Men in Service 

Men who are already in service or who 
expect soon to be inducted into service 
should be informed regarding National 
Service Life Insurance made available 
to those in service by the Government. 
This insurance contains no limitations 
and is offered in amounts up to $10,000 
on the Five Year Term plan with rights 
to convert to a permanent basis. Any 
applications for Ordinary, Intermediate 
or Industrial insurance submitted on men 
who are in service that do not indicate 
that the applicant has already applied 
for National Service Life Insurance 
should be accompanied by a letter from 
the agent stating that National Service 
Life Insurance has been explained to the 
applicant and that he understands that 
his Prudential policy will contain the 
limitations referred to in this letter. 
(The letter will not be required in con- 
nection with applications written in New 
York which are accompanied by the pro- 
posed insured’s statement as explained 
in the circular letter of July 10, 1942.) 

Aviation Questionnaires 

3ecause of the more complete aviation 
limitation in the new clause, the in- 
structions in connection with the avia- 
tion question on the Ordinary applica- 
tion form should be read as applying 
only when the benefit in event of death 
by accidental means is applied for and 
the amount of scheduled airline passen- 
ger travel exceeds sixty hours per an- 
num. Form 9098 need not be completed 
in any other cases except where avia- 
tion coverage is applied for in accord- 
ance with the next succeeding paragraph. 

The company is not prepared to grant 
coverage for aviation hazards at an ex- 
tra premium except to civilian pilots 
who are flying on the domestic scheduled 
airlines and members of the crew of 
such planes. Full coverage for this type 
of flying for not more than $10,000 will 
be made available under Ordinary poli- 
cies by amending the War and Aviation 
Clause to provide for the payment of 
an extra premium of $10 per thousand 
per annum, 

For Intermediate Monthly Premium 
business Questionnaire 1 will not be re- 
quired except where there is a question 
of frequent use of the scheduled airlines. 
For Weekly Premium Industrial poli- 
cles there is no aviation limitation con- 
tained in the new clause. Aviation risks 
will be acceptable in accordance with 
the present rules in the occupational 
guide of the Rate Book. 
Reinstatements, Changes, Conversions 

In considering reinstatements, any war 

or aviation hazard has been ignored 
where the policy has been lapsed only 
a short time. There are instances, how- 
ever, where the policy cannot be rein- 
stated unless it is amended by the inser- 
tion of the current War and Aviation 
limitation. Every effort should be made 
to keep in touch with policyholders and 
Persons who can pay premiums so that 
lapses will be kept at a minimum. 
_ Changes of policies that involve an 
increase in risk will receive careful con- 
sideration. The company will not make 
changes involving a substantial increase 
In risk if the hazard due to military or 
naval service or aviation or war is im- 
minent, 

Individual Ordinary Term policies is- 
sued with War and Aviation limitations 
will be converted without a War and 
Aviation Clause if the new policy is dat- 
ed Prior to January 1, 1942, but a War 
and Aviation Clause will be included if 
the new policy date is January 1, 1942, 
or later, 

Since policies issued as Group and 
Wholesale conversions are all issued as 
ol current date, they will contain the 
current War and Aviation Clause. 








The Union Central Life In- 
surance Company is proud 
to have been able to make 


this valued contribution. 





The UNION CENTRAL LIFE INSURANCE COMPANY, cincinnsti, onic 
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Insurance Agents Should Function 
As “Morale Wardens”, Says Johnson 


\gents were urged by Holgar J. John- 
son, president of the Institute of Life 
Insurance, to become “morale wardens” 
in their communities. Such activity, he 
declared in an address before the Amer- 
ican Life Convention at Chicago last 
week, would stimulate war effort and 
help make all American families con- 
scious of the war’s demands. 

“As local wardens of morale,” Mr. 
Johnson said, “the life underwriters of 
the nation can render a great service. 
They can help promote salvage drives, 
conservation drives, acceptance of ra- 
tioning as its needs expand, civilian 
defense activities, war bond purchases 
and many other activities vital to the 
winning of the war. 

“Many Americans are taking their 
place in the war economy for granted 
and not enough are expanding their war 
thinking to include the many-front range 
of activities which they must adopt to 
be wholly war conscious and of maxi- 
mum value individually to the war effort. 
Such thinking needs motivation and the 
corps of life underwriters, with their 
frequent contacts in 30,000,000 American 
homes, offers a unique, ready force of 
men and women who can automatically 
serve as such ‘morale wardens’ for the 
duration of the war. 


Leadership Needed 

“The American worker wants to do all 
of these things and more and only needs 
community leadership to make his share 
in the war effort 100%. The workers of 
this country know better than anyone 
what victory in the war means. They 
have a security base second to none. 
In fact, their standard of living and 
their present and future security pro- 
gram is far beyond that ever achieved 
by any other people in any other coun- 
try. The workers in one state alone of 
this country own more life insurance 
than all nationals of all Axis countries 
combined. 

“On the average, this American worker 
today has savings in the bank of $810; 
total life insurance of more than $3,900; 
cash reserves in that policy of just over 
$1,000; a share in the Social Security 
benefits which will give a base on which 
to build a retirement plan—and every 
second family owns its own home. Such 
a program is something previously un- 
known to workers’ families and gives 
the basic motive force for outstanding 


effort by everyone to preserve it and all 


of the freedoms now enjoyed.” 

Industrial life insurance, Mr. John- 
son explained, has been one of the most 
important factors in developing this new 
social-economic relationship of the 
worker in the democratic program of the 
nation. “Through Industrial life insur- 
ance, protection and the first step to- 
wards a security program were made 
available for every worker’s family. 

Security Increased 

“Prior to its creation, the family se- 
curity of the bulk of the workers was 
a very fragile and uncertain quantity. 
As the worker found it possible to pur- 
chase life insurance protection in small 
units and by weekly payments, the same 
as was his custom in all other purchases, 
he began to create a security program 
of his own and this has accelerated rap- 
idly in recent years. 

“At the time of World War I there 
was still only $5,000,000,000 of Industrial 
insurance in force in the United States 
and Group life insurance for workers 
did not exist. Because of the difficulty 
in purchasing the larger unit policies 
at that time, only a relatively small 
percentage of Ordinary insurance was 
owned by workers. 

“Today, as the workers take up their 
big job in World War II, they are found 
to be the owners of $21,000,000,000 of In- 
dustrial insurance, $20,000,000,000 of 


Group insurance and some two-thirds of 
the $84,000,000,000 of Ordinary insurance. 
“Today, nine out of ten worker fam- 
ilies is insured, as a recent government 
survey showed. On the average, the 
worker’s family owns five Industrial in- 
surance policies and one Ordinary in- 
surance policy—and nearly one-fourth of 
the entire work force of the country is 
insured under Group insurance. 
Payments Today 

“Today, Industrial life insurance alone 
is paying out annually to workers’ fam- 
ilies some $600,000,000 in benefits; Group 
insurance is paying out some $120,000,000 
annually to workers’ families and a 
large part of the remaining $1,655,000,000 
paid to owners of Ordinary policies goes 
to these workers’ families. 

“Such figures indicate the proportions 
of the social-economic influence of life 
insurance on the work force of the na- 
tion. Such a constant and huge flow 
of benefits acts as a vital stabilizing 
force in every community of the nation, 
not only for those families directly in- 
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volved, but for everyone in the com- 
munity. For these benefit payments con- 
tinue in motion when they reach the 
community, going out to grocers, land- 
lords, clothiers and others to whom the 
workers’ families must turn for food, 
clothing and shelter. 

“Such a huge bulwark of protection 
for these families is an important factor 
in their high morale and their forceful, 
aggressive positive outlook on the fu- 
ture. It is also an important factor in 
the post-war planning, for every worker 
can look to the readjustment of those 
days with a greater feeling of security 
because of his insurance than would 


























ee 











—= 




















The future of America depends on the youth of today. The Berkshire 
Juvenile Insurance plans afford a safe, economical and convenient way 
to provide the future educational advantages they will require. Full 
details will be gladly given to you upon request. 





ASK ANY 





Berkshire 
LIFE INSURANCE COMPANY 


Frederic H. Rhodes, President 
PITTSFIELD, MASSACHUSETTS, INCORPORATED 1851 


GENERAL 
AGENT 














otherwise be possible. In emergency 
reserves available from the _ policies 
alone, the families of this country today 
have nearly $35,000,000,000 thus set 
aside, compared with only somewhat 


over $5,000,000,000 in 1917,” 





PENN’S AGENCY ASSOCIATION 





President Frederick A. Schnell Appoints 
Members of Executive Committee; 
Personnel of Policy Committee 
Frederick A. Schnell, general agent 
Penn Mutual Life, Peoria, as the newly 
elected president of the Penn Mutual 
Agency Association, has appointed eight 
members, all Penn Mutual general 
agents, to the executive committee of 
the association. They are William A. 
Arnold, IT, Harrisburg; Osborne Bethea, 
New York; Kenneth W. Conrey, Pitts- 
burgh; William H. Nicholls, Jr., Grand 
Rapids; Harold E. Rugg, Waterloo; 
Charles B. Stumes, Chicago; Philip 0, 
Works, Rochester; Harry E. Wuerten- 
baecher, St. Louis. These eight serve 
in the committee along with the elected 
officers: Frederick A. Schnell, president; 
Forrest J. Curry, San Francisco, and 
Dorion Fleming, New Orleans, the vice- 
presidents; Gaius W. Diggs, Richmond, 
secretary; Ben Hyde, New York, treas- 
urer; Edward L. Reiley, New York, as- 

sistant secretary. 

The association’s policy committee are 
William A. Arnold, II, Osborne Bethea, 
Charles B. Stumes; and Frederick A, 
Schnell. 





DINNER FOR B. L. VINCENT 





Schenectady Prudential Superintendent 
Has Been With Company 25 Years; 
Two From Home Office Attend 
The entire staff, including the clerical 
force, of the Schenectady, N. Y., dis- 
trict of the Prudential, attended a din- 
ner at the Van Curler Hotel, that city, 
in honor of their superintendent, Basil 
L. Vincent, held yesterday. He has been 
with the company twenty-five years. L. 
H. Schmidt, assistant secretary, and 
Chauncey Scott, division manager, home 

office, also attended 

Mr. Vincent began as an agent in Al- 
bany; was promoted to assistant super- 
intendent in November, 1918. On De- 
cember 8, 1930, he became superintend- 
ent of the Burlington, Vt., office where 
he served until September 21, 1936, when 
he was transferred as superintendent to 
Schenectady. ; 

Before the dinner there was a business 
meeting, at which time a badge and cer- 
tificate emblematic of Class “E” of the 
Prudential Old Guard was presented to 
the veteran. 

Mr. Vincent has been active in in 
stalling salarv deductions for War Bonds 
throughout Schenectady. Local agents 
in his office have all completed the 
course relative to day air raid wardens. 





BALTIMORE MEETING OCT. 23 

Monthly meeting of the Baltimore Life 
Underwriters Association, originally 
scheduled for October 9, has been post- 
poned to October 23 so that it may be 


possible for members to hear Judd © F 
Benson, general manager, Home Office | 
The meeting 


Agency, Union Central. 
will follow a luncheon at the Lord Balt 
more hotel. 
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15th Anniversary of 
Bankers National Life 


EMPLOYES CELEBRATED OCT. 3 








Board Chairman C. H. Watts Chief 
Speaker at Hotel Astor Affair; Presi- 
dent Lounsbury Gave Closing Talk 





Bankers National Life of Montclair, 

N. J. recently reached its fifteen anni- 
yersary milestone and the first party in 
celebration of it was a dinner at the 
Hotel Astor, N. Y. attended by forty- 
four home office employes who have 
heen with the company five years or 
more. John Cook, assistant chief under- 
writer, was the toastmaster and intro- 
duced the speakers. Chief among them 
was Charles H. Watts, president of the 
Beneficial Management Corp., who is 
hoard chairman of the Bankers National 
Life. Mr. Watts gave a morale building 
address, appropriate to the occasion. 
Ralph R. Lounsbury, president of the 
company, brought the dinner to a close 
with an enjoyable talk. 

Four members of the staff, including 
President Lounsbury and Secretary W. 
B. Chambers, are observing their fif- 
teenth anniversary simultaneously with 
the company. The two others are Mrs. 
Charlottle Pfeifer, secretary to Vice- 
President W. J. Sieger, and Miss Claudia 
Wright, of the actuarial department. 
They received silver dresser sets and 
Vice-President Raymond D. Shepard 
presented to Messrs. Lounsbury and 
Chambers pen and pencil sets as their 
anniversary gifts from the company. 
Mrs. Martha Huntenberg of the policy 
loan division, ten years with the Bank- 
ers, received a bracelet; Mrs. Veronica 
Sprague of the policy issue department, 
five years in the service, was awarded 
a service emblem. H. C. “Bill” Free- 
man, assistant to the superintendent of 
agencies, also five years with the com- 
pany, was presented with a belt and 
buckle set. 





Home Office Underwriters 
Plan for St. Louis Meeting 


Final plans for the forthcoming sixth 
annual meeting of the Institute of Home 
Office Underwriters to be held at the 
Coronado Hotel, St. Louis, are an- 
nounced by W. E. Jones, chief under- 
writer of the Provident Life and Acci- 
dent life department, who is president 
of the association. New developments 
for the two-day sessions in St. Louis 
include the following: 

The address of welcome will be made 
by Thomas E. Sly, president of the 
St. Louis Mutual. D. B. Alport, assist- 
ant secretary Business Men’s Assurance 
and executive vice-president of the In- 
stitute, is serving as general chairman 
of the meeting, and is to serve as chair- 
man of the Thursday morning session. 

W. H. Harrison, actuary, Ohio Nation- 
al, will serve as chairman of the Friday 
morning session, at which time current 
topics of importance to underwriting will 
be discussed. 

William E. Stovall, Gulf Life, is to 
serve as chairman of the Iudustrial 
roundtable program, taking up in an in- 
formal discussion current problems of 
the Industrial field. Serving with him 
as_ co-chairman will be G. T. Yates, 
Life and Casualty, Tennessee. 





Phoenix Mutual Gains 


For the first nine months of 1942, 
under wartime conditions, the Phoenix 
Mutual Life Insurance Company of 
Hartford, Conn., reports a gain of nearly 
$16,000,000 in insurance in force. This 
brings the total in force to a new high 
level of $726,000,000. During the same 
Period, assets increased $14,000,000 to 
reach an all time record of $300,000,000, 
representing a gain of $100,000,000 in 
the past six years. Volume of new 
business is ahead of last year for the 
corresponding months, and the number 
of policies lapsed or surrendered is run- 


— at an extremely low and favorable 
€. 


OCCIDENTAL APPOINTS HEISE 





Los Angeles Company Names Detroit 
Man General Agent and G. M. Hud- 


son, Sr., District Manager 

O. D. Heise, prominent Detroit life 
insurance man, has been appointed gen- 
eral agent for the Occidental Life of 
California, according to an announce- 
ment in Los Angeles by Vice-President 
V. H. Jenkins. The appointment is ef- 
fective as of October 1. Grant M. Hud- 
son, Sr., who is retiring as Lansing man- 
ager, will assist Mr. Heise as district 
manager. 

Mr. Heise entered the life insurance 
business in May, 1935, as a_ personal 
producer of the Acacia Mutual Life In- 
surance Company at Washington, D. C. 
He was transferred to Detroit as branch 
manager in August, 1939. He resigned 
there to join Occidental. 





UNION CENTRAL POSTER 

The United States Treasury Depart- 
ment is now using a poster originally 
used by the Union Central Life seven 
years ago. Permission was granted the 
United States and Canadian Govern- 
ments by the Union Central to adapt the 
poster to sale of War Bonds. 


WAR DEATH CLAIMS 





Twenty - five of Mutual Life’s Among 
Armed Forces Resulted From Actual 
Combat With the Enemy 

The Mutual Life has paid or approved 
more than seventy war death claims 
since Pearl Harbor, one of the most 
interesting being on a 21-year-old pilot 
in China who was killed on a strafing 
mission near Lin Chaun, China, July 10, 
a member of the Flying Tigers. Body 
was not recovered. Upon receipt of of- 
ficial certification of death issued by the 
Chinese Embassy claim was paid. Bene- 
ficiary of this policy was the New York 
University chapter of Psi Upsilon Fran 
fraternity, the 1939 designation of the 
chapter (of which the flyer was a mem- 
ber), having taken out the insurance on 
his life as a delegation gift to the chap- 
ter. 

Of the more than seventy war claims 
paid or approved since Pearl Harbor by 
the Mutual nine claims were among 
members of the merchant marine and 
civilians where death was due to an act 
of war. Of the sixty-two claims paid 
among men in the armed services twen- 
ty-five deaths resulted from actual com- 








SUPERVISOR WANTED 


One with good following and per- 
sonal production record. Live, 
awake midtown agency offers at- 
tractive salary and commission. 
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bat with the enemy, eleven deaths hav- 
ing occurred at Pearl Harbor. A large 
percentage of the balance occurred as 
result of airplane accidents within the 
United States. 





JEFFERSON STANDARD GAINS 


Jefferson Standard Life, Greensboro, 
N. C., has reported new business to a 
total of $35,000,000 for the first nine 
months of 1942. Insurance in force now 
amounts to $465,000,000. The company 
has achieved a net gain of $50,000,000 
in life insurance in force during the past 
twenty-four months. Lapses continue 
to decrease, actual volume going out of 
force in the past nine months being 
$2,300,000 less than for the correspond- 
ing period in 1941. 
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How N. H. Johnson of Toledo Wrote 


A Million on Estate Survey Plan 
By Lev Flourney 


Toledo, Oct. 14—How Newton H. 
Johnson, 2133 Collingwood Avenue, To- 
ledo, sold a million dollars worth of life 
insurance in a year is interestingly re- 
vealed in a statement by Mr. Johnsan. 
Mr. Johnson, who has been with Blosser 
& Hill, general agents for Aetna at To- 
ledo, has been selling insurance for the 
past four years. Prior to that time he 
had an extensive business in legal ex- 
perience and is a most studious and 
hard-working type of man. 

Because Mr. Johnson’s approach to the 
problem of insurance is business-like, 
though simplicity itself, his experience 
may be interesting. He was recently 
named a member of the Million Dollar 
Round Table. 

Mr. Johnson uses a complete tax and 
estate survey, not the usual insurance 
survey that so many individuals have 
been using. It takes into consideration 
not only the individual’s insurance hold- 
ings, but also his entire net worth. Very 
often he brings in the client’s own at- 
torney and discusses wills with the at- 
torney, in every instance making sure 
that the insurance requirements are tied 
up with the man’s will. 

Although Mr. Johnson has had several 
large business cases, the great bulk of 


his business has been for Personal Es- 
tate Tax purposes. He ha as high an 
average case as we know of, with each 
case averaging over $21,000. It is in- 
teresting to note that in the four years 
which he has been with the Aetna in 
Toledo he has sold but three Term cases 
and all but one of these has been con- 
verted. 

In his surveys he has paid particular 
attention to Disability insurance as is 
represented by individual Accident and 
Health insurance, and as a consequence 
has been one of the leading producers 
of the agency in connection with Acci- 
dent and Health. Also as a by-product 
largely of his activity with executives 
on their personal insurance problems, he 
has been instrumental in the sale of a 
large amount of Group insurance. He 
has closed about six cases during 1942 
for a substantial amount. In contrast 
with the producer who uses rather a 
simple survey plan, Mr. Johnson’s sur- 
vey is a complicated affair, often run- 
ning into thirty-five or forty pages. 
While it is- extensive and complicated 
to prepare, nevertheless it seems to hold 
the mind of the buyer extremely well. 
Very often it is necessary for them to 
perpetually keep up the estate inventory 
which he has used in this manner. 








HEARD on the WAY 








Some rumors have been floating about 
relative to the establishment of a life 
section in the services of supply, War 
Department. Chief of the insurance 
branch, fiscal division, headquarters, ser- 
vices of supply, War Department, is 
Lieutenant-Colonel Reese F. Hill. Asked 
by the writer about the truth of these 
rumors, Lieutenant-Colonel Hill said: 

“The insurance branch has since its 
inception been responsible for all insur- 
ance activities in connection with the 
supply program of the Army, of which 
life insurance is one phase. It is not 
contemplated that the responsibility of 
this branch will be broadened beyond its 
present scope.” 





The British Broadcasting Corporation 
on Sunday sent over the radio some 
facts about the wealth of Reich Marshal 
Herman Goering in which the statement 
was made that he had $8,000,000 invested 
outside of Germany. Reason why BBC 
did this was that speaking before the 
assembled Nazis in the Berlin Sports- 
palast on October 4 Goering had poured 
forth scorn on reports that he had large 
sums of money invested outside of Ger- 
many. BBC accommodated by giving 
the facts in a special broadcast. One 
paragraph which greatly interested in- 
surance people was this one, as recorded 
by the Listening Post of British Infor- 
mation Services, New York: 

“Herman Goering holds life insurance 
policies with Swiss, Dutch, Swedish and 
American firms. These investments have 
a total value of nearly $4,000,000 and 
they were made for Goering by the firm 
of Jauch & Huebner, Berlin W. 62, Buda- 
pesterstrasse 28.” 

No additional information was given 
as to who the American firms are. 

The broadcast said that Goering had 
deposits in the Sumito Bank in San Fran- 
cisco of $750,000 American bonds; had 
$1,250,000 currency in a Brazil bank; 
had $1,000,000 worth of Swedish, Danish, 
Dutch and Belgian currencies on safe 
deposit with a bank in Trieste and a 
bank in Malmoe, Sweden; had $400,000 
in foreign currency placed with an im- 
porting firm in Chicago and a stock 


broker in Zurich; and described other 
investments of the German Reich Mar- 
shal. His latest investment was pur- 
chase of a villa near Stockholm in the 
name of his sister-in-law. 





In an address made before the Can- 
adian Life Insurance Officers Association 
D. L. McDougall, superintendent of 
agencies, Confederation Life, said in 
analyzing a questionnaire sent to com- 
panies relative to practice and experi- 
ence with “military business” : 

‘Requiring cash with application ap- 
parently results in business of better 
persistency. It certainly avoids much 
of the difficulty of non-taken policies. 
Contrarv to expectation the cash require- 
ment does not seem to have prevented 
the writing of a substantial volume of 
business. Companies that have this re- 
quirement wrote $17,000,000 of military 
business in 1941. Companies without the 
cash requirement wrote about $16,000,000. 

‘Two companies prohibit canvassing in 
camps or barracks. Commenting on this 
regulation, one of them said: ‘Under 
no circumstances do we permit an agent 
to canvass at recruiting stations or mili- 
tary or naval encampments, but only 
at the home of the applicant where the 
War Risk Provisions can be properly 
explained, not only to the applicant, but 
also to the beneficiary.’ The lapse rate 
of both these companies is comparatively 
low, and they state they have had few 
assignments discontinued. I might add 
that both of these companies write In- 
dustrial business. 


Uncle Francis. 
AMERICAN MUTUAL GAINS 37% 


American Mutual Life has reported 
through Harry S. McConachie, vice- 
president and superintendent of agents, 
that new paid-for business in Septem- 
ber showed a gain of 37% over the same 
month in 1941 and was the second larg- 
est month’s production so far this year. 
The September gain, Mr. McConachie 
explained, followed a 22% increase in 
August and marks the beginning of an 
intensive Fall drive now being launched 
by the company in all territories. 





Professional Status 
Discussed by Huebner 


INSURANCE IDEALS DEFINED 





How Goals May Be Reached Told to 
Mutual Agents Convention 
In New York 





How insurance may give the fullest 
possible service to society and at the 
same time bring maximum happiness to 
its practitioner was outlined by S. S. 
Huebner, professor of insurance at the 
University of Pennsylvania, before the 
October 13 session of the annual con- 
vention of the National Association of 
Mutual Insurance Agents in New York 
City. 

Professor Huebner who is also presi- 
dent of the American College of Life 
Underwriters, and chairman of the 
board, American Institute for Property 
and Liability Underwriters, Inc., titled 
his address, “The Professional Status 
And Its Meaning.” 

Defining the professional concept, he 
pointed out that a calling, to fall within 
it, must be essential to the general wel- 
fare. Moreover it must comprise a 
science of substantial learning, involv- 
ing substantial education and apprentice- 
ship. It should be governed by a code 
of ethics and it must strive to be repre- 
sented adequately in higher institutions 
of learning. 

Essentially, the aims and practices of 
the American College of Life Under- 
writers and the American Institute for 
Property and Liability Underwriters fall, 
he pointed out, within the boundaries 
of such a professional concept. 

Turning from definition to the serv-~ 
ices resulting from pursuit of a profes- 
sonal program, Professor Huebner ex- 
plained that the very nerve center of 
the professional concept consists of rec- 
ognition of the need for a mastery of 
the science underlying the calling, the 
need, in order to secure this mastery, for 
substantial higher education and train- 
ing, and the determination to create edu- 
cational facilities which will make the 
process of installment higher education 
available throughout the country on a 
basis of high and uniform standards. 

“Tf this is done,” he said, “with real 
conviction and determination, the pro- 
gram of study as exemplified by the C. 
P. C. U. program will yield the follow- 
ing advantages to the practitioner in 
property and casualty insurance, each 
worth many times the modest investment 
of money and time over a four-year 
period of study: 

Enlarged Vision 

“Mastery of the principles and prac- 
tices of insurance, as well as the allied 
business subjects, is bound to result in 
an enlarged vision of the greatness and 
the possibilities of the calling, in a way 
which can not possibly be secured other- 
wise. It furnishes a mental objective 
which reaches beyond mere toil and 
mere money making. Real success in a 
life’s career depends so largely upon the 
enthusiasm and love which the practi- 
tioner has for his daily work. 

“Nearly every man has two main busi- 
ness enterprises which should occupy his 
whole mind and soul, namely, first, his 
family, and secondly, his life’s vocation 
on a full-time basis, which he pursues 
to give the greatest advantages to his 
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eT 
first business, namely, his family Be 
hind both of these business enterprises 
the greatest motivating force is love. Th 
our business pursuit this is certain 
enhanced by an appreciation of the in. 
herent greatness and the economic and 
social possibilities of the calling within 
whose ranks we are servicing our fel. 
lowmen. 

“Mastery of the knowledge Portion 
of one’s calling, enabling us to vision and 
to understand crystal-clearly its fy 
scope of usefulness for good, can not 
help but be a wholesome motivating 
force for happiness and commendable 
ambition in our daily work. And what 
can be better than happiness and com. 
mendable ambition in our daily labor 
each day, week after week and year 
after year. Happiness and commend. 
able ambition in daily work mean the 
difference between just a job and 4 
career, between just the making of q 
mere living and the living of a real life 
between just the handling of uninterest: 
ing mechanical routine versus interest- 
ing living with the soul of the vocation, 

“They spell the difference between the 
grinding burden of mediocrity and the 
enthusiasm of progress. Yes, to use the 
classic illustration of the builders of the 
cathedral, he who has the edutational 
background to be happy and commend- 
ably ambitious in his daily work is ‘help- 
ing to build a cathedral,’ when asked 
what he is doing, in contrast to the 
answers of other workers who replied 
to the same question: ‘I am cutting 
stone,” ‘I am earning money, ‘T am 
earning my wage,’ ‘TI am working be- 
cause I must.’ 

Increased Confidence 

“Mastery of the subject-matter of 
one’s calling is a sure road to a feeling 
of confidence, and confidence of mind 
means strength’ and directness of ac- 
tion. There are some who belong to the 
‘high pressure’ or ‘brass’ variety of per- 
formers. They appear momentarily as 
very confident and frightfully direct. But 
they are soon discovered by an intelli- 
gent public. They blow up in due course, 

(Continued on Page 17) 
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PEARCE H. YOUNG 

The appointment of Pearce H. Young 
as assistant agent of General 
American Life’s St. Louis agency has been 


general 


announced by Jack T. Lynn, vice-presi- 


dent. Mr. Young is no stranger to Gen- 
eral American Life, 
with general agent 
similar capacity for a five year period back 
in 1922. 

He entered the Ifie 
in 1919 after attending Westminister Col- 
lege and Washington University, and was 
at one time head of the Life Insurance 
sales Research Bureau’s home office serv- 


for he was associated 


Edmund Burke in a 


insurance business 


ice department. 

During the last eleven years, since his 
return to field work, Mr. Young has 
served several companies in various super- 
visory and managerial capacities, the last 
four years as general agent for Minnesota 
Mutual Life in St. Louis. 


ey. Buchner 


(Continued from Page 16) 


and then flit from place to place. The 
world is rapidly getting through with 
that type of fellow. The public wants 
the services of people who know the 
knowledge part of their calling, who give 
full value for value received, and who 
render their service in a natural and 
convincing manner. 

“Some years ago the American Col- 
lege of Life Underwriters directed a 
communication to all outstanding Char- 
tered Life Underwriters, requesting a 
frank statement of the greatest benefits 
acquired from a completion of the CLU 
program of study. It was most inter- 
esting to find a great majority of the 
answers emphasizing the increased con- 
fidence of mind. Prior to undertaking 
the program, candidates were not sure 
of their ground, and often fearful of 
the aftermath of actions taken. Many 
things were not undertaken in a spirit 
of honesty, or only attempted in a half- 
hearted way. 

“After completion of the four-year 
Program of study, they felt quite sure 
of their actions, were free from a feel- 
ing of fear, and felt like proceeding ina 
whole-hearted manner. In any calling, 
ew things are greater than confidence 
of mind. Absence of confidence soon 
causes the practitioner to doubt him- 
self, and soon that is sure to cause clients 
also to doubt him. It is a sign of weak- 
ness which can not fail to show itself 
all over the individual—through his eye, 
lis voice, and his whole make-up. 

















“Referring to my own vocation, a 
teacher lacks confidence when only a 
few yards ahead of his class in knowl- 
dge. I wish I could tell you how quick- 














L. I. GROUP HEARS REILEY 


Edward L. Reiley, educational. vice- 
president of Life Underwriters Associa- 
tion of New York City and General 
Agent for Penn Mutual, will address a 
meeting of the Association’s Long Island 
branch to be held in the Garden City 
Hotel today at 12:30 p.m. “Let’s Con- 
sider The Buyer,” will be Mr. Reiley’s 
topic. 


AGENCY WANTED 


Successful Personal Producer, C.L.U., with three years experi- 
ence as supervisor in prominent agency seeks opportunity to 
develop territory for a progressive company. Twelve years in 
business. New York, Eastern Seaboard, and Southern States 


preferred. 





SLESNICK PRESIDES AT BUFFALO 

The first Fall meeting of the Buffalo 
Life Managers Association was held 
October 14. Lewis C. Slesnick, super- 
intendent, The Prudential, and newly 
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elected president of the association pre- 
sided. The impact of the war in connec- 
tion with maintaining agency organiza- 
tions was topic of discussion at an open 
forum led by Arthur L. Beck, CLU, 
general agent, National Life of Vermont. 


of an insurance program of substantial 
higher education, on a basis of 
and high standards, there will be a cor- 
responding increase in public esteem. 

“Professions are never static; 
they are ever-growing and progressing 


client in order to have the good feeling 
—and the resulting good public relations 
—that go with confidence of mind. The 
C.P.C.U. designation, I am sure, will lead 
to greater public prestige for the indi- 
vidual, and, collectively speaking, to bet- 
ter public relations. That public recog- 
nition will come just as soon as there 
are enough C.P.C.U.’s in the given com- 
munity. It will be the fruit of daily 


ly a class of collegiate red-bloods can 
size up their teacher from this stand- 
point, no matter how splendid the teach- 
er’s personality or forensic ability might 
be. And so it is also in the field of 
insurance. An insurance practitioner 
also needs to know much more than his 


im. 


iH a a eb ; 


conditions. 
such growth and progress. 
vidual practitioner should, therefore, 
gard it as an essential obligation to con- 
tinue his professional studies throughout 
his working life.” 


work well done by the group as a whole, 
just as in law, 
As the public 


medicine and accounting. 
recognizes the existence 
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U. S. SUPREME COURT FEDERAL 
FAIR LABOR STANDARDS ACT 


The Federal Fair Labor Standards 
Act is frequently in the courts for in- 
terpretation. At least three U. S. Su- 
preme Court cases have had the sub- 
ject under consideration. Maurice E. 
Benson, assistant counsel, American Life 
Convention, discussed them in a paper 
delivered before ALC in Chicago last 
week. 

In Kirschbaum vy. Walling, Adminis- 
trator of the Wage and Hour Division, 
it was held that building service em- 
ployes of a landlord who leased space to 
tenants engaged on the premises in 
actual production of goods for inter- 
state commerce were subject to the 
Federal Wage and Hour Act even 
though the landlord employer was not 
engaged in interstate commerce in any 
sense of the term. The court stated 
that provisions of the Act 
made its application dependent upon the 
character of the employes’ activities and 
that light, heat, power and habitability 
of the building maintained by the work 
of these employes were essential to the 
activities of the tenants engaged in in- 
terstate commerce. Such a _ construc- 
tion, Mr. Benson says, affects an insur- 
ance company which happens to own 
and lease loft buildings or factories 
wherein the production of goods for 
commerce is carried on. Question still 
remains, however, as to whether this 
holding applies to building maintenance 
employes servicing office buildings occu- 
pied by tenants who may be engaged 
in commerce, but not in the production 
of goods for commerce at that office 
building. 

While several lower Federal courts 
have held that the Kirschbaum opinion 
may not be so extended the consensus 
of conservative opinion among _ insur- 
ance company counsel seems to be to 
the contrary. 

Mr. Benson said that a decision on 
this particular phase of the question by 
the Supreme Court of Tennessee should 
not go unmentioned’ although it was 
handed: down before the Kirschbaum 
case. The Massachusetts Mutual Life 
owned and operated three office build- 
ings in Knoxville, and leased more than 
90% of the space therein to the Ten- 
nessee Valley Authority, which builds 
and operates dams in several Southern 
States, generates and buys and sells 
electricity, etc. One of the maintenance 
employes of these buildings brought suit 


expressly 


against the company in his own behalf, 
and in behalf of all others similarly sit- 
uated, under the provisions of the Fed- 
eral Fair Labor Standards Act, seeking 
to recover back wages, liquidated dam- 
ages and attorneys’ fees. The court, 
however, in this case, Robinson v. Mas- 
sachusetts Mutual Life, stated that 
it was wholly unable to relate the work 
performed by this employe to the actual 
flow or movement of goods in interstate 
commerce. The mere fact that TVA, 
with offices in these buildings, generated 
electricity at other places and trans- 
mitted the current in interstate com- 
merce was not sufficient to relate the 
building maintenance employes to such 
company. 

“Some comfort may perhaps be found 
in the Supreme Court’s opinion in Wall- 
ing v. A. H. Belo Corporation, which 
upheld the freedom of contract under 
the Act,” said Mr. Benson. “Before the 
effective date of the Act the employer 
in this case had made contracts with 
individual employes adjusting’ compen- 
sation to meet requirements of the Act. 
These contracts in the form of letters 
called attention to minimum require- 
ments of the Act and stated that an 
employe might work more than the pre- 
scribed maximum number of hours and 
receive minimum compensation of one 
and one-half times the basic rate of 67 
cents per hour. The minimum salary 
guaranteed, however, was $40 per week. 
For eighteen months this system was 
followed to the satisfaction of both the 
employer and employes. Then the em- 
ployer was advised that the arrange- 
ment was in violation of the Act, the 
Administrator contending that the basic 
hourly rate of 67 cents was meaning- 
less, and that the $40 weekly guarantee 
was the basic rate upon which overtime 
compensation should be computed. The 
Supreme Court, however, refused to 
agree with the Administrator and up- 
held the contracts since the basic over- 
time rates specified therein were in ex- 
cess of minimum requirements of the 
Act. The Division has petitioned for a 
rehearing in this case, and considering 
the fact that the court divided five to 
four in its original decision, many em- 
ployers are doubtless awaiting the out- 
come of the rehearing before adopting 
the Belo case arrangement.” 

In the third of these Wage and Hour 
cases, Overnight Motor Transportation 
Co. v. Missel, (62 S. Ct. 1216, 46 A.L.C. 
335), while the wage specified by con- 














ALEX CUNNINGHAM 


Alex Cunningham, vice-president and 


treasurer, Western Life of Helena, 
Mont., has received a commission as a 
second lieutenant in the Army Air 
Forces, and has arrived in Miami Beach 
for six weeks schooling after which he 
will report to Orlando, Florida. He is 
one of the outstanding young executives 
in the life insurance business and played 
a prominent part in the organization of 
the Life Insurance investment seminar 
at Indiana University, held under 
auspices of American Life Convention. 


A. Henry Moses, assistant treasurer of 
the Aetna Life, has been commissioned 
a captain in the United States Army and 
has reported to the Ordnance Depart- 
ment in Washington. Born in Mer- 
chantville, N. J., and educated at Cam- 
den High School and Trinity College, 
he joined Aetna in 1928 as a member of 
the cashier’s department and in 1929 
was transferred to the investment de- 
partment. He was elected assistant 
treasurer in February, 1939. 

. * ok Ok 


Leonard Fuchs, well known local 
agent of Newark and Irvington, N. J., 
last Saturday marked his fortieth anni- 
versary in insurance. He is a former 
president of the Essex County Insurance 
Agents’ Association and an active mem- 
ber of the New Jersey Association. At 
National Association conventions he is 
frequently a member of the New Jersey 
delegation. Mr. Fuchs entered insur- 
ance as a clerk with a New York City 
brokerage firm on October 10, 1902. Two 
years later’ he joined the Northern of 
London as a map clerk and later became 
an examiner. After six years he re- 
signed to join the Norwich Union Fire 
as examiner, which post he retained for 
eight years. On May 1, 1918, he became 
district manager of the New York su- 
burban department of the Continental. 
In 1923 he entered the agency field and 
today is one of the better known pro- 
ducers in Essex County. 





tract was sufficiently large to cover both 
base pay and overtime rate, there was 
no contractual limit upon the hours 
which the employer could have required 
employes to work for the agreed wage 
and no provision for additional pay in 
the event that the hours actually worked 
required minimum compensation greater 
than the wage fixed by contract. Ac- 
cordingly, it was held that the contract 
did not comply with the Act. This case 
also upheld provisions of the Act for 
liquidated damages. 





B. FRANKLIN BLAIR 


B. Franklin Blair has been elect- 


ed actuarial assistant of the Provident | 


Mutual Life. Mr. Blair is a graduate of 
Haverford College and received his A.M, 
from Princeton. He is a Fellow of the 
Actuarial Society of America and of the 
American Institute of Actuaries, and is 
a member of Phi Beta Kappa 


* * * 


George W. Blomgren, for many years 
state agent in Minnesota for the Secur- 
ity of New Haven, has been appointed 
manager of the Minneapolis Underwrit- 
ers Association, the local agents’ board. 
He succeeds Ralph Coursolle, who te- 
signed to enter the military service sev- 
eral months ago. Mr. Blomgren is wide- 
ly known over the state and _ popular 
among fieldmen and agents alike. He 
has already assumed his new duties with 
offices in the Builders Exchange. 

a 


Deane C. Davis of Barre, Vt., chief 
counsel for the National Life of Vermont 
and a former Vermont Superior Court 
judge, was elected president of the Ver- 
mont Bar Association at its recent an- 
nual meeting in Montpelier. 


ae: 


Marion A. Park, Columbia, S. C,, in- 
surance man, has been appointed co- 
general chairman of the Columbia Com- 
munity Chest campaign. Mr. Park 1s 
chief air raid warden of Greater Co- 
lumbia and for the last eight months 
has given much of his time to this work. 

c *£ * 


E. I. Hatfield of Poughkeepsie, N. Y, 
local agent, has been nominated by the 
Republicans for the New York State 
Assembly. He has represented the Glens 
Falls since 1926. In most up-state New 
York counties nomination on the Repub- 
lican ticket is tantamount to election 0 
office. 

* * x 

Lucy Elizabeth Boyd, a report writer 
for the loss information service of the 
National Board of Fire Underwriters, has 
joined the Waves, the women’s auxiliary 
service for the Navy. Miss Boyd 1s 4 
graduate of Mary Baldwin College and 
became associated with the National 
Board last year. She will take her train 
ing in Oklahoma. 

* * * 


Benjamin O’Shea, president and a di- 
rector of the Union Carbide & Carbon 
Corporation, was elected a trustee ol 
Central Hanover Bank & Trust Co, 
New York, on October 6. He fills the 
vacancy on the bank’s board created by 
the resignation of Jesse J. Ricks. 
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Close Urges Extended 
Campaign on War Cover 


PRAISES INSURANCE BUSINESS 


WDC Official Says Companies and Pro- 
ducers Have Done a Fine Job 
Throughout Country 


Commending highly all types of insur- 
ance carriers and producers for their part 


in formulating, selling and publicizing the 


United States Government war damage 
insurance program, Assistant General 
Counsel James W. Close of the War 


Damage Corporation this week urged in- 
surance industry to use every facility for 
Lringing the availability of this protection 
the He said a 


highly satisfactory job has been done so 


to everyone in country. 
far, but he did not want people to rush to 
Congress with bills for payment of dam- 
ages caused by enemy attack claiming they 
id not know Government insurance could 
have been purchased. For such attempts 
io collect damages by private bills in Con- 
gress will be turned down. 

In the current campaign to educate the 
insurance Mr. 
pressure 


public about war damage 


Close advised against high 
methods and any sales arguments designed 
to frighten people into buying insurance. 
Mr. Close, who spoke Wednesday before 
convention of the National 
Association of Mutual Insurance Agents 

the Hotel New Yorker in New York 
City, declared the sale of war damage in- 
surance has met with expectations although 
it is hoped more coverage will be bought 
by property owners, particularly in_ the 


the annual 


Middle West, outside of the big cities 
where the insurance has been rather well 
sold. 


Premiums Up to $1068,000,000 


Latest figures show WDC premiums col- 
lected amount to around $108,000,000, with 
the outstanding liabiltiy approximately 
$85,600,000,000, Mr. said. Asked 
whether the Government would extend the 
insurance free ci charge next year if 
few or no losses occur, he stated he could 
give no answer but he voiced the opinion 
that some adjustment in rates might be 
made on existing policies, when renewed, 
if the present premium fund remains vir- 
tually intact. He also said the Govern- 
ment desired to use as simple method as 
possible for renewing contracts in 1943 
and that some sort of renewal certificate 
was to be expected rather than whole new 
policies. Interpretation of all questions, 
he said, is being approached with as liberal 
an attitude as is possible under the terms 
of the WDC act. 

When the war damage insurance pro- 
gram was being considered early this year 
Mr. Close said that many of the men in 
the Government “believed that any pro- 
gram of insurance could be handled most 
effectively in cooperation with the exist- 
ing insurance media. We believed that 
insurance companies, agents and producers 
could work together to render a particu- 
larly worthwhile and necessary service 
in this emergency. We believed that the 
facilities and abilities of all branches of 
insurance, properly coordinated, would re- 
sult in an efficient and economical opera- 
tion. Four months have been sufficient to 
prove we have been correct in our beliefs.” 

The WDC has shown a willingness to 
modify its regulations under proper cir- 
cumstances Mr. Close said and he cited 
as examples granting mortgagees an op- 
tional method of insurance, and providing 
registered mail and express coverage for 
money and securities. He said the blanket 


( ‘lke sec 





bond type of protection for money and 
securities will be permitted in the near 
future. 

The Government has not wanted to dis- 
turb the normal insurance mechanism in 
carrying out the war damage program, 
Mr. Close continued, but “experience has 
shown some change is necessary for most 
of the difficulties and problems have arisen 
because of our reluctance to tinker with 
the delicate insurance mechanism.” 

American Agency System 

Turning to the agency system of 
writing insurance Mr. Close said that “it 
represents an integral part of the grass 
roots of the American way of life. The 
ramifications of the system are the warp 


and woof of the economic fabric of the 


nation. It extends to every town, village 
and hanilet. 

“The agent is oftentime the financial 
advisor to an entire community. To in- 


form the public of the advisability of the 
(war damage) protection is his duty; to 
advise its purchase is the highest form of 
recommendation the client could desire.” 

Mr. Close urged that oral presentations 
be supplemented with advertisements in 
newspapers, magazines and trade journals. 
This will help provide the wide coverage 
necessary to make the WDC program as 
succesful as it was hoped it would be. 
“The measure of success,” he concluded, 
“will be determined by the measure of 
cooperation. The measure of coopera- 
tion is the measure of patriotism.” 


APPOINT PARKER-ALLSTON 

James Y. Milne, president of the Con- 
stitution Reinsurance Corp., New York, 
announces the appointment of Parker- 
Allston Associates, Inc., as advertising 
counsel, effective immediately. Raymond 
D. Parker will be account executive. 


J. W. Russell Retires 
From Active Service 


OVER 50 YEARS WITH AETNA 





New York Vice-President Since 1931; 
Secretaries Bladen and Kiefer to 
Manage New York Branch 


Joseph W. Russell, vice-president in 
New York City. for the Aetna Fire 
Group, and one of the most popular fire 


ANK & STOLLER 





JOSEPH W. RISSELL 


insurance executives in the business, is 
retiring immediately from active duties 
at his own request. He has served the 
company tor nearly fifty-one years and 
is responsible more than any other sin- 
gle person for the Aetna’s successful 


(Continued on Page 25) 





Target for October... ! 


THE PICTURE: The country is producing as 
never before. 

That production needs protection. And that protec- 

tion must extend not just to physical values, but to 

markets, labor supply, income, profits. 


THE PLAN: For all P. F. & M. Agents the sales 

target for October will be “Manufac- 
turers’ Protection.” To help them score more hits 
than misses, they will be coached and inspired by 
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a kit-ful of planned and tested selling helps... 
one of which is called—The Fact Spotter—a sure- 
fire guide to meaty interviews. 


If you would like to know more about the P. F. 
& M. plan of Organized Selling, let us know. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


1600 Arch Street 


Philadelphia 


Service Offices located in principal cities. 


Complete nation-wide Insurance Facilities for 
Agents and Brokers 
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Northern Assurance 
Announces Promotion, 


FRANK G. HOWARD SECRETARy 





Richard W. Daum and Mark L, Bush 
Become Assistant Secretaries Man. 
ager R. P. Barbour Announces 


R. P. Barbour, United States manager 
of Northern Assurance, announces ap- 
pointment of Frank G. Howard as see. 
retary, and Richard W. Daum and Mark 
L. Bush as assistant secretaries for the 
Northern Assurance and the London & 
Scottish. 

Mr. Howard has been with the com 
pany for over thirty years, all of which 
serv ce was continuous with the excep= 
tion of his absence during the World 
War. He has direct supervision of 
sprinklered business, railway, and ele. 
tric light and power properties. He jg 
an expert on certain special types of 
fire insurance and hazards which makes 
him valuable as a consultant. He ig 
well known in the insurance world for 
his writings and talks on use and occy. 
pancy. His “U & O Quiz” is considered 
an authoritative treatment of that subh- 
ject. 

Daum and Bush Careers 


Mr. Daum went with the Northern in 
1940 as general agent of the local and 
brokerage service department. He was 
born and educated in New York City 
and began his insurance career in 1924 
as an underwriter of sprinklered risks 
with the Westchester Fire. In 1930 he 
went with the Home as special agent of 
the brokerage department. In 1935 he 
resigned that position to become man- 
ager of the insurance department of a 
large real estate and insurance broker- 
age firm in New York City. 

Mr. Daum will continue supervision of 
the metropolitan and brokerage and ser- 
vice departments and in addition will 
assume supervision of the territory em- 
braced in the Middle Department. 

Mr. Bush joined the Northern Group 
in 1938 as state agent for West Virginia. 
He was born in Louisville, Ky., the son 
of Harry R. Bush, for many years pres- 
ident of the Dixie Fire and a well- 
known figure in the insurance world, 
particularly in the South. Mark Bush 
is a graduate of the Greensboro, N. C. 
schools and of the Citadel Military Col- 
lege of South Carolina. He entered fire 
insurance in 1924 in the home office of 
the Niagara Fire, and one year later was 
appointed assistant special agent for that 
company in Virginia, West Virginia, 
Maryland and the District of Columbia. 
Following the purchase of the Niagara 
by the America Fore Group he joined 
the staff of the Security of New Haven 
and served in the Virginia and North 
and South Carolina fields until 1933 when 
he joined the Dixie Fire as special agent. 

Mr. Bush will have under his special 
supervis‘on operations in the South- 
eastern states including West Virginia, 
in association with Assistant Manager 
Clark, to whom he will become general 
assistant. 





Atlanta Presecutors 
Journey to Washington 


The possibility that the proposed mo- 
tion to quash the subpoenaes served on 
thirteen fire insurance associations may 
be giving the anti-trust division of the 
Department of Justice more worry than 
it is inclined to admit was indicated 
Wednesday by the unannounced depar- 
ture from Atlanta Tuesday afternoon of 
Frank H. Elmore, Jr., and Robert J. 
Hyder, special assistant attorneys gen- 
eral in charge of the probe. No con- 
firmation of the exact nature of the trip 
could be secured from their Atlanta of- 
fice, but indications pointed to a con- 
ference in Washington with Thurman 
Arnold. 

The Federal grand jury has disposed 
of its routine cases but has yet to heart 
its first witness in the insurance probe. 
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Perkins Smith, manager of the 
nsurance Association since 1926 
known in fire insurance cit- 
nroughout the country, died last 
office of his physician 
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Blackstone Studio 
SMITH 


i, Hartford, Conn. He was the victim of 
a heart attack. Funeral services were 
held Monday afternoon at St. John’s 
Episcopal Church in Hartford, with 
burial in Cedar Hill Cemetery. He 1s 
survived by his widow, a brother and 
a sister. ; 
Honorary bearers were representatives 
of the insurance industry of Hartford and 
New York, including S. Minot Blake, 
Joseph K. Hooker, George C. Long, Jr., 
Gilbert Kingan, C. S. Kremer, Frank 
D. Layton, Charles P. Jervey, Esmond 
Ewing, John H. Vreeland, W. Ross Mc- 
Cain, all of Hartford; Ivan Escott, Curtis 
W. Pierce, Charles A. Nottingham, Alex 
R. Phillips, Cecil F. Shallcross, Bernard 
M. Culver, John Kremer, Paul B. Som- 
mers, Horace R. Grant and Howard P. 
Dunham of New York, and William T. 
Marchant of Hartford. 
Active bearers were office associates: 
Herbert E. Adams, Willard M. Forristall, 
George H. Finley, Frank D. Ross, Ralph 
W. White and Thomas Y. Remsdell. 

Mr. Smith, who was 59 years old, 
was the oldest employe of the F. I. A. in 
point of service, having started with the 
organization in December, 1899, as an 
ofice boy at the age of 16. The son of 
the late Andrew T. and Mary Perkins 
Smith, Mr. Smith was born on January 
9, 1883, and graduated from Hartford 
Public High School. With the F. I. A. 
he was advanced to superintendent of 
the inspection department and then as- 
sistant manager. In 1926 he became 
manager, He spoke frequently at in- 
surance meetings in the eastern states 
and headed the F. I. A. during a period 
when it registered excellent gains in 
business handled. 


HP. 





Alabama Agents Holding 
Regional Gatherings 


In keeping with the Government’s re- 
quest that convention travel be held to 
a minimum to conserve transportation, 
the Alabama Association of Insurance 
Agents has adopted a program of scat- 
tered regional meetings to take the place 
of a few large conventions, it is an- 
nounced by M. R. McGruder, association 
manager, The meetings will be held in 





Many parts of the state, and one will 
be conducted in Birmingham, October 23. 





PINK ON WAR INFLATION 


New York Superintendent Calls for Full 
Help From Insurance to Curb 
Inflation Trends 

Insurance must be among the leaders 
in the battle against inflation now and 


against “losing the peace” after the war 
is won, Insurance Superintendent Louis 
H. Pink of New York said when ad- 
dressing the meeting of the National 
Association of Mutual Insurance Agents 
at the Hotel New Yorker in New York 
City this week. Economic confusion 
would extend to everyone in the coun- 
try if runaway inflation is permitted. 
All those in insurance, he said, should 


use their efforts and all of their influ- . 


ence “to support the President and Con- 
gress and those who administer the eco- 
nomic forces of our country in their 
efforts to prevent the inflationary ten- 
dencies from breaking bounds. 
Obligations of Insurance 

“Insurance has many opportunities and 
obligations in this war. As a benevolent 
and democratic institution, depending 
upon durable peace, equality of oppor- 
tunity, free enterprise, a high standard 
of living, and popular control of govern- 
ment, it must stand courageously for 
those changes in our economic order and 
in our international arrangements which 
will make for permanent prosperity and 
permanent peace. We must lead in the 
effort to educate the people of this na- 
tion to a willingness to make some very 
real sacrifices so that all nations may 
share more abundantly in the natural 
resources of this world. 

“Insurance, perhaps the greatest finan- 
cial institution today, will grow and 
thrive as it never has before if the new 
world is re-created on a sound economic 
basis and democratic institutions are en- 
couraged to function everywhere. To 
labor, the universities, the cultural and 
religious groups, and insurance, we must 
look for leadership. 

“Such leadership is not lacking in 
Great Britain. Arthur E. Morgan, a 
leading insurance executive and presi- 


Speakers Announced for 
Ontario Agents’ Meeting 


Complete details of the program for 
the annual convention in Toronto on 
October 22 and 23 of the Ontario Fire 


and Casualty Insurance Agents’ Associa- 
tion have been made available by Charles 
Priestman, secretary -treasurer. “The 
Premium Dollar and Its Production” will 
be the subject of the address to be 
given by F. J. Parry, vice-president and 
manager, American Surety, New York, 
who will address the luncheon October 
22. That afternoon Hartley D. Mc- 
Nairn, Ontario Superintendent of In- 
surance, will speak on “Administration 
of Agents’ Licensing Laws Under Pres- 
ent Conditions.” He will be followed 
by C. W. Caskey, deputy fire marshal 
for Ontario, whose subject will be “Fire 
Prevention Activities.” R. L. Stailing 
of the Sun Insurance Office will discuss 
with the agents the registration form 
of the Canadian Underwriters Associa- 
tion. 

At the Fridav luncheon the speaker 
will be Albert Dodge of Buffalo mem- 
ber of the New York State Association 
of Local Agents. 





dent of the Insurance Institute of Lon- 
don, urges that the United Nations 
‘should, not by lip service, but by an 
actual agreement definitely signed by 
all, be made parties now to what may 
be entitled in the absence of any bet- 
ter designation an inter-allied economic 
agreement. Such an agreement, he says, 
should not only bind all of the United 
Nations to ‘a partnership in the peace 
period no less effective than that which 
exists in this period of war’ but should 
definitely provide for participation on the 
part of those nations with which we 
are now at war. This, he points out, 
would have propaganda value as it would 
hold out hope to our enemies that they 
would be permitted to become partners 
in a ‘stabilized comity of all nations.’” 
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NEW FIRE DEFENSE BOOKLET 
Automobile of Hartford Folder Outlines 
Approved Methods for Fighting 
Many Types of Fires 
A new wartime folder entitled “Fire 
Defense for Your Home,” has been an- 
nounced by the Automobile and the 
Standard Fire of Hartford. In wartime, 
it is pointed out, an emergency may 
arise at any time, such as an air-raid 
or a series of large fires, which would 
over-tax the facilities of the fire de- 
partment. Under these circumstances, 
the property owner and his family might 
have to serve in role of fire fighters. 
For that reason, it is more important 
than ever to know what kind of equip- 

ment to have and when to use it. 

The folder sets forth in pictorial style 
the latest approved methods of dealing 
with incendiary bomb fires and discusses 
the use of water, sand, and portable 
extinguishers in dealing with different 
types of fires. The folder is so arranged 
that it can be tacked on the wall or 
otherwise displayed in the home as a 
ready reference in case of an emergency. 

An unusual feature is a display of 
the more common known types of home 
fire extinguishers, together with infor- 
mation as to when and where their use 


is effective. Included in this list of 
extinguishers are the stirrup pump, 
knapsack extinguisher, and the soda- 


acid, pump tank, loaded-stream, vaporiz- 
ing liquid, and dry compound types. 

Although primarily designed as emer- 
gency information to cover wartime fire 
hazards, the folder also shows how to 
cope with such perennial home hazards 
as grass and wood fires, flammable 
liquid and grease fires, and electrical 
fires. 





WAR DAMAGE CORP. RULING 





Coverage Not to Be Granted to Nationals 
Of Any Country At War With 
The United States 
The War Damage Corporation last 
week issued Memorandum No. 13 to 
fiduciary agents, dealing with the non- 
acceptance of applications from enemy 
nationals or blocked nationals. The rul- 
ing, which holds definitely that no war 
damage insurance will be afforded such 

nationals, follows: 

Reference is made to paragraph 17 of 
memorandum to fiduciary agents No. 6, 
relating to the acceptance of applica- 
tions from enemy nationals or blocked 
nationals under the Trading with the 
Enemy Act. War Damage Corporation 
has determined that the protection con- 
templated by the provisions of Public 
Law 506—77th Congress shall not be 
made available to nationals (including 
persons either real or juridical) of Ger- 
many, Italy, Japan, Bulgaria, Hungary, 
or Roumania, notwithstanding the fact 
that such nationals may be residents of 
and own property situated within the 
territory wherein this Corporation is au- 
thorized to provide protection. 

Accordingly, fiduciary agents are here- 
by notified that no application for insur- 
ance shall be accepted and no policy is- 
sued if the effect thereof will be to make 
such protection available to any such 
national, directly or indirectly. In or- 
der to carry out the intention of the 
Corporation in this regard, fiduciary 
agents shall cause each policy hereafter 
issued on behalf of War Damage Cor- 
poration to bear the following stamped 
legend: 

“Notwithstanding anything elsewhere 
contained herein, this policy shall be null 
and void to the extent that it purports 
to cover property owned, directly or in- 
directly, by a national (including any 
person real or juridical) of any country 
with which the United States is at war.” 

Each fiduciary agent shall instruct its 
producers to bring the foregoing to the 
attention of all prospective applicants. 





FIRE ASSOCIATION DIVIDENDS 
Directors of the Fire Association of 
Philadelphia have declared a dividend of 
$1 a share and an extra dividend of [0 
cents a share, payable November 16 to 
stockholders of record October 16. These 
dividends are not payable upon scrip 
certificates or on fractional shares. 
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War Damage Corp. Policy 


Four Classes of Persons Involved in Transaction Other Than 
Insurer; Position of Mortgagees Analyzed 


By David A. Ticktin 
Partner of Powers, Kaplan & Berger 


Part Il 


Copyright, 1942, by David A, Ticktin 


Other than the insurer there are four 
classes of persons involved in the trans- 
action. 

1. The applicant. The applicant may 
be an individual, a partnership, a cor- 
poration, an association, a state, a 
county, a municipality or other political 
subdivision, having an insurable inter- 
est in property eligible for coverage by 
policies of insurance issued by the WDC 
pursuant to its regulations and who 
makes written application for insurance 
to the WDC on the form prescribed by 
the corporation. The insured, be he one 
or more persons, must be referred to by 
name. The insured cannot be described 
by a class designation or by the phrase 
“whomsoever it may concern.” 

The inception of the transaction re- 
sulting in the issuance of the policy of 
insurance by the WDC differs in some 
measure from the practice generally pre- 
vailing. Applications for property insur- 
ance are only on the rarest occasion 
made by the insured in writing. In the 
large communities where brokers func- 
tion applications are made orally, some- 
times in person and more frequently by 
telephone and only on rare occasion is 
the data originally furnished recorded 
and more infrequently does such a re- 
cord appear in the files of the company 
after the issuance of the policy. 

The Insured 

2. The insured. The insured is any 
applicant to whom a policy of insurance 
is issued by the WDC in accordance with 
the regulations. 

It appears from this that should a 
loss be made payable to any person other 
than the applicant that person would not 
be considered an insured but a loss 
payee. Of course, if there are more than 
one applicant who have varying degrees 
of interest in the property insured and 
who jointly make the application all 
would necessarily become the insured 
and payment of losses would be made 
to them to the extent of their respec- 
tive interests. 

Producer 

3. The producer. The producer means 
any broker or agent of a fiduciary agent 
provided such broker or agent is duly 
licensed according to the laws of the 
state, territory or district in which he 
acts as producer. This presents a rather 
novel question. If a local agent who is 
licensed to conduct an agency but not 
to act as a broker is the actual pro- 
ducer but places the insurance with an- 
other fiduciary agent, could he be paid 
his producer’s compensation by the fidu- 
ciary agent? It seems to be the rule 
that unless he is a broker the agent 
may not collect a producer’s commission 
unless he clears his policy through the 
fiduciary for which he is an agent. 

According to its charter the WDC is 
an instrumentality of the United States 
Government. As such it may function in 
the various states unaffected by any 
local rule or statute or unsupervised by 





Footnote 1.—Wherever the expression 
war damage policy is used in this article 
it is intended thereby to refer to the pol- 
icy issued by the War Damage Corpora- 
tion. 

Footnote 2.—Wherever the expression 
New York standard fire policy is referred 
to in this article it is intended thereby to 
refer to the present or the 1918 New York 
standard form of fire insurance policy. 


any local authority. (McCulloch vs. 
Maryland, 17 U. S. 316; Osborn vs. Bank 
of U. S., 22 U. S. 738.) The corpora- 
tion’s activities, therefore, since they are 
confined to matters of a federal nature, 
are above restriction or control of local 
laws. (Although it does not seem to the 
author as necessary, Gov. Saltonstall of 
Massachusetts has issued an executive 
order “authorizing” the WDC to trans- 
act business in the Commonwealth of 
Massachusetts without complying with 
the provisions of the law as the Com- 
missioner of Insurance may specify.) 

Since the inception of the WDC and 
its operations the various Superintend- 
ents or Commissioners of Insurance of 
the states have given it their whole- 
hearted support and cooperation. 

A direct writing mutual company or 
reciprocal exchange appointed by the 
WDC as its fiduciary agent may also 
act as a producer or in turn may desig- 
nate another direct writing mutual com- 
pany or reciprocal exchange as a pro- 





ducer provided the latter are authorized 
to do an insurance business in the juris- 
diction where they act. 

Fiduciary Agent 

4. Fiduciary agent. The fiduciary agent 
means any insurance carrier, be it a 
capital stock insurance company, a mu- 
tual insurance company or a reciprocal 
exchange which has been specifically 
appointed by the WDC to act as its 
fiduciary agent under a “fiduciary agent 
agreement.” Such fiduciary agent is em- 
powered to receive applications and re- 
mittances of premiums, to issue policies 
and otherwise to transact such business 
of the WDC in accordance with its reg- 
ulations. According to the rules of the 
WDC only a fiduciary agent may issue 
a policy of insurance. 

Here again some confusion may de- 
velop under the laws of some of the 
states of the United States. According 
to the laws of many states all policies 
issued covering risks therein must be 
issued through/or countersigned by a 
resident agent (Section 130, Insurance 
Law, State of New York). How will 
such laws be applied if at all? To ad- 
just any possible differences which may 
arise James M. McCormack, State Com- 
missioner of Insurance of Tennessee, has 
stated that he is planning to recom- 
mend legislation to remove any techni- 
cal problems which may arise out of the 
activities of the WDC. 

Only one policy may be issued to an 
insured on any one property (or group 
of properties if written blanket) (Rule 
2, Reg. A, WDC). However, at the dis- 
cretion of the insured properties at dif- 
ferent fixed locations may be each cov- 
ered by a separate policy or covered 


on trial 


CHARGED WITH NON-SUPPORT 
of WAR DAMAGE INSURANCE 


"The present system of handling War Damage Insurance 
through the fire insurance business is on trial. If it fails to do its 
job, the government will have to consider ‘other methods.’ War 
damage must be sold to a substantial proportion of property 
owners,” so says J. W. Close, assistant general counsel of the 
War Damage Corporation. You, the local agent, fought for 
the right to sell War Damage Insurance rather than have it 
handled through post-offices, banks or governmental offices. 
Today there are some who say that this protection was pushed 
by agents for a short time only and then the job—while only 
partially finished—was deserted for more lucrative interests. 
In brief you are charged with non-support of War Damage 
Insurance. If you are found guilty your very way of earning a 
living may be endangered. However, we have faith in you and 
the American Agency system. We feel sure that the verdict 


will be Not Guilty. 
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blanket by one policy, or covered " 

ket as a single item under one oa 
or covered blanket under one poli ity, 
separate items for separate construc 
classifications. (Memorandum to Fide 
ciary Agents No. 2, War Damage 4 
poration.) However, only one whe 
may be issued to cover a group of ro 
erties at one fixed location. Only i 
policy is permitted to an insured ‘ 
each of the classes of Property eligi, 
for insurance enumerated in the rule t 


Application for Insurance 

5. The application. The producer ; 
required to fill out the appropriate . 
plication forms. In some cases fad 
copies of the application, and in ies 
cases, six copies of a schedule Must be 
prepared and each copy signed by th 
applicant or by his agent or broke 
The type of construction and the natyy 
of the occupancy are classified in the 
regulations by code numbers. The pro- 
ducer is required to insert in the ap. 
plication the proper code numbers x 
well as the desired coinsurance percent. 
age, where applicable. Applications ay 
then to be transmitted by the produce; 
to the fiduciary agent accompanied hy 
payment in full of the required premium 
Money orders and checks should } 
drawn to the order of the fiduciary 
agent. In many instances money orders 
and checks have been made payable t 
the War Damage Corporation and haye 
been accepted. 
Upon receipt of the application by the 
fiduciary agent properly completed anj 
accompanied by full payment of the pre. 
mium the application is to be date. 
stamped by the fiduciary agent and such 
date (unless a later date has been stip. 
ulated in the application) becomes the 
“effective date” of the insurance which 
continues from noon Standard Time 
from that date at the place where the 
property is located and shall terminate 
twelve months thereafter at the same} 
hour. One copy of the application is 
attached to the policy and becomes part 
thereof. 
According to the practice followed by} 
the fire insurance fraternity in New 
York, this procedure is somewhat of a 
novel departure. It follows somewhat 
the procedure adopted by the life in- 
surance companies which provide in 
their applications and policies that the 
insurance shall not become effective un- 
til the policy is delivered to the insured 
and the first premium paid. Oral con- 
tracts of insurance apparently are in- 
effective. Binders are not permissible 
and cannot be made use of (except for 
a temporary period permitted by the 
War Damage Corporation which expired 
on July 31, 1942). 


Oral Coverage Not Permitted 


The courts of the State of New York 
have held that notwithstanding the te- 
quirement that the policy of fire insur- 
ance may only be issued in the standar 
form approved by the legislature they 
have, nevertheless, on occasion invoked 
the rule that an agent may bind his com- 
pany orally and that the insured, under 
those circumstances, would be covered | 
as if a policy of insurance in the stand: 
ard form had been issued. 

Of course, there is no obligation on 
the part of the prospective insured 1 
the State of New York to submit any | 
written application, signed or otherwist, | 
for fire insurance, nor is there any fe 
quirement that he pay the premium be | 
fore or simultaneously with the issuance 
of the policy. It would appear then 
that the requirement that a signed ap | 
plication be filed and date-stamped ac f 
companied by payment of the entire pre- 
mium would make unlikely a successful | 
claim that oral coverage had been ef 
fected by the fiduciary agent. 

The policy can only be written on the 
form of policy prescribed by the Cor? 
poration. No form of coverage can De 
obtained other than that authorized by 
the War Damage Corporation in tts 
standard policy form and its application 
forms. No variance or additicnal cover 
age may be obtained unless the rules 
specifically permit it and riders incot- 
porating such variations, in the form 


(Continued on Page 24) 
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The aircraft industry is unquestionably the most potent pro- 
tective weapon in the armory of the United Nations. 

Hand in hand with this military protection is the financial pro- 
tection of insurance—which safeguards the vast values invested 
in plants, equipment, and products. Insurance, too, through its 
collateral Engineering and Loss Prevention Service, minimizes 
hazards of loss or damage. Through the facilities of Aero Insur- 
rance Underwriters, the oldest established aviation insurance 
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& LONDON & GLOBE INSURANCE CO. LTD 
UNION INSURANCE COMPANY . ROYAL INSURANCE COMPANY, 
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THAMES & MERSEY MARINE INSURANCE COMPANY, LTD ° QUEEN I 
LTD 





Bo ke ee Ad 
. | ee iv Nae i the building of America no more dramatic contribution has 
; ie been made than transportation’s “magic carpet” created in the 
nation’s aircraft and engine factories. 
Within the space of a few short years the demonstrated performance 
of large and fast passenger and cargo-carrying airplanes and flying 
i made an invaluable contribution to the American way of 
life and has revolutionized established concepts of time and distance. 


No less breath-taking than the speed of our fastest planes has 


: been the phenomenal growth of America’s aircraft industry. Four 
short years have seen the evolution of an infant industry employing 
but 24,000 workers into a giant organization now employing over 
2,000,000. In that time, too, the value of its production has increased 

e from $107,000,000 to over $10,000,000,000. 
The strength of America’s aircraft industry, now keyed to our 
e War Program, will exert an augmented power in the further build- 
ing of America when peace returns. 


. office in America, the Royal-Liverpool Groups offer their repre- 
sentatives unexcelled underwriting and Service facilities with 
respect to all forms of Aircraft insurance. May we tell you 
about them? 





AGENTS AND BROKERS—Have you told property owners 
in your area about the importance and availability of War 
Damage Insurance? 
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FORSHAY ADDRESSES AGENTS 


Past-President of National Association 
Says Agents Should Set Themselves 
Out as “Master Craftsmen” 

Ureing agents to set themselves 
as “master craftsmen” and to adopt four 
vital elements pointing toward profes 
sional achievement as advanced by the 
American Institute for Property and 
Liability Underwriters, R. W. Forshay, 
immediate past-president of the National 
Association of Insurance Agents, ad- 
dressed the annual convention of the 
Kansas association at Wichita, October 
& on the subject “Master Craftsman: 
Will You Qualify ?” 

The institute’s pattern referred to by 
Mr. Forshay is that the agent be abso- 
lutely necessary to the general welfare 
of the community, that he serve chents 
expertly and unselfishly, that he has 
vained substantial learning acquired only 
through considerable education and ex- 
perience, and that he observe a_ high 
code of ethics and practices. 

“It is my belief,” Mr. Forshay said, 
“that the majority of the agents realize 
the necessity for competent training, 
proper education and intelligent service. 
lf only a few of those Georgia Grand 
Jurors have had the services of a mas- 
ter craftsman insurance agent, certainly 
our worth, our usefulness, our necessity 
in the business will suffer no adverse 
action. By the same token, equitable 
viewpoints of the vast services rendered 
the public by the stock company organi- 
zations, instantly subpoenaed, should 
only bring to light known and _ tried 
methods that have simply produced bet- 
ter operating procedures in charting the 
commendable progress of over a billion 
dollar private enterprise. 

“You may wonder why I speak of this 
particular subject. My point is two- 
fold. First, I deplore the fact that our 
Federal Justice Department should 
launch into any interrogation of the 
stock companies and more particularly at 
a time when the wholehearted efforts 
of these companies and their depleted 
staffs are directed toward wholehearted 
assistance in the winhing of this war. 
Secondly, assertion has been made that 
incidents have been reported, complaints 
lodged by agents and companies, leading 
them to initiate such action directed at 
the anti-trust angle and unquestionably 
to test Paul v. Virginia.” 


out 


Minneapolis Women Support 
Educational Course 


That Minneapolis insurance women are 
eager to learn all they can about the 
business is indicated by the enrollment 
for the educational course which opened 
October 5. More than thirty girls ap- 
peared for the first class and several 
have made reservations since with indi- 
cations the total nay reach fifty. The 
course is being sponsored by the Minne- 


apolis Insurance Women’s Association 
vith sessions three Monday evenings 
ea montl The educational course of 


he N \.] A. iS being used. 

MARTIN A. CAMERON DIES 

Martin A. Cameron, local agent of 
Hornell, N. Y., died suddenly in a the- 
atre in that city on October 6. He was 
62 years old and had been in insurance 
since he was a boy. He went to work 
for his father and continued the busi- 
ness atter the latter’s death. 





MASS. AGENTS TO MEET 


Two-day Annual Convention Next Week 
At Worcester; Details of Program 
Are Announced 

The Massachusetts Association of In- 
surance Agents has issued the program 
for the forty-third annual meeting to 
be held at the Hotel Bancroft in Wor- 
cester on next Tuesday and Wednesday, 
October 20-21. Prior to the convention 
there will be a meeting of the New Eng- 
land Advisory Board, with Chairman 
Harold W. Hatch of Connecticut presid- 
ing. 

The executive committee of the Mas- 
sachusetts Association will meet Tues- 
day afternoon, and the annual dinner 
will follow that evening, with President 
Paul J. Woodcome as_ toastmaster. 
Speakers will include Mayor William A. 
Bennett of Worcester; President David 
A. North of the National Association; 
Commissioner of Insurance Charles F. J. 
Harrington of Massachusetts, and Dr. 
Allen Stockdale of the National Associa- 
tion of Manufacturers. 

October 21 Program 

Wednesday morning, October 21, there 
will be a local board breakfast and 
round table discussion, with C. Conrad 
Parker of Worcester presiding. The an- 
nual meeting will commence at 9: 
when President Paul Woodcome pre- 
sents his annual report, following which 
Secretary Arthur H. Clarke will give a 
report on the educational work of the 
association. At this session addresses 
are to be made by Edmund S. Oppen- 
heimer, general manager of the Asso- 
ciated Insurance Agents & Brokers, Inc., 
followed by Malcolm G. Wight, secre- 
tarv of the Hartford Fire, whose topic 
is “Fire Losses—The Agents’ Obligation 
to the Insured,” and Joseph W. Mun- 
dus, past president of the Michigan As- 
sociation of Insurance Agents. 

At the luncheon the National Board 
of Fire Underwriters’ film, “Before the 
Alarm,” will be shown. At the final ses- 
sion on Wednesday afternoon addresses 
will be made by the following: A. W. 
Spaulding, production manager of the 
Hartford Accident & Indemnity, whose 
topic is “Through Both Ends of the 
Telescope,” and John W. Downs, gen- 
eral counsel for the Insurance Federa- 
tion of Massachusetts, on Massachusetts 
legislative problems. . 

A panel discussion will be held on 
“War Time Agency Problems,” first on 
“Securing and Keeping Business in 
These Times,” led by Harvey R. Pres- 
ton of Springfield, Mass.; and on “Post- 
War Problems and Prenaration for 
Them,” led by Carleton I. Fisher of the 
G. L. & H. J. Gross, Inc., Agency of 
Providence, R. I., and vice-president. of 
the Rhode Island Association. 


FARM RULES CLARIFIED 
The New England Fire Insurance Rat- 
ing Association has clarified certain sec- 
tions in farm property rules in Massa- 
chusetts, Rhode Island and Connecticut 
generally corresponding to the ‘recent 
changes in Maine. 


NEW HAVEN AGENTS ELECT 

The New Haven Association of In- 
surance Agents has elected Samuel L. 
Calechman president, succeeding Robert 
C. Hawkins. Clarence W. Crook is vice- 
president and Leonard W. Fish secre- 
tary. 


War Damage 
(Continued from Page 22) 


issued by the WDC, are used and phyci- 
cally annexed to the policy 

The policy does not provide for com- 
pensation for consequential damage such 
as for loss of use and occupancy, rental, 
rental value or any other indirect loss. 
The word “physical” should be here 
stressed. The policy apparently is in- 
tended to cover only for the physical 
reduction in value of the subject of in- 
surance brought about by the hazards 
insured against. 

Mortgagee Coverage 

Mortgagees may obtain their own in- 
surance to cover their individual in- 
terests. Whether or not the mortgagor 
is required to carry war damage insur- 
ance for the benefit of the mortgagee 1s 
a subject not intended to be discussed 
in this article. Considerable inquiry has 
developed concerning the propriety of 
the demands made upon mortgagors by 
mortgagees to obtain insurance for the 
latter’s benefit, but at the former’s ex- 
pense. In passing it might be said that 
whether or not such an obligation exists 
depends entirely upon the construction 
of the instruments recording the respec- 
tive commitments of those parties, to 
wit: the bond, the mortgage, and/or the 
extefsion agreements. 

The WDC has deliberately prohibited 
annexation of a standard mortgage 
clause which would make the loss pay- 
able to the mortgagee as such, and en- 
dowing the mortgagee in some respects 
with rights separate and distinct from 
those enjoyed by the mortgagor. Some 
of the cases in New York (Hastings vs. 
Westchester Fire Ins. Co., 73 N. Y. 141, 
Eddy vs. L. A. Corp., 143 N. Y. 311), 
have held that by the annexation of a 
standard mortgage clause the insurer 
has embarked on an independent con- 
tract with the mortgagee. 

These cases, however, still circum- 
scribe the rights of the mortgagee and 
subject him to many of the policy con- 
ditions. Yet so far as the insertion of 
his name in the war damage policy is 
concerned, he is no more nor less than 
a loss payee and if the insured, the 
mortgagor, is entitled to no recovery due 
to concealment or fraud, failure to sub- 
mit to examination under oath, failure to 
submit to appraisal, or for any other 
cause, then the mortgagee may likewise 
be unable to recover. He is but a mere 
loss payee and is only entitled to pay- 
ment if and when payment becomes due 
to the insured. 

Charging Mortgagor with Premium 

The practice has sprung up for mort- 
gagees to obtain war damage insurance 
in their own names and for their ex- 
clusive benefit and to charge the pre- 
mium therefore to the mortgagor. 
Whether or not the mortgagor or owner 
is required to obtain such insurance for 
the mortgagee’s benefit, the charge to 
the mortgagor or owner for the pre- 
mium under those circumstances, in the 
opinion of the author, cannot be justified. 
In the event of a loss the mortgagee 
would be paid by the WDC. 

In the New York standard fire policy 
there appears a provision to the effect 
that “on payment to such mortgagee of 
any sum for loss or damage hereunder, 
if this company shall claim that as to 
the mortgagor or owner, no liability 
existed, it shall, to the extent of such 
payment be subrogated to the mortga- 
gee’s right of recovery and claim upon 
the collateral to the mortgage debts, 
* * *” (lines 116 to 121, New York 
standard fire insurance policy). The war 
damage policy contains no similar provi- 
sion. The only provision with respect 
to subrogation is as follows: “The cor- 
poration.may require from the insured 
an assignment of all right of recovery 
against any party for loss to the extent 
that payment therefor is made by the 
corporation” (lines 195 to 198). This pro- 
vision, of which more will be said later, 
appears to be inapplicable and without 
the force of the New York standard fire 
policy provision just quoted. 

Under common rules of equity, as ap- 
plied by many of the courts, the pay- 
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Subrogation 

If a mortgagor or owner should ob- 
tain a policy of war damage insurance 
in his own name with loss made pay. 
able to the mortgagee then the right of 
subrogation cannot be availed of. Pay. 
ment to the mortgagee to the extent of 
the amount of the damage would reduce 
the mortgage indebtedness to the extent 
of such payment. If, however, the mort- 
gagee should obtain a policy of war 
damage insurance covering only his own 
interest in the mortgaged premises and 
should be paid for damage under the 
terms of the policy and should WDC 
be entitled to and obtain subrogation it 
would then be subrogated to all of the 
rights of the mortgagee to the extent of 
the payment. 
The mortgagor or owner of the prop- 
erty would still be obligated to pay the 
entire amount due on the mortgage, It 
is for that reason that, in the opinion of 
the author, the requirement that the 
morgagor or owner pay for insurance 
obtained for the sole benefit of the 
mortgagor or owner pay for insurance 
pensating benefit, is unjustified. 

To Be Continued) 





Mutual Agents Elect 
Lawrence Murray of Columbus, Ga, 
was elected president of the National 
Association of Mutual Insurance at the 
convention in New York this week. He 
succeeds B. F. Thompson of New Haven. 
Other officers were re-elected as fol- 
lows: Vice presidents—Floyd H. Craft, 
Greensboro, N. C.; W. H. Howatt, 
Springfield, Mass.; Joseph E. Magnus 
Chicago; J. C. McGee, Jackson, Miss.; 
secretary, Hugh+H. Murray, Jr., Ral- 
eigh, N. C.; treasurer, H. A. Lethbridge, 
3altimore; executive secretary, Philip L 
Baldwin, Washington, D. C. T. F. Mc 
Manus of Buffalo is a retiring vice 
president. 


EXCHANGE APPROVES RATES 

Rates and rating rules were approved 
at the regular monthly meeting of the 
New York Fire Insurance Exchange 
Wednesday on demolition insurance 
against loss occasioned by building laws, 
including increased cost of construction. 
Other action included reduction of min- 
imum premiums on errors and omissions 
insurance; provision for coverage undet 
extra expense insurance for a period 
longer than one year; permission to 
write pawnbrokers’ legal liability with- 
out coinsurance at a single location; ex 
tension of the minimum premium rule 
to apply to renewal certificates, and re 
duction of public housing project rates. 








Dick M. Wheat, Kentucky Insurance 
Division actuary, has been commissione 
a lieutenant, junior grade in the Navy. 
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Mr. Russell became associated with 
the Aetna on January 1, 1892, 
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ASHBY E. BLADEN 

company had only thirty employes. Born 
in Hartford on January 29, 1875, he at- 
tended schools there and was 16 years 
of age when he joined the Aetna as a 
stenographer. After serving several 
years as secretary to Presidents Good- 
now and Clark he became map clerk 
and examiner for Texas. In 1904 he 
was appointed assistant special agent in 
Texas and later became special agent. 
In 1912 he returned to Hartford as home 
office special agent, traveling western 
New England. 

In 1914 Mr. Russell opened a country- 





KIEFER 


HAROLD J. 


wide binding office for the Aetna in New 
York and in the following year became 
metropolitan agent for the Aetna, Stand- 
ard Fire of Hartford and Assurance Co. 
of America. The firm was known as 
Russell, Scott & Ziegler. Mr. Russell 
became general agent of the Century 
Indemnity in 1927. In 1931 Russell & 
Ziegler was dissolved and the New York 
office became a branch office of the com- 
panies with Mr. Russell in charge as 
vice-president. The territory includes 
Greater New York, Long Island, West- 
chester and Rockland counties. 

Mr. Russell has been active in organi- 
zation work, being a past president of 


the New York Fire Insurance Exchange 
and the Insurance Society of New York. 
Careers of Bladen and Kiefer 

Mr. Bladen was born in Virginia, and 
was graduated from George Washington 
University Law School in 1922. He 
practiced law in the District of Columbia 
and Virginia, specializing in bonds and 
bonding. He went to Hartford in 1924 
to enter the insurance business. 

Mr. Bladen joined the Century In- 
demnity Co. in 1926, and was elected 
assistant secretary the same year. .He 
became secretary in 1927. In June, 
1940, he was transferred to the New 
York office of the companies in charge 
of the casualty and surety interests of 
the Aetna companies in the metropolitan 
area. 


Mr. Kiefer joined the Aetna home 
office staff in 1916, shortly afterwards 
being assigned to the accounts depart- 


ment, and in 1925 was appointed special 
agent in North Carolina. In 1931 he 
was made agency superintendent of the 
North Carolina department, serving in 
that capacity until 1934, when he was 
elected assistant secretary of the Pied- 
mont Fire. Early in 1937 he returned 
to Hartford and was appointed a home 
office general agent. Mr. Kiefer is a 
native of Hartford, and a graduate of 
the Hartford High School. 





Sprinkler Leakage and 
Water Damage Risks Rise 


Water damage and sprinkler leakage 
insurance should be widely sold this 
year. Companies are pointing out to 


producers the increased hazards result- 
ing from the reduction of fuel for heat- 
ing going to consumers. Agents and 
brokers are urged to check carefully the 
needs of clients for these types of in- 
surance. 
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" Missouri Pleased by 
Company Cooperation 


NEW RATE SCHEDULE IS FILED 





Prompt Action Following Superintend- 
ent’s Order Marks Beginning of 
Era of Better Relations 





A new and better era in stock fire 
insurance relations with the insurance 
buying public of Missouri was apparent- 
y born there with the filing of a new 
schedule of rates and classifications for 
fire, windstorm and lightning insurance 
by stock fire insurance companies oper- 
ating in the state. These provide for a 
reduction of approximately $600,000 in 
the $14,000,000 to $15,000,000 annual fire 
insurance bill of Missourians. 

The filing of the new schedules was 
in response to an order issued by State 
Superintendent of Insurance Edward L. 
Scheufler on October 3, in which he 
directed the 202 stock fire insurance 
companies doing business in Missouri to 
reduce their rates at least $6C0,000 a 
year, effective on October 26. 

The promptness with which the stock 
companies complied with the order of 
October 3 and the spirit of complete co- 
operation and whole-hearted compli- 
ance with the various requests made 
upon them by Superintendent Scheufler 
since June 29 is a decided departure from 
the bitterness that had marked the 
moves of Missouri state officials and the 
companies since back in the early days 
of 1921 when then State Superintendent 
of Insurance Ben Hyde began the pre- 
liminary skirmishes against the stock 
companies. 


MASS. WOMEN TO MEET OCT. 17 

The Massachusetts Association of In- 
surance Women will hold its first 
Fall meeting tomorrow afternoon at the 
Fox Hounds Club in Boston, with a din- 
ner following the business session, which 
starts at 4 o’clock. 
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British War Risks 


(Continued from Page 1) 
owner, and similarly it is only fair that 
their value should be set off against his 
final claim for compensation. This is 
provided for by the new act. I hope all 
will realize that the commission will ex- 
pect credit for the fair scrap value of 
all these materials. 

War Damage Payments 

“With the prospect of planned rede- 
velopment after the war it was neces- 
sary to provide by statute and with some 
accuracy in what circumstances a re- 


duction in value due to statutory re- 
strictions, such as building lines, im- 
provement lines and compulsory pur- 


chases, should be paid for by the com- 
mission out of war damage funds or by 
the planning or local authority out of 
their public monies. 

“A new class of owner—the owners of 
rent charges, fee farm rents, chief rents, 
feu duties and ground annuals—is 
brought into benefit by the new act. The 
southern part of the country probably, 
is little concerned with this subject, but 
in the north, particularly in Lancashire, 
as well as in Bristol, Scotland and 
Northern Ireland, it is an important fac- 
tor in the ownership of real property. 

“The provision is extremely compli- 
cated, but I will take the risk of at- 
tempting to summarize its principal 
points in a few words. Where the de- 
struction of a building reduces the value 
of the property to a point at which its 
annual value is less than the annual rent 
charge, the owner of the rent charge 
may get a share of the freeholder’s value 
payment on certain conditions, the chief 
of which are: 1. That the re-erection on 
the site of a building which will pro- 
vide sufficient security for the rent 
charge is unlikely within a reasonable 
period. 2. That having received a share 
of the value payment sufficient to com- 
pensate him for the reduction of the 
rent charge to such a sum as is secured 
by the annual value of the hereditament 
in its state after the damage, the rent- 
charge owner shall permanently reduce 
the rent-charge to this latter amount. 

“From the commission’s administrative 
point of view one of the main provisions 
of the amendment act is that which 
authorizes what we here are calling 
‘hybrid payments.’ Hitherto there have 
been (excluding temporary works pay- 
ments) only two kinds of payment—cost 
of works and value payments. Yet quite 
obviously there must be cases in which 
the sensible thing to do would be to 
restore a building partially and build 
something else elsewhere in place of the 
part which it is not desirable to repair. 
For instance, you might have a factory 
in which some process possibly harmful 
either from a safety or amenity point 
of view has been carried on on the sec- 
ond floor. The building has been dam- 
aged, and it would have been in accord- 
ance with the original act to restore 
the building on its original site. On the 
other hand, common-sense indicates that 
the unpleasant or dangerous process 
should be operated in some other build- 
ing. 

Provisions of Act More Generous Now 

“In such circumstances we are now 
empowered to pay for the cost of repair 
in so far as repair is carried out, and 
to give, in addition, a cash payment 
representing the difference in value, at 
March, 1939, values, between the factory 
as it has been repaired and the value it 
had before the bomb. This, I think will 
be found to be much more generous 
than the provisions of the act as they 
formerly stood. 

“This same arrangement is peculiarly 
well designed for meeting those cases 
where a local authority steps in and 
acquires a property which is only part- 
ly restored. We must then pay a cost 
of works payment for what has already 
been done, and a. cash sum of the value 
payment kind assessed by reference to 
the value of the property as it was at 
the time of the compulsory acquisition. 
The local authority, of course, would ac- 
quire the property at its value in the 


state in which it stands.” 
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Noyes 

12 Buildings in N. Y. 
COVER NEARLY ENTIRE BLOCK 
Property Gul le Metropolitan 


Museum Goes to Wasserman 
Investing Syndicate 





The Charles F. Noyes Co., Inc., has 
sold in an all-cash transaction for the 
Museum Estates, Inc., the twelve build- 
ings occupying practically the entire 
block bounded by Nassau, Spruce, Wil- 
liam and Frankfort Streets in New York 
City. The purchaser is an investing syn- 
dicate headed by Samuel Wasserman of 
Wasserman, Behr & Shagan. 

The sale involves the nineteen-story 
Tribune Building at 154 Nassau Street 
on plot of 16,000 feet, the comparatively 
new fireproof building at 170 Nassau 
Street, corner of Frankfort (on the for- 
mer “Sun” site), the modern five- and 
eight-story buildings at 9-13 and 15 
Spruce Stret; also 17 and 19 Spruce 
Street; the four buildings at 191-9 Wil- 
liam Street and 201-5 William Street, 
the southwest corner of Frankfort. 


Annual Rent $450,000 


The property has a frontage of 
feet on Nassau Street and includes the 
entire blockfront from Spruce to Frank- 
fort Streets. The combined plottage cov- 
ered by the twelve buildings is over 
40,000 feet and the buildings rent for 
about $450,000 annually. The Noyes Co. 
will represent the new owners as man- 
aging agent. The properties are not un- 
familiar to the Noyes organization as 
all buildings were purchased through 
Mr. Noyes for the late Frank A. Mun- 
sey, who bequeathed the property to the 
Metropolitan Museum. 

The major improvements made in the 
block when the buildings were owned 
by Mr. Munsey were under the direction 
of the Noyes organization: The prop- 
erty is today assessed for $2,430,000 of 
which the city values the ground at 
about $1,900,000. Robert D. Elder of 
DeForest & Elder was the attorney for 
the sellers and Wasserman, Behr & 
Shagan represented the purchasers. 

Mr. Wasserman has been active in 
real estate ownership for many years 
and in addition to a number of holdings 
that he personally has for his own ac- 
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URGE WAR DAMAGE COVERAGE 


Hartford Fire and Hartford A. & I. 
Carrying Message to Public in 
National Magazine Ads 

With the appearance of Time, News- 
week and certain other publications on 
the newsstands this week, the insuring 
public will find a fire company advertis- 
ing a form of insurance which it is sell- 
ing in behalf of the Federal Government, 
and a casualty and bonding company ad- 
vertising a line which it does not even 
write. The Hartford Fire and the Hart- 
ford Accident & Indemnity are, in the 
public interest, taking page space to ad- 
dress a warning to the property owners 
of the nation who have not yet pur- 
chased war damage insurance. It is the 
purpose of the Two Hartfords in this 
way to assist in the sale of this impor- 
tant coverage by supporting the activity 
of the insurance producers of America 
in their efforts to cooperate with the 
WDC. 

Presenting a strong case for the wide- 
spread purchase of war damage insur- 
ance the advertisement says in part: 

“You own a store in New Hampshire, 
a farm in Illinois or some furniture lo- 
cated in an apartment in California. It 
isn’t a question of whether or not there 
is going to be a bombing or an invasion. 
The question is how you would be fixed 
without any insurance protection if there 
were one. 

“You don’t buy fire insurance with the 
idea that there is going to be a fire, nor 
windstorm insurance with the idea that 
there is going to be a tornado, nor auto- 
mobile liability insurance with the idea 
that you are going to injure someone 
with your car. 

“If an attack comes, no one can say 
when or where it will come or what 
damage will result. It is a shorter dis- 
tance by air from Tokio to Salt Lake 
City than from Tokio to San Diego. 








count and with friends along Seventh 
Avenue in the garment section he pur- 
chased and re-sold through the Noyes 
organization the “Butterick Building” 
and more recently the Noyes Co. sold 
to him and associates the thirteen-story 
building at 145-51 East 32nd Street and 
the former sixteen-story Royal Insur- 
ance Co. building at 84-88 | William 
Street. 
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Protect American Property Abroad 
With American Insurance... 


Insuring American-owned properties in foreign lands offers 
serious obstacles, such as complicated underwriting prob- 
lems ... unusual methods of doing business . . . unfamiliarity 


The AIU, foreign managers for a group of American fire 
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tion, years of foreign underwriting experience and efficient 
facilities that offer brokers and agents distinct advantages in 
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O. I. A. Covers DPC’s 
Synthetic Rubber Plants 


The Oil Insurance Association at Chi- 

cago is now writing insurance for the 
Defense Plant Corporation’s new syn- 
thetic rubber plants. Together with its 
insurance company members, the asso- 
ciation has determined that the hazards 
of these plants are nearly parallel with 
those of high octane gasoline plants. 
_ The oil association has engineering and 
inspection facilities which can be adapted 
easily to the new program, which is 
expected to expand considerably as the 
synthetic rubber plants increase. 





THEFTS OF AUTOS DROP 
Automobile thefts in Massachusetts up 
to September 30 this year amount to 
4,924 cars, compared with 5,546 for the 
corresponding period of 1941. Recoveries 
total 102 less than the number of cars 
stolen this year. 











Departments— 
CHICAGO 
PITTSBURGH 

SAN FRANCISCO 
KANSAS CITY 
INDIANAPOLIS 
PHILADELPHIA 
MONTREAL 
TORONTO 











Losses 





American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Knickerbocker Insurance Company of New York 
Organized 1913 


Merchants and Manufacturers Insurance Company 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 


Corroon & Reynolds, Inc. 


MANAGER 
92 William Street, New York 


paid exceed Two Hundred and Fifty Million Dollars 














DPC Asks 10% Cut in 
Rates and 5% Commission 


Executive Vice-President J. W. Sny- 
der of the Defense Plant Corporation 
has addressed a letter to the factory 
associations, factory mutuals and other 
insurers asking for a reduction of at 
least 10% in the premium developed 
under normal schedules for all policy 
contracts hereafter issued covering prop- 
erty of the corporation. On these large 
industrial plants financed through the 
DPC, Mr. Snyder also says, the pro- 
ducer, or adviser, is relieved of a lot 
of the ordinary prospecting for business 
and therefore a total commission ex- 
pense loading in excess of 5% “is not 
justified because of the limited services 
required for this special class of busi- 
ness. 





Commissioners’ Committee 


On War Risk Liabilities 


The National Association of Insurance 
Commissioners has appointed a commit- 
tee to consider the problem of fire in- 
surance companies indicating in their 
annual statement blanks their liability 
under the War Damage Corporation 
and casualty and accident and _ health 
companies indicating their liability un- 
der war hazard coverage. The com- 
mittee is to report recommendations to 
the commissioners’ executive committee 
within thirty days. 

Serving on this committee are Com- 
missioners Charles F. J. Harrington of 


Massachusetts, John B. Gontrum of 
Maryland and J. H. McCormack of 
Tennessee. 





Chicago Insurance Women 


Name Committee Chairmen 


At the first executive board meeting 
of the Insurance Distaff Executives As- 
sociation, the insurance women’s organi- 
zation in Chicago, October 5, the chair- 
men of standing committees appointed 
by the president, Mrs. Hugo Dalasi 
were confirmed as follows: 

Planning, Mrs. K. L. Belcher; mem- 
bership, May Carter, Continental Casu- 
alty; budget and finance, Hazel Alm- 
crantz, Niagara Fire; constitution and 
by-laws, Edith E. Edwards, Illinois Fire 
Underwriters; publicity, La Verne Hand, 
Penn Mutual Life. Mrs. K. L. Belcher 
was duly elected chairman of the board. 

Due to war activities of individual 
members, programs with speakers dur- 
ing the current year will be curtailed. 
The first regular meeting of the group 
was held October 15 with dinner at the 
Normandy House, when plans for the 
year were discussed. 
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Boston Insurance 
Library Ass’n Meets 

yeDLICOTT AGAIN PRESIDENT 

Library Continues to Render Many 


s of Service; Over 12,600 
Callers During the Year 





At the annual meeting of the Insur- 
ance Library | \ssociation of Boston held 
October 9 William B. Medlicott was re- 
elected president ; James I. Crafts, vice- 
president of the Tireman’s Fund, was 
re-elected vice-president ; D. N. Handy, 
gecretary-treasurer, and Abbie G. Glover 
was elected to the newly created office 
of assistant secretary-treasurer. 

Trustees elected to complete the board 
were Kenneth H. Erskine, local mana- 
ver Boston branch of the Liverpool & 
London & Globe; Robert A. Sullivan, 
member of the firm of Hinckley & 
Woods; I. Lloyd Greene, vice-president 
of the Boston Insurance Co.; Herbert 
(. Fairfield, member of the firm of Fair- 
feld & Ellis; and Paul J. Woodcombe 
of the firm of H. A. Hatch & Son, 
Fitchburg, Mass. 

About 12,600 callers used the library’s 
facilities and 4,549 requests for informa- 
tion required the assistance of the staff. 
The total membership is now 262, of 
whom 200 are active members. Of the 
active members 128 are members of the 
New England Insurance Exchange and 
exempt from payment of dues. There 
are thirty-nine associate resident mem- 
bers, nineteen associate non - resident 
members, one contributing, two sustain- 
ing and one honorary. 

During the year 768 items other than 
clippings and ephemeral material were 
added to the library collection; 2,224 
cards were typed for the catalog and 
seventy-seven borrower’s cards were is- 
‘ued to members and evening class stu- 
dents. 

Use of the Library 

Continued use of the library was also 
made by college students, the insurance 
press, financial, statistical, architectural 
and legal research workers. The com- 
plete files of magazines, reports, direc- 
tories and statistical services are often 
the only sets available and proved their 
usefulness. The file of rule books, cor- 
rected to date, of the various rating as- 
sociations have often been of assistance. 
Such subjects as war risk insurance, re- 
newal certificates, taxes during the first 
World War have been of particular in- 
terest, Eight new maps were added and 
nnety-seven maps were corrected. Air 
raid wardens and other civilian defense 
oiicers were permitted to use the maps 
if they presented proper credentials. 
Evening classes were conducted for 
the thirty-second consecutive year and 
ll classroom hours were given over to 
the work. The subjects covered were 
casualty insurance, suretyship, inland 
marine, general principles and fire in- 
surance. As in preceding years prizes 
were offered by the Boston Insurance 
Co, Employers’ Liability and the Massa- 
chusetts Bonding. 





Question Legality of 
Powers of the C. U. A. 


Legality of the Canadian Underwrit- 
ers Association to fix commission rates 
to insurance agents, under the new 
agency contracts which have been sent 
out to agents for their signature, is be- 
Ing questioned in Canada. It is claimed 
that not even the federal authorities en- 
joy such a privilege. 


ATLANTIC MUTUAL DIVIDEND 
Trustees of the Atlantic Mutual have 
declared a dividend of profit of 15% 
oa four classes of policies whose expira- 
ion dates have recently occurred or will 
occur between November 1 and January 
ot next, 








LICENSED IN ISLANDS 
The American International Under- 
Ntiters Corp. has been licensed to do 
Usinéss in Martinique, Gaudeloupe and 
‘Tench Guiana. 
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Veteran National Board 
Engineer Dies at Age 





MAJOR JOHN H. HOWLAND 


Major John Hastings Howland, one 
of the heads of the engineering staff 
of the National Board of Fire Under- 


writers until his retirement on a pension 
in 1938, died Sunday at the New London, 
N. H., Hospital. He was 72 years old 
and is survived by his widow, a brother 
and a sister. 

Major Howland, who served the Na- 
tional Board for thirty years, was born 
in New Bedford, Mass., and started his 
engineering training in the New Bedford 
water department. Later he went to 
Boston where he worked with several of 
the foremost hydraulic and mechanical 
engineers. He completed a civil engi- 
neering course at the Massachusetts In- 
stitute of Technology, class of 1897. 
After two years’ post graduate work in 
and around Boston he went to the 
Hawaiian Islands where he became Ter- 
ritorial Superintendent of Public Works 
and superintendent of the Honolulu 
water works. 

In 1907 Mr. Howland returned to the 
mainland and joined the National Board 
in 1908. He made surveys of water 
systems all over the country and was 
recognized as one of the leading authori- 
ties in that field. He was commissioned 
major during the first World War when 
he worked out of the Quartermaster 
General’s office in Washington. 


HEAD WINNIPEG INSTITUTE 

Hugh P. Ham, branch manager of the 
British America Assurance, has been 
elected president of the Insurance In- 
stitute of Winnipeg. Other officers for 
the 1942-43 season are honorary presi- 
dent, D. Bruce Murray, Pool Insurance; 
vice-president, N. C. Woodcock, Cale- 
donian Insurance; secretary, G. E. Bud- 
den, Western Canada Insurance Under- 
writers; treasurer, C. R. Francis, Can- 
adian Fire. 

Council members are as follows: T. G. 
Cox, Canadian Surety; A C. Ruby, Eagle 
Star; Robert Rankin, Phoenix of Hart- 
ford; George Burne, London & Lanca- 
shire; J. Venables, Employers’ Liability ; 
B. Mackid, Continental; D. A. Steven, 
Osler, Hammond & Nanton. 





E. L. ADAMS IS INSTRUCTOR 

Edward L. Adams, sales manager of 
Perkins & Geoghegan, is instructor of 
the insurance classes of the University 
of Cincinnati Evening College, spon- 
sored by the Cincinnati Fire Underwrit- 
ers Association. The classes, which be- 
gan in September, embrace all lines of 
insurance except life. Secretary Joseph 
F. Schweer of the agents’ association 
has announced that tuition will be re- 
funded to any student called into the 
armed forces. 










72 Canadian War Damage Supervisor 


Talks on Rates, Underwriting Rules 


James Matson, manager for Canada 
of the Royal and the Liverpool & Lon- 
don & Globe and associated companies, 
who is supervisor of Canada’s war dam- 
age insurance, has granted a press inter- 
view for the purpose of answering ques- 
tions arising from the introduction of 
war risk insurance into the Dominion. 

Questioned as to whether he thought 
industry had a legitimate complaint that 
the rate of 25 cents per $100 with 
00% coinsurance obligatory was too high, 
he answered in part: “I do not think 
anyone is qualified to say what the cor- 
rect rate should be. When anyone says 
the rate is too high, he is comparing 
it with some other kind of rate... in 
most cases fire insurance. No valid com- 
parison can be made between these two 
hazards. A firm can take all sorts of 
precautions against fire hazards to re- 
duce its risks. But some of the measures 
taken to decrease fire hazards, by using 
fire resistant materials of construction, 
sprinkler systems, etc., have been found 
in some cases of bombing to increase 
the destructiveness of the explosive. 

Approach to Rate Problem 

“Moreover, with war damage we do 
not know how or when or where the 
enemy is going to strike and therefore 


‘we have to approach the question of 


rates for this type of risk in a broad 
way. After giving a great deal of con- 
sideration to this point we feel that the 
general rate is the more equitable way 
than to give too much consideration to 
how each individual building is con- 
structed. There is not only one risk but 
various risks involved in war risk in- 
surance. It also covers explosion of 
munitions which are in the hands of 
third parties.” 

Regarding the question that the claim 
has been made war risk insurance is un- 
fair when it demands that all properties 
of a company in Canada must be in- 





WAR CONTROL HANDBOOKS 


Issued by N. Y. Journal of Commerce, 
They Deal with Price Regulations 
And Foreign Trade Controls 
Two new war control handbooks—one 
digesting all price and priority regula- 
tions now in effect and the other sum- 
marizing the controls on imports and 
exports—have just been published by the 

N. Y. Journal of Commerce. 

Everv OPA price ceiling or rationing 
order and every WPB “L,” “M” and “P” 
regulation is covered in the compact 
32-page “War Controls Guide.” Indus- 
tries and commodities are listed alpha- 
betically along with a brief digest of 
the various OPA and WPB regulations 
and amendments affecting each item. 
Over 2,100 individual rulings have been 
edited, weeded out and indexed in the 
effort to present a quick, authoritative 
overall picture of existing war controls. 

The new “Import-Export Control In- 
dex” lists all existing controls in im- 
ports and exports along with the ship- 
ping priority rating and licensing sym- 
bols assigned to the various commodities. 

Copies of either of these two hand- 
books may be had at 25 cents each from 
the N. Y. Journal of Commerce, 63 Park 
Row, New York. 





GLENS FALLS GOV’T LIST 

The Glens Falls has issued this month, 
in connection with the Poster going to 
agents and others, a list of all the of- 
fices and bureaus in Washington which 
are popularly referred to by three or 
four letter abbreviations. It is called 
“A to Z in Washington.” 





MARINE INSTITUTE TO MEET 

The American Institute of Marine Un- 
derwriters will hold its forty-fourth an- 
nual meeting on Thursday, October 22 


at 99 John Street, New York City. _ 


sured to obtain insurance on those of 
its properties in the danger zones, Mr. 
Matson states in part: 

“One of the main difficulties in the 
way of preparing a plan of compulsory 
insurance has been that the basis for 
such a scheme did not exist in this 
country. We wanted it to be a national 
plan because that is the proper way to 
take care of those unfortunate enough 
to suffer loss directly resulting from the 
war. It was advisable to get the scheme 
into operation without any delay and it 
was also the majority view that a volun- 
tary system is more in the Canadian 
tradition than compulsory insurance 
would be. Consideration of the opera- 
tion of this plan on a voluntary basis will 
also provide data for study and it thus 
gives a basis for a better considered 
compulsory scheme, if the government 
should ever decide for it, than could be 
obtained by going at once into a com- 
pulsory plan. At present the govern- 
ment provides a voluntary method to 
spread war damage on a_ nation-wide 
basis. If a person decides to join he, 
therefore, has to accept this national 
basis and insure his total stake in Can- 
ada.” 

On the question of why varying rates 
were not introduced, as is the case in 
the United States, Mr. Matson states: 
“Think over the difficulties in the way of 
our zoning this country on the basis of 
what the enemy would consider to be at- 
tractive targets. That would also be 
creating bargain areas for such insur- 
ance in the dominion and it would be 
the cause of much difference of opinion 
and possibly of dissension. So we take 
the position that we should charge one 
rate throughout Canada. There is no 
statistical information available for es- 
tablishing a scientific variation of rates, 
but the rate of 25 cents per $100 we did 
think fair to start with.” 


RISK RESEARCH OFFICERS 


R. D. Guernsey Elected President; Other 
Officers and Directors for Year 
Are Named 

R. D. Guernsey of Frederick Loeser 
& Co., Inc., of Brooklyn, has been elect- 
ed president of the Risk Research In- 
stitute, an organization of insurance buy- 
ers representing many of the largest in- 
dustrial and mercantile firms in the 
country. He succeeds Ralph H. Bell of 
the United Parcel Service. 

Other officials named by the Institute’s 
board of directors include first vice-pres- 
ident, Kenneth C. Bell, Chase National 
Bank; second vice-president, H. I. Klein- 
haus, National Retail Dry Goods Asso- 
ciation; secretary, G. E. Rogers, Robert 
Gair Co. (re-elected); treasurer, W. H. 
Palmer, Lowe Paper Co. 

Directors of the coming year are Hen- 
ry Anderson, Paramount Pictures; R. S. 
Bass, A. E. Staley Manufacturing Co.; 
Ralph C Bell, United Parcel Service; G. 
C. Bennett, Bankers Trust Co.; W. W. 
Clement, Associated Lerner Shops; S 
S. Graham, Union Switch & Signal Co.; 
A. F. Hutchinson, American Cyanamid 
Co.; Joseph A. Powers, Bigelow-Sanford 


Carpet Co., Inc.; J. A. Robinson, Mc- 
Kesson & Robbins, Inc.; J. F. Schlesin- 
ger, Bendiner & Schlesinger; A. M. 


Schmidt, John- Manville Corp.; J. H. 
Thomas, General Foods Corp.; Cooper 
D. Winn, Guaranty Trust Co. of New 
York (and the officers). 





MASS. AGENTS’ EXAMS 

The Massachusetts Insurance Depart- 
ment has resumed its schedule for two 
examinations a month for applicants for 
agents’ licenses in Boston. Tests will 
be held on the first and third Wednes- 
day of each month in Boston. The 
Springfield examinations will continue t 
be held on the third Friday of each 
month. 

















Underwriters Cooperating With Gov’t; 
But Do Not Agree With All Its Ideas 


Marine insurance in a world at war 
was the broad subject analyzed by Pres- 
ident William D. Winter of the Atlantic 
Mutual when he addressed the eleventh 
annual convention of the National Asso- 
ciation of Mutual Insurance Agents this 
week at the Hotel New Yorker in New 
York City. has hap- 
pened in the marine war insurance field 
the outbreak of the de- 
scribed also the present 
which the United States Government and 


Reviewing what 


since war he 


situation in 


the commercial marine underwriters are 
offering war risk insurance facilities. 

Although the American commercial 
marine underwriters have been coopera- 
tive from the beginning, Mr. Winters 
said, they have not been able to see eye 
to eve with the reasoning of the Gov- 
ernment. Because of the much lower war 
risks rates offered by the insurance bu- 
reau of the War Shipping Administra- 
tion much of the cargo business has now 
sone to the Government. Telling of the 
variance in ideas between underwriters 
and the Government of what rates should 
be charged on some types of cargoes 
Mr. Winters said: 

Eelieves Cost Factor Should Not Be 

Disregarded 

“Tt is our belief, as underwriters and 
as citizens, that commodities should be 
sold for what they cost at the place of 
sale. Take, for example, coffee. The 
commercial rate for insuring a cargo of 
coffee from Brazil to the United States 
is 20% and the Government charges 
thirty-five cents per $100. Thus a pound 
of coffee is sold to the consumer at a 
cost that does not reflect the various 
factors involved in delivering that com- 
modity to the consumer's door. This is 
equally true of a variety of commodities 
which are insured by the Government at 
non-compensatory rates. 

“The Government has three schedules 
of rates for various commodities which 
differ widely, although the different 
commodities are carried in the same bot- 
tom and exposed to the same hazards. 
Furthermore, it seems strange that a 
cargo of coffee can be brought from 
Brazil to New York insured with the 
Government at a rate of thirty-five cents 
ver $100, while a cargo of machinery 
from New York to Brazil is in- 
sured by the Government at 15%. In 
other words the ways of Government are 
mysterious and past finding out. How- 
ever, the underwriters, notwithstanding 
the difference in viewpoint, have co- 
operated and, I hope, will continue to 
cooperate fully with the efforts of the 
Government to win the war.” 

Mr. Winter said that only recently 
have losses declined to such an extent 
that commercial war risk underwriting 
has been profitable. Although the situa- 
tion now seems under control under- 
writers have not yet had a chance to 
recoup the losses already incurred. 

Opposed to Permanent Government 

Activity 

Looking to the future Mr. Winter 
warned against a tendency in Govern- 
ment departments toward taking over 
marine insurance as distinguished from 
marine war insurance under Government 
agency. “All such efforts are and will 
be opposed by the marine underwriters, 
and up to the present time, I am happy 
to say, our efforts have been successful 
and the Government has not entered the 
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Painting by Leopold Sevffert 
WILLIAM D. WINTER 


field of pure marine insurance. When 
it is considered that the British Govern- 
ment, which will be our chief competitor 
after the war, does everything possible 
to foster and develop its marine insur- 
ance facility, it does seem a rather short- 
sighted policy on the part of any Gov- 
ernment official or agency that they 
should do anything which would tend to 
break down a marine facility which will 
be absolutely essential to the conduct 
and development of American commerce 
after the war.” 

Telling briefly of developments since 
the outbreak of war in 1939 Mr. Winter 
said: 

“The underwriters had anticipated at 
the outbreak of war that the first activ- 
ity of the enemy would be to bomb the 
larger ports. To the surprise of every- 
body, this did not happen: Nevertheless, 
the underwriters encountered serious 
losses at the beginning of hostilities be- 
cause the German Government ordered 
all its ships into ports of refuge. While 
this did not necessarily result in any 
damage to the cargo it did involve heavy 
expense in getting the cargo on to des- 
tination. It would serve no useful pur- 
pose for me to discuss the technicali- 
ties involved—and there were many of 
them—in disposing of these cargoes. Sut- 
fice it to say that it resulted in very 
serious dollar losses to the underwriters. 

“From that time on as the war picture 
developed the underwriters were easily 
able to cope with all of the problems 
presented. Very reasonable rates for pos- 
sible hazards were charged and in fact 
the underwriters were rather astonished 
at the absence of the type of losses that 
had occurred so frequently in the last 
war, that is, the series of losses due to 
raiders on the high seas. I do not mean 
that we did not have losses of this na- 
ture but the whole development of the 
war picture was quite different from that 
which we had anticipated in trying to 
draw a pattern from the experience of 
the last war. 

“And so the business continued on, 
through periods of quiet and _ periods 
when losses were somewhat severe, but 
the whole situation was one where it was 
never necessary to charge what might 
be termed high rates—the average rate 





up to our entrance into the war having 
been less than 1% of the insured value. 
Pearl Harbor Changed Picture 

“Pearl Harbor changed the whole pic- 
ture, and from that point on the under- 
writers found themselves faced with a 
situation which they had not contem- 
plated and which rapidly got out of con- 
trol. On the hull side, except in a few 
cases, American owners did not insure 
the risks of war on their tonnage, de- 
ciding that the hazards that would be 
encountered on the relatively safe pass- 
ages that their boats would follow and 
the fact that their vessels flew the Amer- 
ican flag, produced a risk that they could 
run for their own account. Where own- 
ers had vessels under foreign flags, they 
did insure them, but the percentage of 
the total American fleet that was in- 
sured against war risk was relatively 
small. 

“While provision had been made for 
the Government to do war insurance, the 
law was so restricted—and I might say 
against the advice of the marine under- 
writers—that the Government was unable 
to provide a facility sufficient to take 
care of the American owned hulls. This 
was due to the fact that the law did not 
permit the Government to insure foreign 
flag vessels, and it did not permit them 
to insure vessels carrying contraband. 
Furthermore, the OPA had started its 
operations and there was a great desire 
on the part of the Government to control 
prices and to put ceilings on freight 
rates that had the effect of limiting the 


height to which insurance rates could 


rise, 

“The Government asked the marine 
underwriters in February if they would 
be willing to quote war rates to insure 
vessels for periods of thirty and sixty 
days, pointing out that the Government 
was not in a position, under the laws 
that then existed, to take care of all the 
vessels. After very careful considera- 
tion and not without grave doubt as to 
the wisdom of the practice, the under- 
writers agreed to the Government’s re- 
quest and named rates effective on Feb- 
ruary 15 which would protect vessels up 
to March 31 without any change in rate. 

“While the submarine activity had al- 
ready become a grave menace on our 
coast, it had not been unduly severe and 
the underwriters, feeling that the nor- 
mal Naval protection would be available 
on the routes, named a rate which 
seemed adequate. Events quickly proved 
that the rate was entirely inadequate, 
as it appeared that whatever protection 
there was available was altogether in- 
sufficient to combat the hazard, so that 
by March 31 the underwriters found 
themselves with losses, in the aggregate, 
many times greater than the premium 
charged. 

Hull Risks Go to Government 

“In the meantime steps were taken to 
amend the law and by March 31 the 
Government was in a position fully to 
care for all of these ships, and named 
rates which were lower than the com- 
mercial rates for the next period of 
thirty days, so that our business on hulls 
evaporated. We were left with our losses 
without an opportunity to recoup them. 

“In the field of cargo insurance events 
were following a similar pattern, and the 
losses were mounting rapidly, but in this 
field the underwriters had an opportun- 
ity to get their house in order as rates 
were quoted from day to day, and they 
were quickly changed to meet the in- 
creasing hazard due to the U-boats. 
Nevertheless, the losses mounted much 
more rapidly than the increase in pre- 
mium, a situation which continued well 
on to the Summer of this year. It is 
only recently that underwriters are 
breathing a little more freely, feeling 
that perhaps they have at last gotten 
the situation under control, although 
they have not had an opportunity to 
recoup the losses already incurred. 

“This situation is intensified by the 
fact that owing to the desire of the 
Government to control rates, the War 
Shipping Adiministration felt that they 
would have to agree to insure certain 
import cargoes at non-compensatory 
rates. They asked the underwriters if 
they would be willing to act as agents 
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NEW WSA WAR RATE Lis 


One Bulletin Replaces All Former Rate 

Sheets Except One; Rates V 

From 14% to 30% 

The War Insurance Division of th 
War Shipping Administration on Oca. 
ber 10 canceled, with one exception, al 
former war risk bulletins relating to 
cargo insurance and replaced them with 
a single master list of rates. There had 
been ten different rate bulletins issued 
between April and September 13, The 
new rate sheet, called Bulletin No, Ci 
is largely a compilation of previous byl. 
letins except No. C-7, covering exports 
to other than United States territories 
and possessions, which still remains jp 
force. 

The new bulletin is divided into seven 
sections. The first applies to commodi- 
lies carried to the United States or to 
or between its territories and_posses- 
sions. The rates vary from 25 cents per 
$100 of insurance for coffee, cocoa, fer. 
tilizers and cresylic acid to 75 cents for 
cane sugar cargoes from Hawaii. 

Section 2 carries rates for petroleum 
products in bulk, with rates ranging from 
25 cents to 1%, the last applying on U, §. 
Atlantic to or from Pacific ports, 

Section 3 is the longest and includes 
rates for imports to the United States 
from all parts of the world. This list 
quotes two schedules of rates, an “A” 
list at January 1 levels for essentials, 
and a “B” list, consisting of items and 
commodities not considered by the Office 
of Price Administration as requiring low 
ceiling prices. In this section an “A” 
rate of 15% and “B” rate of 30% are 
quoted on imports from Palestine, Syria 
and Turkey, from Vladivostok across the 
Pacific and from Russian White Sea 
ports and Murmansk. 

On Caribbean Sea district imports the 
“A” rate is 75 cents and the “B” rate 
5%. From Fgyptian ports the rates are 
and 74%%. Identical rates of 10% 
are quoted for all imports from Ireland 
via west coast English ports. From Por- 
tugal and Spain via Lisbon the rates are 
714% and 12%. 

Section 4 is devoted to shipments to 
the Hawaiian Islands with the highest 
rate 4%, on cargoes from Australia. Sec- 
tion 5 deals with shipments to Puerto 
Rico, Virgin Islands and Canal Zone 
and Section 6 carries rates on shipments 
to Alaska, the rates running from 25 
cents to 14%. Section 12 has rates on 
shipments between ports in continental 
United States. Above Cape Hatteras the 
rate is 14%. On cargoes which travel 
below Cape Hatteras the rates are 4, 5 
and 6%, the last quoted being on Atlan- 
tic-Pacific shipments. 


Frank F. Koehler, Veteran 


. . 

Marine Cargo Surveyor, Dies 

Frank F. Koehler, retired head of 
Koehler & Koehler, Inc., cargo surveyors 
located in New York City, died October 
8 at his home in Brooklyn. He was 80 
years old and for the last ten years had 
served as treasurer of the Insurance 
Society of New York. Mr. Koehler had 
been active in the marine insurance field 
for nearly sixty years and founded the 
surveying firm of Koehler, Kemp & 
Koehler, which later changed its name 
to the present title when incorporation 
took place. Surviving are two sons, one 
of whom, Frank, Jr., is now president 
of the corporation. 

Mr. Koehler was elected to the execu- 
tive committee of the Insurance Society 
of New York in 1924. He became vice- 
president in 1927, a director in 1929 and 
treasurer in 1932, 





of the United States Government in 
writing these risks. During July under- 
writers worked valiantly to put them- 
selves out of business and succeeded by 
the end of that month, so that starting 
with the first of August every insurance 
company in the country writing marine 
war insurance was acting as an agent 
of the United States Government in the 
issuance of open cargo policies on im- 
ports. The result of this is that prac- 
tically all the import cargo war business 
has gone over to the WSA.” 
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Auto P. L. Rate Situation Unsettled 
By American Auto’s Reductions 


Stock and Mutual Bureau Members Confer on Country-wide 





. “Comprehensive liability with its broad 
features of coverage is preferred by 
many insurance buyers instead of the 
individual coverage forms usually sold. 
“Personal liability insurance has be- 
come more and more popular and we 
are now pleased to announce that this 
May be written on a comprehensive 
basis, This form, for the nominal addi- 
tional premium of $2, basic limits, pro- 
vides the most complete public liability 
Protection to an individual that has as 








Picture; Carriers in Michigan, Iowa, Taking In- 
dependent Action; Decision Soon 
The auto P. L. rate situation has been _ tional top speed limit plus the early im- 
almost continuously under discussion by pone © gasoline ee in Mid- 
west, far West and Southern states will 
the special committee of the National bring fewer claims. But higher costs of 
Bureau of C. & S. Underwriters since repairs and parts have kept actual loss 
American Auto of St. Louis, one of the to the companies about at the former 
leading independent companies in this level. 
jeld, announced its own lineup of reduc- : og gee ating ie Me a reduc- 
ions on a countrywide basis. Previous- pea op Tete ition to the Wolverine are the 
ly, the member companies of both the sc ea Lansing; Wolverine of 
National Bureau and Mutual Rating Bu- =< OWastac; | Preferred Automobile _ of 
ream had agreed upon reduced rates for py Rapids; Citizens Mutual Automo- 
the Eastern rationed states, but Ameri- ile; Frankenmuth Mutual Auto; Ohio 
can Auto’s unexpected action, it is said, os Hamilton, and American 
precipitated general discussion of the —— oF ndianapolis. ib - Perera 7 
pee picture. this rate reduction has been exerted by 
insurance department officials. 
Up to yesterday, when. a general meet- : 
ing of National Bureau member com- Iowa Companies Soon to Act 
panies was held at 60 John Street, New lowa_casualty companies, in anticipa- 
York, no final decision as to the reduc- tion of gasoline rationing and reduced 
tion had been made. William Leslie, speed limit of cars, plan to reduce auto 
general manager of the bureau, as chair- p | and P. D. rates, according to Alex 
wan of the special committee on the Nelson, president, Hawkeye Casualty. 
auto liability rate situation, made a com- The reduction, which will be put through 
prehensive report. Originally it had been by most of the conference, non-confer- 
hoped to extend the 20-10- 10 reductions ence and mutual companies, is expected 
countrywide (where permitted by state to compare with those recently an- 
supervisory officials) but this now seems pounced by American Auto. But non- 
to be in the discard. conference and mutual carriers are like- 
Michigan Carriers Act ly to charge slightly more than American 
In the meantime, six Michigan com- Auto. The new rates, it is said, will 
panies and two from nearby states, in take into consideration estimated mile- 
session at Lansing, October 12, decided age which car owners drive. 
voluntarily to reduce auto P. L. rates It was believed the Iowa reduction 
by approximately 20% as of October 15. will be made to meet the competition of 
These reductions are on an individual Illinois companies rather than the Amer- 
company basis as each carrier has its ican Auto. No announcement has been 
own rating setup and coverages, and made by the conference stock com- 
rates at present are far from identical. panies but they are expected to follow 
Harvey C. Fineout, secretary of the the action of the non-conference and 
Wolverine Insurance Co. of Lansing, mutual companies. 
brought the companies together and con- The change in automobile rates may 
ducted a general discussion on factors result in the withholding of the new 
in the automobile situation which make comprehensive personal liability policy 
advisable the action taken. No definite which the Iowa Insurance Department 
data were furnished by any of the car- recently approved for the American Auto. 
Tiers represented to indicate that a It was learned that another Iowa com- 
downward trend in losses has begun, but pany had prepared a similar type of 
all the indications are in that direction. policy but because of the rate changing 
It was felt that the 35-mile-an-hour na- has decided to withhold it temporarily. 
PERSONAL LIABILITY TO FORE yet been put on the market. It would 
a be wise for you to discuss this coverage, 
Sale of This Line on Comprehensive not only with new clients but also with 
Basis Urged; William St. Offices those for whom you now have residence, 
Get Plenty of Literature personal liability, golf or sports liability 
Simultaneous with announcement Tues- SOYETA8ES- 
asimtancons with announcement Tues- “EN is the time to be of real servic 
prehensive ple ‘liability policy to your Seacette clients or prospective 
“along William Street,” other comp clients with the resultant harvest of in- 
eet, otner company creased commissions to yourself.” 
branch offices got busy and circularized 
cers and agents about thei own yqisg BENNETT TO MARRY 
; ‘ - 
published for producers by the Aetna Miss Gay Bennett, secretary to Resi- 
Casualty & Surety’s New York offices, dent Vice-President Vincent W. Gallag- 
had the following to say: her of Standard Accident’s New York 


bonding office, will be married October 
25 to Private Cesare Golino, who is sta- 
tioned at the Overseas Discharge and 
Replacement Center in Boston. The 
ceremony will take place at Ascension 


Church, Elmhurst, L. I. 


STRICKLAND’S HOLE-IN-ONE 

Fred H. Strickland, vice-president, 
New Amsterdam Casualty, recently made 
a hole-in-one while playing golf at the 
Rolling Golf Club in Batimore. 








Federal Supervision 
Threat Seen by Train 


TALKS AT MUTUAL AGENTS MEET 


Keynotes Wartime Program in N. Y. 
City; L. A. Menegay Gives Casualty 
Excess Insurance Facts 


John L. Train, president, Utica Mu- 
tual, one of the chief speakers at the 
annual meeting of the National Associa- 
tion of Mutual Agents this week at Ho- 
tel New Yorker, N. Y., made daily news- 
paper headlines in declaring in his ad- 
dress “After the War—What Then?” 
that a demand will continue for the 
Federal supervision of the insurance 
business and the possible incorporation 
of private insurance companies under a 
Federal law. Mincing no words, Mr. 
Train declared that “this demand will be 
effective unless the various insurance 
departments through the National Asso- 
ciation of Insurance Commissioners can 
come to a definite agreement, and the 
legislative bodies of the various states 
put into effect such an agreement re- 
garding the operation of our business 
in the various states.” 

The speaker further predicted that 
within the very near future the Supreme 
Court of the United States will have an 
opportunity of passing on the question 
as to whether insurance is commerce. 
He explained: “Many believe that the 
court will reverse its decision of Paul 
vs. Virginia and will hold that insur- 
ance, being commerce, is a business sub- 
ject to Federal legislation, if the com- 
pany does business in more than one 
state.” 

After the War 


future of insurance after 
Train offered the following 
comments: 


“Many changes are coming. The stock 
companies must reduce their overhead 
expense in order to continue in business 
—and the greater part of such expense 
reduction will come from the agent’s 
commission. It is also very probable 
that many of the stock companies will 
adopt, at least for the large risks, direct 
solicitation and servicing. This reduc- 
tion in expense will mean a reduction 
in cost to the policyholders. Heretofore 
the policyholders of a stock company 
have been only a means to an end, but 
hereafter the policyholder, who should 
always be considered the first party in 
interest, will be given a break at the 
expense of the stockholders. 

“The demands of the policyholder for 
insurance at a lower cost have made 
the stock companies realize that in or- 
der to compete with the mutual com- 
panies they must reduce their costs and 
improve their service. ' 

“Within the reasonably near future, 
laws will be adopted which will permit 
one company to write all lines of fire 
and casualty insurance. This will be a 
great convenience to the policyholders. 
One contract will be issued which will 
cover all property hazards of the prop- 
erty owner. It is even conceivable that 
one insurance policy, issued by one com- 
pany, will cover all direct loss to prop- 
erty which the insured mav sustain and 
also all the insured’s liability to others 
for his negligent acts. 


As to the 
the war, Mr. 


Non-Assessable Policies 


“After January 1, 1943, the laws of 
no state will prohibit the issuance by 
mutual companies of non-assessable pol- 
icies, and most of the larger general 
writing mutual fire and casualty com- 
panies will after that date issue non- 
assessable policies. This will take from 
our stock company competitors one of 
the arguments that they have used 
against mutual insurance. The liability 
to assessment has never been an essential 
element in mutual insurance, but the ef- 
fect of having the assessment clause in 
mutual policies has been misrepresented 
by many of our competitors. 

“Broader coverage and insurance pro- 
tection under more simplified and stand- 
ardized policy forms will be furnished, 
and it is interesting to note the progress 

(Continued on Page 32) 


Casualty Managers of 
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N. Y. Have Press Day 


WM. CRAWFORD IN SPOTLIGHT 


Ass’n Host to Insurance Newspapermen; 
W. J. Thompson of Globe Indemnity 
Chairman; Get Better Acquainted 
The Casualty Managers’ Association of 
New York City, which was organized in 
February, 1925, by John S. Turn, retired 
Aetna vice-president, and which has been 
a constructive force along William Street 
ever since, was the host at its opening 
Fall luncheon meeting October 14 to 
members of the insurance press. It was 
a “get better acquainted” gathering 
which was somewhat of an innovation 
for the managers’ association as it is 
believed to be the first time that insur- 
ance newspapermen have been present 


at its meetings. 

Both managers and the press thor- 
oughly enjoyed this get-together at 
which, appropriately, William S. Craw- 
ford, veteran insurance editor of the 
New York Journal of Commerce, was 
in the spotlight. He has been in news- 
paper work for fifty-two years. He 


was introduced to the managers by Clar- 
ence Axman, president and editor, The 
Eastern Underwriter. ’, J. Thompson, 

Globe’s New York manager, was the 
presiding officer, and is this year’s chair- 
man of the association. 

Among the insurance newspapermen 
attending besides the aforementioned 
were the following: E. Weston Roberts, 
Insurance Advocate; W. A. Hamlin, 
Spectator; Wallace L. Clapp, The East- 
ern Underwriter; David Porter, Insur- 
ance Field; Elmer Miller, Jr. Journal 
of Commerce; W. Warren Ellis, Insur- 
ance Broker-Age; George R. Fairleigh, 
American Agency Bulletin. Absence of 
L. Alexander Mack, Weekly Underwrit- 
er, and George A. Watson, National 
Underw riter, was regretted. 

Everette Hunt, counsel, Insurance Fed- 
eration of New York, Inc., was also a 
guest and spoke about today’s annual 
convention at Hotel Astor. 

In opening the after-luncheon meet- 
ing Chairman Thompson gave out the 
good news that Alonzo Gore Oakley, 
vice-president, United States F. & G, 
who has been in the hospital, was now 
convalescing at Lake Placid. Before 


many weeks he will be back at the office. 





Vv. W. GALLAGHER IN NAVY 


Commissioned Lieutenant (s.g.) and As- 
signed to Maritime Commission 
As Insurance Advisor 


Vincent W. Gallagher, resident vice- 
president of Standard Accident i in charge 
of its bonding department in New York 
since early 1940, has recently been com- 
missioned a lieutenant, senior grade, in 
the U. S. Navy and assigned to the 
Maritime Commission at Washington, 
D. C. He reported there for duty on 
October 15, and it is understood that he 
will act as general advisor on insurance 
matters to Admiral Emory Land, chair- 
man of the Maritime Commission. 

Before leaving New York for Wash- 
ington, Mr. Gallagher was given a fare- 
well party by his associates in Stand- 
ard’s bonding department here. Their 
gift to him was a ceremonial sword. 
J. P. Hacker, vice-president in charge 
of bonding operations for the Standard, 
was among those attending. 

Mr. Gallagher recently observed his 
fifteenth anniversary with the Standard 
Accident. His entire career with the 
company has been in New York, starting 
as an investigator, then superintendent 
of the bonding department and in 1935 
its associate manager under Welles L. 
Allen, now retired. Under his supervi- 





sion surety business of the New York 
office has steadily increased. 
ON MID-WEST TRIP 
F. W. Potter, Field Supervisor, Aetna 


Casualty & Surety, is on a swing through 


the mid-west. 
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Current and Future Trends Given 


In G. F. Michelbacher’s New Book 


“Casualty Insurance Principles” in Second Edition Is Coopera- 


tive Effort of Experts; Plan Suggested for Regulating 
Production Costs 


The second edition of “Casualty Insur- 
Michelbacher, 
Indem- 


ance Principles” by G. F. 
vice-president, Great American 
nity, with cooperation of a group of spe- 
cialists, publication of which was an- 
nounced recently in The Eastern Under- 
writer, contains much of current value 
in the light of developments and changes 
1930 when the came 
The 


phase of the casualty business nor the 


since first edition 


out. authors have overlooked no 


factors necessary for its successful prac- 
tice. Much of the explanatory and il- 
lustrative material in the new edition has 
been entirely rewritten so as to keep 
pace with the changes of the past decade. 

Commenting upon these changes, Au- 
thor Michelbacher observes in his pref- 
ace that all of them have exerted some 
influence upon casualty insurance which, 
as the most recently established branch 
of the insurance business, has become 
the great “catch-all” whose capacity has 
been gradually expanded to provide the 
public with protection against new haz- 
ards. 


First Two Chapters by Blanchard 


As in the first edition, the first two 
chapters, respectively on “Casualty In- 
surance” and “Insurance Carriers” were 
written by Ralph H. Blanchard, School 
of Business, Columbia University, who is 
editor of McGraw-Hill Insurance Series 
of which this volume is a member. Rex- 
ford Crewe, production superintendent, 
New York office, Hartford Accident, 
contributed the chapter on “The Insur- 
ance Transaction.” Herbert W. J. Har- 
grave, member, New York bar, wrote 
on “The Claim Department.” C. F. 
Hebard, assistant director, New York 
State Insurance Fund, in charge of pay- 
roll audits, on “Audits of Exposure.” 


Perryman New Contributor 


Only new contributor in the second 
edition is Francis S. Perryman, secre- 
tary and actuary, Royal Indemnity, who 
rewrote the chapters on “Rate Making 

-Manual” and “Merit Rating.” In 
addition, H. W. Heinrich, Travelers’ as- 
sistant superintendent, engineering and 
inspection division, has brought his chap- 
ter on “Engineering” up-to-date, and 
Clarence W. Hobbs, commissioners’ spe- 
cial representative on the staff of Na- 
tional Council on Compensation Insur- 
ance, has done a similar job with his 
chapter on “State Supervision.” A. H. 
Robinson, comptroller, Great American 
Indemnity, writes on “Organization of 
Insurance Carriers” and “Office Pro- 
cedure” while Thomas F. Tarbell, casu- 
alty actuary of the Travelers, discusses 
“Reserves” and “Statistics.” Then comes 
a new chapter, “Statistical Misinterpre- 
tations,” by G. F. Michelbacher adapted 
from his formal paper, “Watch Your 
Statistics,” given before the Casualty 
Actuarial Society. 

Mr. Michelbacher also wrote the final 
chapter on “The Future” as well as sev- 
eral others notably on Production, Dis- 
tribution of Shock Losses, The Financial 
Statement, Capital Structure and Coop- 
erative Organizations. 

\ separate chapter on “Advertising” 
has also been written by Leslie F. Til- 
linghast, assistant secretary, Great Amer- 
ican Indemnity, as part of which the au- 
thor includes a survey of twenty compa- 
nies which summarizes advertising meth- 
ods most generally used and their rela- 





G. F. MICHELBACHER 


tive importance. This survey is treated 
in detail in another column. 


Regulation of Production Cost 

Deserving of careful study is a pro- 
posed plan to place a reasonable limita- 
tion upon production cost which is out- 
lined in Mr. Michelbacher’s chapter on 
“Production.” The author observes that 
with no regulation or with nothing be- 
yond top-cost regulation, the tendency 
is for the remuneration of the various 
types of producers to reach a common 
level, particularly in those cases where 
substantial volumes of prentiums are 
controlled. As a corrective, why not 
discard premium volume as a sole basis 
for judging the relative value of pro- 
ducers and substitute instead a classi- 
fication system which depends upon the 
extent of services actually rendered? 
Says the author: 

“The remuneration of several classes 
may thus be graduated in accordance 
with a tangible criterion which pos- 
sesses real merit. Each producer will 
be paid for value actually received by 
the carrier, discrimination will be re- 
moved, and variations in remuneration 
from producer to producer will be justi- 
fiable. ... The top-cost limitation might 
well represent the remuneration of pro- 
ducers who assume the responsibility of 
conducting the entire insurance transac- 
tion. A substantially lower commission 
would then represent the remuneration 
of producers who merely solicit insur- 
ance orders. With these two extremes 
fixed, intermediate classes may be estab- 
lished if actual variations in the value of 
services of producers exist and demand 
recognition. 

“Given a classification of producers and 
a graduation of remuneration (commis- 
sions), a limitation should be imposed 
upon the number and location of produc- 
ers in all grades above the minimum 
commission grade. Here a formula is re- 
quired that grants to each carrier suffi- 
cient representation in the preferred 
classes of producers to meet its reason- 
able requirements. “4 


What of the Future? 

In these days of fast-moving develop- 
ments, attention naturally centers on 
Mr. Michelbacher’s predictions for the 
future. He points out that not many 
years ago the business of casualty in- 
surance was practically non-existent in 
the country. Today, it is one of the 
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$350 TO “CONSCIENCE FUND” 


NEW CHICAGO AGENCy hi 


Refund to Maryland Casualty by Person 
Who Obtained No Benefit From 


Money; Strange Circumstances 

To the “conscience fund” of Maryland 
Casualty has been added $350—sent un- 
an 
anonymous letter of explanation from 
The sender declared “My 
well as 


Interstate Insurance Ag’cy, Inc., to 5 

cialize on Truck, Bus and Airplas i 

Coverage; A. E. Mellinger, Pres, 

Interstate Insurance Agency, Inc. Chi- 
cago, which formally opened at 134 
North La Salle St. on October 1 will 
specialize in transportation insurance 
with emphasis on truck, bus and airplane 
coverage. It has incorporated for $100 
000. Its president is A, E, Mellinger 
formerly with I. C. C. in Washington, 
D. C., and it represents Markel Service 
Inc., the underwriting company for 
American Fidelity & Casualty of Rich. 
mond, Va. 

Mr. Mellinger feels that the future fo; 
airplane cargo carriers is assured, This 
form of transportation is being perfected 
for military purposes and current Civilian 
demands are being suppressed to supply 
the needs of the armed forces. The 
new company hopes to be ready for the 
demand which will make itself felt when 
conditions permit. 

Rk. E. Rehm, one of the incorporators 
will play only a minor part in the af. 
fairs of the agency for the time being 
because of other interests. : 


der strange circumstances — with 
Joston, Mass. 


conscience is relieved as my 


pocketbook.” 

In the letter, the writer explained that 
his conscience had troubled him = ever 
since he had signed a false statement 
which enabled another man unjustly to 
collect from the Maryland $350 in com- 
pensation payments for injuries claimed 
to have been suffered at his place of em- 
ployment. 

The accident for which the man was 
compensated, he explained, actually hap- 
pened while he was on his way to work, 
where the insurance did not apply. 

He added: “I consulted my parish 
priest, and he said it was wrong, and 
that the money would have to be paid 
back by me if the other man _ refused. 
He refused.” 

While the Maryland has frequently 
received “conscience money” from anon- 
ymous senders, this case is unique in 
the company’s experience in that the 
money was refunded not by the person 
to whom it had been unjustly paid, but 
by another who obtained no_ benefit 
from. it. 

The name and address given on the 
money orders were checked, proved to 
be fictitious. 





LYLE M. JEFFERIES DIES 

Lyle M. Jefferies, Sr., 52, head of the 
Jefferies & Co. insurance agency at Clin- 
ton, Ia., and past president of the Iowa 
Association of Insurance agents, died 
recently of a heart ailment follow- 
ing a six-month illness. He was elected 
president of the Iowa Association in 
1940 and during the past year had served 
as chairman of the state executive com- 
mittee. 





important factors in the world of finance 
and industry. As to what will be its 
status fifty years hence, how will it be 
organized, and how will its functions be 
performed at that distant time, he offers 
the following predictions for what they 
may be worth: and policyholders will be eliminated.” 
1. Casualty insurance will outrank 6. But with all this complexity of 
every other branch of the insurance busi- rating, the business should become far 
ness (except, possibly, life insurance) in more standardized than it is at present. 
point of premium income. A figure as Today, many coverages are in an experi- 
high as $1,500,000,000 probably under- mental state; the future will bring added 
estimates the possibilities. changes, but it is certain that eventually 
2. Holding that volume alone is no the perfect coverage of each type will be 

criterion of success, Mr. Michelbacher approximated. 
7. Cooperative organizations, in the 


believes that the business will be profit- 7 
able when viewed as a going concern and — author’s opinion, will be reduced in nun- 
ber. The future will force the issue. 


not on a year-to-year basis. But he 
Furthermore, membership of these or- 


further feels that present conceptions of 
profit may change because of forces at ganizations will become practically uni- 


ing programs of wide swing and effec- 
tiveness. The result will be greater 
complexity of the insurance transaction 
from start to finish; but each risk will 
be properly rated, and much of the pres- 
ent criticism of rates by both carriers 


work tending to depress underwriting versal. And the present radical distinc- 
profit to the vanishing point, and pos- tion between “conference” and “non- 
sibly beyond. Thus, he says, “it is quite conference” carriers will tend to dis- 


likely that the casualty insurance car- appear. 

rier of the future will expect to obtain 8. In the field of prevention, some 
its profit largely from its investment progress will be made but Mr. Michel- 
operations; also that the rate of earn-  bacher doubts whether America will ever 
ings from this source will decline. become completely “safe.” He says: 
The successful carrier will be required “The predictions of some experts that 
to transact a large volume of business 50% of industrial accidents can be pre- 
so that funds available for investment vented, will never be realized.” Reason: 
will be large in comparison with capital. A campaign of prevention, no matter 
The weight of emphasis will be upon how intelligently and effectively waged, 
investment earnings, and the investment is powerless to turn back the tide of 
operations of the carrier will be elabo- misfortune created by indifference, reck- 
rately organized.” lessness, high-pressure production, and 
prodigality of property and human life 
and limb which characterize the Amer- 
ican people. 


Sees Group or Fleet Plan Here 


3. The insurance organization of the 
future will adhere to the group, or fleet 
plan, and will write every conceivable 
form of coverage. The author maintains 9. As to future of reinsurance, the 
that “there is no place in the picture author says: “The American insurance 
for independent, small, non-aggressive market, both for direct coverage and 
carriers that attempt to specialize in in- reinsurance, will improve in scope and 
dividual coverages or to limit their oper- efficiency, with the result that our pres- 
ations territorially. ent dependence upon foreign markets 

4. As to supervision, it is to be ex- will decrease.” ‘ 
pected that insurance carriers will be 10. The American Agency System wil 
subject to strict state supervision, and survive and stock insurance carriers wil 
possibly, also, to extensive governmental continue to utilize it as a means of estab- 
interference. lishing contact with policyholders. But 

5. Rating methods will be far more the author maintains that the agent : 
refined. The author believes that “in- the future will be a full-time specialist 
sistent demand from individual policy- Of the highest professional stan 
holders for special consideration of the whose f{raining, knowledge and i 
hazards of their particular risks will ¢n¢e will enable him to render compe 
force the extension of manual classifi- te" efficient and comprehensive service 


cations, the attainment of greater ac- —— Pea 5 the time coming 
curacy in the determination of manual : SS Sener Sees ie ee 


rates, and the development of merit rat- (Continued on Page 31) 
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Michelbacher’s Book 


Conkling Price 
50 Years Old in 1943 


REPRESENTED F. & D. SINCE 1908 


‘sent Chicago Agency With Lon- 
ProminG. & A. Since 1893; Lew H. 
Webb Senior Partner Today 


Conkling, Price & Webb, one of the - 
leading general agencies of Chicago, will 

celebrate its fiftieth anniversary and the 

milestone will be appropriately recog- 

nized. The agency has represented the 

Fidelity & Deposit as general agents 

for fidelity and surety lines continuously 

since 1908 and the London Guarantee & 

Accident as general agent for Illinois 

ever since 1893 when the agency was 

organized. At different times various 

oficers of the agency have served on 

the boards of directors of these two 
companies. 

Today Lew H. Webb ranks as senior 
partner in Conklin, Price & Webb. He 
and his brother, the late George Webb, 
were organizers of the agency with the 
late Ben Conkling and Fred Price. Lew 
Webb had previously been with the 
office of the National Malleable Castings 
Co, and before that in the auditor’s of- 
fice of the Nortlrwestern Railroad. Over 
the years he has been an active and 
respected figure in Chicago’s insurance 
fraternity and nationally, being in his 
second term as president of the National 
Association of Casualty & Surety 
Agents. His present partners are Law- 
rence W. Zonsius and William T. Cline. 


HIGH COURT AFFIRMS AWARD 





New York Appellate Division Says 
Mechanic Was Injured in Per- 
formance of Duty 

The Appellate Division of the New 
York State Supreme Court, Third De- 
partment, has unanimously affirmed the 
award of the State Industrial Board for 
workmen’s compensation benefits to Ed- 
ward Pawels. 

Niagara From The Air, Inc., and the 
Aetna Casualty & Surety Company, had 
appealed the award. 

The court in a memorandum accom- 
panying its decision said: 

“The only question is whether the 
claimant’s injury arose out of and in 
the course of his employment. The 
claimant worked for the employer as a 
mechanic. His hours were from 9 a.m. 
to6p.m. He was engaged in the repair 
of aircraft and aircraft engines and he 
worked in the machine shop and 
hangars. The employer was engaged in 
the business of teaching people how to 
fly aeroplanes and conducting a welding 
school. The only way to reach the em- 
ployer’s premises was by an independ- 
ently owned automobile. 

“While he was helping a student to 
start his car he was injured on the 
premises of his employer. It was cus- 
tomary for such assistance to be ren- 
dered. 

“Award unanimously affirmed with 
costs to the State Industrial Board.” 





NOVEL BLACKOUT BLOTTER 

The Standard Accident has provided 
all of its agents with a new blackout 
blotter carrying the headline “Blackouts 
Invite Burglaries.” The blotter, which 
advertises the company’s residence burg- 
lary policy, is unique in that it is 
Printed in two colors, both black. Al- 
though one color of black is printed 
over another shade of black, the copy 
and illustration on the blotter are per- 
tectly visible. 

The agent’s imprint is also printed in 
black, so that it provides a perfect unity 
of appearance. 

HEADS BATTLE CREEK AGENTS 

Percy D. Worgess has been named 
President of the Battle Creek, Mich. 

ssociation of Insurance Agents suc- 
ceeding V. J. Sharp. Other new officers 
are vice-president, Harry Shell; treas- 
urer, Virgil Clingen, and secretary, Ida 
M. Leach. 
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when financial success of a company will 
depend largely upon efficiency of opera- 
tion. Expense ratio will be constantly 
in the minds of executives, who will be 
more interested than they are today in 
administrative details of the business. 
Functions of insurance carriers will in- 
crease, particularly in those departments 


~ 7 7 a . 
YES, YOU. Because you're taking 
these wartime shortages and restrictions with a 


erin... because you're buying War Bonds 


and Stamps 


working day and night for victory. 


Of course 


dramatic as building bombers and tanks. But 





til it hurts .. . and because you’re 


your work ... insurance... isn’t as 


future will be required to have more 
academic training than at present. In- 
stitutions of higher learning offering spe- 
cialized insurance courses may be ex- 
pected to increase. Educational organi- 
zations such as Insurance Institute of 
America and Casualty Actuarial Society 
will grow in scope and usefulness. 

The book is published by McGraw- 
Hill Book Co., sells for $5 a copy, and 
all royalties received by the author from 
the sale of the book will go into the 
educational fund of the Casualty Actu- 
arial Society. 


having to do with recording of business 
and with statistical and accounting work. 
Furthermore, the future office will de- 
pend largely upon mechanical methods 
for routine operations, leaving to the 
personnel the supervision of processes 
and the exercise of such opportunities 
for planning and for personal judgment 
as remain in a business that is more or 
less standardized. 

12. This development will, in turn, 
change the qualifications for employment 
in insurance carriers. Personnel of the 














ME? A HERO? 


the plants that build those bombers, tanks and 
other war equipment depend on you for protec- 
tion. That’s why you're giving all you've got in 
order to meet the increased demands for cover- 
age... why you're constantly studying today’s 
complex insurance problems. Thanks to your 


unstinting efforts we'll keep “em covered. 


Published by the 


UNITED STATES FIDELITY & GUARANTY CO. 


and its affiliate, 


FIDELITY & GUARANTY FIRE CORPORATION 


Home Offices: Baltimore, Md. 


















EEE 
m™@Caruattrvo 
MAREN SACS Ef 


AS Soe 








THE EASTERN 


K— UNDERWRITER 






October 16, 1M 

















On the ee 


66 
J. ° . 9 
ae EPLNG , 








New Comprehensive Personal Liability 
Policy of the American Automobile 


American Automobile brought out a 
new personal liability policy this week, 
available to agents and brokers in most 
states, but not in New York state, which 
is described as “complete combination of 
comprehensive personal liability protec- 
tion with automobile casualty and mate- 
rial damage coverages in a single policy.” 

The company has also issued a re- 
vised schedule of rates for the personal 
liability section of the new policy with 
the result that the new comprehensive 
form is available in many cases, it is 
pointed out, for a total premium not 
exceeding that heretofore required for 
coverages alone. 

From the sales angle American Auto’s 
officials say that the new policy should 
be of considerable aid in helping agents 
and brokers to offset the loss of auto- 
mobile premium income brought about 
by reduced rates, while at the same 
time “extending the scope and value of 
the producer’s service to many policy- 
holders.” 


automobile 


Departure from Former Practices 

Of chief interest in the comprehensive 
personal liability policy is the fact that 
no description of the insured automo- 
bile or automobiles is required. This 
is felt to be a wide departure from 
former practices. Other new features, 
which were stressed in the announce- 
ment to producers, were the following: 

The number of declarations by the 
insured to be set out in the policy has 
been reduced by more than half; only 


one flat charge applies for dogs regard- 
less of the number owned; both bodily 
injury and property damage insuring 
agreements are on on “occurrence” basis, 
instead of the old-fashioned, more re- 
strictive “caused by accident” stipula- 
tion. Coverage is automatic for chang- 
ing or additional automobiles, for new or 
additional residence locations, for ser- 
vants employed, dogs acquired, leased 
or rented vacation premises, and other 
such extra hazards, all without notice to 
the company. The basic general prop- 
erty damage limit has been increased 
from $1,000 to $5,000 in keeping with 
the automobile property damage limit. 
The automobile medical expense cov- 
erage is no longer restricted only to 
occupants of the automobile owned by 
the insured. 

Furthermore, coverage relating to the 
driving of other cars has been greatly 
extended, says American Auto, noting 
ihat “in some respects it even goes 
beyond the so-called broad form DOC 
coverage. For example, the insured is 
protected while driving automobiles 
owned by other members of the house- 
hold. It has not heretofore been pos- 
sible to buy this kind of protection.” 

The announcement points to “the im- 
portance to the individual insured of the 
many additional coverage values afforded 
by this new policy,” stressing that “the 
public may be less familiar with personal 
liability coverages than it is with auto- 
mobile liability insurance, but its need 
for the former is equally great. It is 
hardly consistent that one should insure 
against a certain set of liability hazards 
while leaving himself wide open to the 
danger of loss from others that might 
prove even more costly.” 





Mutual Agents 
(Continued from Page 29) 


already made along these lines. Organ- 
ization companies, both stock and mu- 
tual, have been and are working togeth- 
er on the form of policies to the end 
that the average insurance buyer can 
buy standard insurance; so that that 
which he buys is a standard article, and 
he need be concerned only about the 
price of it and the service offered by 
the seller. 

“There will probably be a general in- 
vestigation of casualty and fire insurance 
by a congressional committee dealing 
with the application or misapplication of 
rates to risks of the same _ insurable 
standard, and the rating practices aris- 
ing from competition. This in addition 
to an investigation covering alleged vio- 
lations of the Anti-Trust Laws as to 
rate agreements between insurance car- 
riers. 

Mr. Train injected at this point the 
hope that some day there will be an 
investigation by Congress “of the tend- 
ency of monopolistic or near monopo- 
listic commercial and industrial enter- 
prises to invest in and control insurance 
companies.” He then called attention 
to the Eliot bill introduced in Congress 
to amend and extend the provisions of 
the Social Security Act. In his opinion, 
if such a system were adopted it would 
seriously affect many of the lines of 
business now being written by insurance 
carriers and might be further extended 
to affect other lines. He continued: 

“Financial responsibility acts through- 
out the United States will be patterned 
after the New York State financial re- 
sponsibility law as to the insurance fea- 
tures and, as a greater proportion of 
the automobile owners insure, will prob- 


ably be followed by compulsory insur- 
ance acts in many if not all of the 
states.” 


Menegay on Excess Casualty Ins. 


_Lester A. Menegay, vice-president, 
Excess Underwriters, Inc., New York, 
opened the second day’s program of the 
mutual convention, giving facts about 
excess casualty insurance, a_ subject 
about which there is not too much in- 
formation readily available for the in- 
surance agent to absorb. After giving 
historical background and defining the 
coverage and how it applied in a given 
situation, the speaker answered the 
question as to “Who will buy it?” On 
this point he said in part: 

“The direct excess casualty insurance 
contract is designed to absorb the un- 
usual or catastrophic loss. Normal losses 
are taken care of by the primary car- 
rier. Loss frequency, therefore, is usual- 
ly of little concern to the excess car- 
rier. It is, however, of great concern 
to the primary carrier for as an uncon- 
trollable loss ratio rises the primary 
carrier resorts to its only relief—can- 
cellation. The risk then seeks another 
carrier with the same experience with 


the same resulting consequence. This 
Same experience reoccurs again and 
again. Finally the market for the risk 


thins out—and finally fades out entirely. 
Result: self-insurance, the last resort. 

“A prospect for excess casualty insur- 
ance is thereby developed and the agent 
having some knowledge of its applica- 
tion can retain this account which other- 
wise would be lost to him together with 
all other collateral lines.” 


Possibilities For Excess Insurance 

\s to the possibilities for excess cas- 
ualty insurance Mr. Menegay said in 
closing: “In 1941 domestic companies 
wrote approximately $2,750,000 in excess 
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Advertising Buying Habits of Twenty 
Companies Surveyed in New Book 


Leslie F. Tillinghast, assistant secre- 
tary, Great American Indemnity, who 


wrote the chapter on “Advertising” in 
G. F. Michelbacher’s book just pub- 
lished on “Casualty Insurance Princi- 
ples,” presents a survey of the adver- 
tising practices of twenty companies 
which reveals much of current interest. 
Five of these companies invest less than 
$10,600 annually in advertising; five are 
in the $10-25,000 range; three are in the 
$25-50,000 group; three in the $50-100,000 
group, and three companies have an 
annual advertising expenditure of more 
than $100,000. Eleven of the companies 
surveyed have casualty affiliates; seven- 
teen have fire affiliates; two have life 
affiliates. And of the companies with 
affiliates, eleven use group signature in 
trade paper advertising and twelve use 
the individual name (five of these alter- 
nate). Fifteen use an emblem; six use 
a slogan. Thirteen invest in direct mail 
advertising, maximum single expenditure 
being $142,000; minimum, $12,000. 

These companies were asked by Mr. 





Factors Order of Importance 
Ist 2nd 3rd 4th 5th 6th 
Size of circulation.............seseeeeeeeeeeeeeeeeees Se. Zak 2 1 
Quality of circulation..............sseeee eee e eee eenes 9 4 ! F 
Educational editorial policy............seeeeeeee eens 1 1 2 » 2 
Newspaper editorial policy...........ccseessevceesece Z i! 1 4 
Obligation to support insurance press...... beeeaseces 3 + La 
Influence for general good of insurance business..... 4 1 1 1 1 J 





Tillinghast as to their use of 
the extent of such use. The 
dicated that fourteen used 
trade journals moderately or consider. 
bly, and five in a minor way. Maximum 
insurance journal expenditure by an jp. 
dividual company was $11,000; minimum 
—$400. Eight of the companies adver. 
tise in business magazines, six in , 
minor way; one moderately and on 
considerably. Maximum expenditure: 
$16,000; minimum—$12,000. Five compa. 
nies use consumer magazines and ten 
do not. Maximum expenditure : $8800): 
minimum—$18,000. 

As to newspaper advertising eleven of 
the twenty companies said they used 
this media—nine in a minor way and 
two moderately. Maximum expend 
ture: $27,000; minimum—$260. 
Factors in Buying Trade Journal Space 

The companies also went on record 
as to the factors actuating them in the 
use and selection of insurance trade 
journals and Mr. Tillinghast tabulates 
the results as follows: 


media anj 
replies jp. 
insurance 





casualty insurance premiums—I would 
guess that an amount of $1,250,000 in 
excess Casualty insurance premiums was 
written by unadmitted carriers on risks 
domestic of the United States. The 
total approximates $4,000,000, which is 
a staggering sum when compared to the 
total premium volume of all casualty 
premiums written. I mention this so 
that you may to some extent appreciate 
the future possibilities for excess cas- 
ualty insurance. 

“There may come a period of wing 
clipping when your assureds may seek 
to conserve every dollar that they pos- 
sibly can.- When that time comes, be 
in a position to serve your assured by 
using excess casualty insurance which 
continues the same amount of protection 
but at a lesser cost. However, it may 
not be a bad idea to offer your assured 
the advantages of this coverage before 
the time mentioned arrives. If you do 
not—someone else may.” 

Roger Kenney’s Views 

Roger Kenney, insurance editor, U. S. 
Investor, whose talk “No Fox Holes for 
Mutual Agents” livened up the second 
morning’s session, declared that the ef- 
fectiveness of the mutual dividend to 
nolicyholders as an instrument of de- 
fense against stock company competition 
has been greatly reduced by recent events 
in the mutual fire and casualty fields. He 
charged that the agents had been hiding 
behind the barricade of dividends for 
vears—that the dividend had proved to 
be a heaven-sent instrument of defense 
for which mutual agents should be cter- 
nally grateful. He saw the mutuals now 
faced with the problem of “explaining 
away the recent dividend cuts” at a time 
when you have new and aggravating 
problems to deal with. 


Says Big Bill 
(Continued from Page 19) 


the Philadelphia branch; William Yo- 
mans, now assistant manager at Read: 
ing. ‘. 

William B. Clarkson celebrated his 
62nd birthday yesterday which is an 
added reason for his being in the spot- 
light this week. His favorite hobby 1s 
horseback riding in the Eagle Rock Res- 
ervation near his home in Orange, N. J. 
He is also a dahlia raiser. Mr. Clark 
son is a past president of the Casualty 
Underwriters Association of New Jersey. 





HEAR COL. McKIERNAN 


The Casualty Underwriters Associa 
tion of New Jersey at its luncheon meet- 
ing October 14 heard a talk by Liew 
tenant Colonel William J. McKiernan, 
U. S. Air Corps. He was introduced by 
John H. Nolan, Aetna Casualty & Sure- 
ty, president of the club. 


THREE NONAGENARIANS 


Three Minnesota agents are nonage 
narians, according to state insurance 
department records. They are ©. 1. 
Dempster, Lake City; Hans Mo of New 
Ulm and P. S. Aslakson of Cannon Falls. 
A fourth, J. Q. Haas, is nearly ninety 
and still active. 


STATIONED AT WEST POINT 
Lieutenant John Pierce Hacker, som 
of John P. Hacker, vice-president, Stand- 
ard Accident, is now connected with the 
Army Training School at West Point, 
NM es 
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Packwood Offers Plan 
To Reach War Workers 


NEW MARKET FOR A. & H. COVER 


Bonding Manager Urges Pro- 


Mass. cans 
Contact 12 Million Newly 
dncefyed Workers; His Wichita Talk 


F, Glenn Packwood, Kansas City man- 
ager of Massachusetts Bonding, gave the 
Wichita Association of A. & H. Under- 
writers a lot of good sales pointers 
October 8 in addressing t the 
subject of “A. & H. Prospects.” He 
pointed to war plant workers as repre- 
senting the “new market” for accident 
insurance, indicating that more than 
20% of the best prospects in our peace- 
time field will be removed within a year 
py the drafting of 10 to 13 million ot 
the youngest and best physical risks. 
He estimated that war industry will need 
ahout 20 million men and women, which 
“is probably our second best field of 
prospects when appraising physical fit 
ness.” _He continued: 

“A year ago there were 51 million em- 
ployed in the United States, therefore, 
next year we estimate there will be 12 
million more employed than there were 
last year. Twelve million more em- 
ployed, all of them our prospects, most- 
ly new prospects, but that field is the 
counterbalance of the 10 to 13 million 
going into the armed forces—so, after 
all our prospect field remains close to 
the 51 million mark of last year.” 


Faced with a Challenge 


Mr. Packwood figured that the 12 mil- 
lion new workers will probably be be- 
tween the ages of 14 and 64, over 90% 
of all men and slightly less than 50% 
of all women being in that age group. 
He declared that A. & H. salesmen were 
faced with a challenge to reach this 
huge, new market without delay and 
said: 

“You must do your duty as our na- 
tion’s protector of America’s income 
earners. The Government wants you to 
do this job, because it has its hands too 
full with other war problems. But the 
protection of America’s workers is so 
vital that Uncle Sam will undoubtedly 
protect them with Government insur- 
ance or control if you do not do the job 
well.” 


them on 


Five Sales Suggestions 


Mr. Packwood then submitted a five- 
point program of sales suggestions which 
was receptively received. He said: 

“l. Watch your prospect list for 
women, younger workers and all in the 
higher salary brackets, as individual risk 
Prospects. 

“2. I will not tread on the field of 
group insurance. It has its advantages 
because its small benefits for limited 
periods is better than no insurance and 
its disadvantages because it does not 
always give adequate full coverage pro- 
tection for sufficiently long periods of 
time, 

"3. Supplementing group insurance, 
watch for adequate coverage sales on in- 
dividuals in the higher salary brackets: 


“(a) First, try to sell them adequate ‘full 
Coverage,’ 
“(b) Failing in that, next try to sell a non- 


Occupational accident policy supplemented by a 
health policy, 

_“C) Point out that disability without income 
'S so terrible that the law requires compensa- 
tion insurance, but covers only 
8% of the 


85% « : . 
wo are at the expense or loss of the individ 


compensation 
causes of disability--the other 
wal. Play that tune convincingly on the piano 
of your prospect who says that his employer's 
workmen's compensation affords all the 
Protection he needs. 


policy 


«“ , . e 
eat M hile defense plant workers are 
mmediate buyers, invest in ‘futures’ by 


soliciting trainees in defense workers 
training schools—you may get the order 
effective on solicitation or later when 
the first pay-check is received. 

“5. Watch your present policyholders 
in upper three or four classifications en- 
tering war or essential industry at duties 
in the lower three or four classifications. 
Salvage by attaching a ‘Modification 
Rider’ excluding occupational injuries, or 
convert to a policy written on his new 
classification. Do not lose these clients 
already sold and on your books!” 

In closing, he said: “I have tried to 
be of value and service today, and for 
the duration for a very selfish reason 
as well as because I want to help my 
friends. Many of you are in the same 
boat with me. Many of you probably 
soon will join me in the armed services 
or war industry, by volunteering or con- 
scription. Whether we have the A. & H. 
business to come back to depends on you 
who carry on. Until we leave we want 
to contribute all we can. I have com- 
plete confidence you will keep faith and 
carry on to Victory.” * 
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INCORPORATES IN OHIO 


W. B. Cornett Chairman of Committee 
For National A. & H. Association 
Change; Formed in 1929 
Accident & 


incorporated 


National Association of 
Health Underwriters 
recently under the laws of Ohio but will 
continue to maintain its national head- 


This action follows 


was 


quarters in Chicago. 
the approval given to the incorporation 
at the annual meeting last June in De- 
troit. W. B. Cornett, Loyal Protective, 
Columbus, O., was chairman of the spe- 
cial committee named to complete de- 
tails for the incorporation. Incorpora- 
tors included all members of the asso- 
ciation’s executive board. No change 
will be made in its official name. 

The National Association, organized in 
1929, now has between forty and fifty 
local associations from coast to coast, 
and its scope and influence today is 
greater than at any other period in its 
career. 





NEW AGENCY IN MINNEAPOLIS 

Wallrich Agency, Inc., is newly estab- 
lished in Minneapolis to do a general 
insurance business. 


U. S. F. & G. News Letter 


For Boys in the Service 

The New York office of the United 
States F. & G. has hit upon the excellent 
idea of issuing four-page 
news letter containing gossip and doings 
around the office, which is sent to boys 
who are in the armed forces. Its editor 
in chief is Harold M. George and he is 
assisted in its compilation by a staff of 
executive “city desk 


regularly a 


floor editors and 
The October issue contains a 
from Alonzo 
charge of 


editors.” 


personal message Gore 
Oakley, 


New York operations. 


A. H. Reeve Honored 

A. H. Reeve, advisory manager of the 
Travelers in Philadelphia, was in the 
spotlight recently when the Casualty Un- 
derwriters Association of that city gave 
him a testimonial dinner in recognition 
of his work and interest in the organ- 
ization. Mr. Reeve was one of its 
founders more than twenty-five years 
ago. He was presented with a suitably 
engraved wrist watch and a bound vol- 
ume of testimonials. 


vice-president in 
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Fuel Oil Rationing 


Worksheet 


Prepared by Insurance Ad Firm 


\lert to the opportunity to be of 
service to oil burning householders who 
have now to prepare applications for 
fuel oil rationing under Federal order, 
Woodford Rhoades of the New York 
insurance advertising firm of Parker- 
\llston Associates, Inc., 116 John Street, 
las prepared, for distribution by pro- 
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If You Use Oil For Heating 
This is Importent to You 
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Seve Time and Trouble When Measuring Your Home 
Here Are Four Simple Steps: 


fighe of the TOTALS 
your 






































of the government application form 


OPA R-1100 which will be required for 


fuel oil rationing. Next, in four steps, 
the worksheet guides the oil-burner own- 
er through the task of recording dimen- 
sions and areas of permissible rooms in 
the manner required by the OPA. These 
steps are as follows: 

A check list of rooms to be included 












USE THESE DIAGRAMS TO SKETCH IRREGULAR-SHAPED ROOMS 
(See Step No. 5 on frst page for decals) 4 
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CONVENIENT AREA CALCULATION TABLE 


TOTALS a 
To find the area of » usual-sized rectangular or square room, locate the length from large Sigures 4 
A ety A oyna an at the left of the Table and read across to the column showing the widch. For rooms larger thas tom 
Ie eatiflind by Witt ced om an 10 = 20 feet, multiply length by width in the ordinary manner. Do wot use inches or fractions of feet. wet +] 
picnientne et ne (EXAMPLE: Suppose a room measures 17 feet and 9 inches by 9 feet and 3 inches. This is me 
Onna to be considered as 17 feet long by 9 feet wide, since fractions of feet do not count. The Kee 
Dc a a aces ain aan Table shows the answer at 2 glance; the area of that room would be 153 square feet.) 3 HN 
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Convenient worksheet which many insurance producers are sending to oilburning 


clients in good will gesture. 


ducers, a new worksheet for use in meas- 
uring, calculating and recording dimen- 
sions and areas of rooms to be heated 
by oil. 

“Worksheets may be obtained from the 
firm and they are offered to the in- 
surance industry at prices close to actual 
printing, handling and postage costs, as 
this advertising firm’s contribution to 
assist insurance in helping oil-burning 
property owners. “Householders Fuel 
Qil Rationing Worksheet” is the title 
of the copyrighted form, available for 
immediate shipment, postpaid. In lots 
of 1,000 or more, the price is two cents 
each. In smaller lots, 500 to 1,000, it is 
two and one-half cents; 100 copies for 
$4: or a minimum shipment, ten copies 
for $1. The use of policy stickers by 
agents is recommended, rather than im- 
which involves a delay. 


nrintiyr 
} ntiing, 


Aids Task of Recording Areas 


The first sentence of 
reads: “This worksheet—designed to 
save you time and trouble—is sent by an 
insurance man, as an act of public serv 
ice.” That represents the only “com- 
mercial” in this four-page letter-sized 
printed form. Then the worksheet plain- 

tells the householder what to expect 
and shows on its first page a facsimile 


the worksheet 


for the total permissible floor area; a 
convenient chart indicating at a glance 
the areas of usual-sized rooms; for ir- 
regular shaped rooms, cross-ruled scaled 
diagrams for easy sketching of such 
room outlines, so areas can be figured; 
a simple recapitulation. 

Since the Government reserves the 
right to call for explanations of the 
figures furnished by the householder, the 
worksheet is intended to be kept for 
reference, after transferring the infor- 
mation to the government OPA R-1100 
application form. The worksheet sent 
out by insurance men is not a Govern- 


ment form and those worksheets sent 
out during the next-to-last week of 
October should reach the _ oil-burner 


owners in many cases before the OPA 
R-1100 form arrives (these Government 
applications reach the householder via 
the fuel oil dealer together with a letter 
certifying past oil consumption). 

The states affected (in addition to 
District of Columbia) are Maine, New 
Hampshire, Vermont, Massachusetts, 
Rhode Island, Connecticut, New Jersey, 
New York Pennsylvania, Delaware, 


Maryland, Ohio, Kentucky Indiana, 
Illinois, Michigan, Wisconsin, Missouri, 
Iowa, Minnesota, Kansas, Nebraska, 


North Dakota, South Dakota, Florida 


Four Travelers Men Observe 
25th Anniversary with Co. 


Four members of the same department 
of the Travelers were congratulated by 
their business associates Thursday, 
October 8, on occasion of their twen- 
tv-fifth anniversary with the company. 
The quartet comprises Donald L. Bel- 
cher, superintendent of the casualty pay- 
roll audit division; Arthur C. Getchell, 
payroll auditor of the company’s Hart- 
ford branch office; Henry Groth, pay- 
roll auditor of the company’s office at 
55 John Street, New York City; and 
Melville J. Illman, payroll auditor of the 
company’s office in Bridgeport. 

The four men together on October 8, 
1917, entered the training school con- 
ducted by the Travelers in its home 
office. Mr. Belcher at the time was a 
resident of Hartford, Mr. Getchell of 
New Britain, Mr. Groth of Englewood, 
N. J., and Mr. Illman of Westfield, N. J. 
Following their training under Louis N. 
Denniston, who was then instructor of 
the home office school and now repre- 
sents the Travelers through Denniston 
& Son insurance agency in West Hart- 
ford, the members of the quartet were 
assigned to the casualty payroll audit 
division, each man remaining in that de- 
partment twenty-five years. 





Harry Rankin Honored by 
Globe on 25th Anniversary 


Harry Rankin, secretary, Globe In- 
demnity, was guest of honor at a lunch- 
eon given by Kenneth Spencer, presi- 
dent of the company, in celebration of 
his completion of twenty-five years with 
the Globe. The luncheon was attended 
by his fellow officers and by A. Duncan 
Reid, Globe’s retired president. 

Mr. Rankin began with the Globe in 
1917 with the surety claim department. 
He became the head of that department, 
in which capacity he served for eight 


years. Then he went into the surety 
underwriting department for several 
years’ service. Since that time he has 
been assistant secretary with general 


duties and, since April, 1939, secretary 
of the company. 





R. C. De NORMANDIE DEAD 
Veteran in Massachusetts Bonding 
Passes After Brief Illness; Prom- 
inent in Masonry; His Career 
Richard C. De Normandie, assistant 
secretary and agency head of the Mas- 
sachusetts Bonding, died at the Charles- 
gate Hospital, Cambridge, on October 8 

after a brief illness. 

Mr. De Normandie, who was 78 years 
of age, was born at Littleton, Mass. At 
18 he became telegraph operator at the 
Natick, Mass. station of the New York, 
New Haven & Hartford Railroad. Later 
he became a junior clerk in the gen- 
eral freight offices of the Boston & Al- 
bany Railroad in Boston, progressing to 
the job of: freight agent and still later 
becoming foreign freight agent of the 
3oston & Maine Railroad. 

In 1907, upon the organization of the 
Massachusetts Bonding and Insurance 
Company, Mr. De Normandie associated 
himself with the then new bonding com- 


panv and remained with it until his 
death. 
Mr. De Normandie was much inter 


ested in Masonry and was past master, 
past commander of the commandery. 
past division commander of the grand 
commandery Knights Templar of Mas- 
sachusetts and Rhode Island. He also 
was an officer in the Massachusetts Con- 
sistory 32d Degree. Active in clubs and 
civic organizations, they included the 
Y.M.C. A., Union Club, Boston Athletic 
Club, Boston City Club, Square and 
Compass Club. 





(eastern), Virginia, West Virginia, North 
Carolina, South Carolina, Georgia. 
These states contain some 74%. of 
America’s population. In these states 
are more than 18,000,000 dwellings. Un- 
official estimates place the number of 
oil burner units in this area at 1,800,000. 


Federation at Hotel Astor 
For Big Convention Today 


The Insurance Federation of the 
of New York is holding its annual “i 
vention today at Hotel Astor, New York 
instead of at the Hotel Pennsylvan 
This was a last minute change = 
sitated by the fact that the federatiy, 
had “sold out” the capacity of the i 
available at the Pennsylvania, After . 
courteous release from the managemen; 
of that hotel arrangements were made 
with the Astor where the grand bal 
room has been engaged for the luncheg 
which will take place at 12:15 pm in 
stead of 12:30 as previously announced 

Capacity of this room is 1,100 anj 
early this week orders were still pouring 
in. Therefore, those attending were a4. 
vised by Convention Chairman James R 
Garrett, National Casualty, to be 0; 
time. He is confident that this gathering 
will be one of the most successful in the 
federation’s history and it is indicative 
of the awakened interest on the par 
of the insurance fraternity in the good 
work the federation has done in the past 

As previously announced, speakers a 
the luncheon will be W. G. Curtis 
president, National Casualty, speaking a 
founder and first chairman of the In. 
surance Economics Society of America 
and Dr. Allen A. Stockdale of the Ng. 
tional Association of Manufacturers, 


D. E. Knapp of Texas Co, 
Wins Hardy Prize for 1942 


The Insurance Institute of America, 
through its educational committee, has 
awarded the Edward Rochie Hardy prize 
for 1942 to Donald E. Knapp, with the 
insurance department of the Texas Co, 
in New York City. 

This annual prize of $75 goes to the 
“most distinguished graduate” of the 
year. It is awarded by the committee, 
on a basis of personal qualities, to Mr. 
Knapp for having the highest average 
grades in each branch of insurance. 

Mr. Knapp is a New Englander by 
birth, graduate of Cornell University, 
holding the B.S. degree in Economics. 
The Institute courses he took through 
the Insurance Society of New York, 
completing the casualty branch _ this 
year, 

3esides the Hardy Prize, he wins also 
this year the casualty prize for attain- 
ing the highest grades in the Casualty 
examinations. 








Michigan Creditors to Get 
Lloyds’ of America Funds 


An agreement has been reached, with 
court approval, under which it is antici- 
pated that considerably in excess of 
$100,000 will be distributed to Michigan 
creditors of Lloyds’ Insurance Co. of 
America, New York, bv the Michigan 
departmental receivership. A Michigan 
receivership was named at the time ot 
the company’s failure because of the 
large assets located in the state, for- 
merly property of the Detroit Fidelity 
& Surety which had been absorbed by 
the Lloyds’ organization. 

Approved claims filed with the Michi- 
gan receiver amounted to $500,000 and 
the New York liquidator, it was an- 
nounced, will be permitted to file addi- 
tional claims estimated at $100,000. It 
is hoped that the eventual distribution 
will amount to 18% or 19% of claims. 





Aetna Companies’ Employes 
Donate 300 Pints of Blood 


The Aetna Life Affiliated Companies 
is one of first to join a new and infor- 
mal club in Hartford. called the “Ten 
Per Cent Club.” Qualification for mem- 
bership was the donation of blood. 

sy the time the mobile unit of the 
Red Cross Blood Bank wound up a re 
cent two-day visit at the companies 
home office Aetna’s officers and en- 
ployes had given more than 300 pints 
of blood to the Red Cross. This figure 
includes previous visits and donations. 
On a quantity basis, it is a record for 
Hartford business organizations. 
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One of a series 
of newspaper ad- 
vertisements now 
appearing in 
metropolitan cen- 
ters throughout 
the country. 





AMERICAN AUTO 
INSURANCE RATES 

















Now You Can Have This New 


COMPREHENSIVE 

























MERICAN AUTO no In many cases the 
for the private individ ‘ cost will approximate 
Se premiums heretofore 
paid for Automobile 
SImsurance alone. 












inclusive, and automatic type ofuae 
liability insurance protection here- 
tofore issued principally to busi- 
ness and industrial concerns. 






, COMPREHENsi ye 

72 PERSONAL LiaBiuity 

: “be AND 
 AvtoMosite POLIgy ~*~ 


NUMBER 


In a single policy you can now have coverage for all 
liability risks associated with your personal affairs — 
your residence — your automobile — your dogs — the 
personal acts of members of your family — golfing, hunt- 
ing, fishing, and other sports. Coverage for loss or dam- 
age involving your own car may be included as well. 





The important new feature: Coverage is automatic 
for changing or additional automobiles, for new or addi- 
tional residence locations, for servants employed, dogs 
acquired, leased or rented vacation premises, and other 
such extra hazards. 

You can have Comprehensive Personal Liability pro- 
tection immediately without disturbing existing policies. 
For complete information, call your American Auto 
Representative today. 
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INSURANCE COMPANY 
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Broadest Form Comprehensive Contracts — Automobile and GENERAL CASUALTY 


NATIONWIDE BRANCH OFFICE FACILITIES 


ATLANTA ® BALTIMORE ® BOSTON ® CHICAGO © CINCINNATI © CLEVELAND © DETROIT © INDIANAPOLIS © KANSAS CITY 
LOS ANGELES © MILWAUKEE @ MINNEAPOLIS © NEW ORLEANS ® NEW YORK © PHILADELPHIA © PITTSBURGH ® PORTLAND 


ST. LOUIS © SAN FRANCISCO © SEATTLE 
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